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Part One: The Origin Story, How Sharjah Built Its
Property Market (2000 to 2015)

Sharjah’s property market is older than most international investors realize. As the third largest
emirate in the UAE by area and population, Sharjah has maintained a residential real estate
market since the federation’s founding. But the market that exists today bears little resemblance
to what existed before the structural reforms of the 2020s. Understanding the origin story is
essential for evaluating where the market is heading.

The Pre Freehold Era: 2000 to 2013

Before 2014, Sharjah’s property market operated under a fundamentally different ownership
framework than Dubai. Foreign nationals could not own freehold property. Expatriates could
lease, and UAE and GCC nationals could purchase, but the absence of freehold ownership for
the international market meant that Sharjah’s property sector served primarily a domestic and
regional audience. Pricing reflected this limited demand pool.

Apartments in established areas such as Al Nahda, Al Taawun, and Al Majaz traded at AED 300
to 500 per square foot during the 2005 to 2008 period. Villas in Al Ramtha, Al Azra, and Al
Rahmaniya sold for AED 1 to 2.5 million depending on size and location. Land prices in
suburban areas ranged from AED 3 to 12 per square foot. These prices were already
substantially below equivalent Dubai locations, establishing the affordability positioning that
would become Sharjah’s defining market characteristic.

The 2008 global financial crisis affected Sharjah less dramatically than Dubai precisely because
the market lacked the speculative foreign investment that amplified Dubai’s correction. Sharjah’s
prices declined 20 to 35 percent from 2008 peaks, compared with 40 to 60 percent in prime
Dubai locations. The correction was painful for local investors but structurally less destructive
because the market’s smaller size and domestic orientation meant fewer overleveraged
positions and fewer abandoned projects.

The Pre Crisis Price Table: What Sharjah Cost in 2007 and 2008

Area / Product | 2007 Price Range 2008 Peak | Unit

Al Nahda Apartment AED 350 to 500/sqft AED 420 to 600/sqft Per sqft
Al Taawun Apartment AED 380 to 550/sqft AED 450 to 650/sqft Per sqft
Al Majaz Apartment AED 400 to 600/sqft AED 500 to 700/sqft Per sqft
Al Khan Waterfront AED 420 to 620/sqft AED 520 to 750/sqft Per sqft
Villa (3 bed avg) AED 1.0M to 1.8M AED 1.2M to 2.5M Per unit
Residential Land AED 5 to 12/sqgft AED 8 to 18/sqft Per sqft

Post Crisis Recovery: 2010 to 2015
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The 2010 to 2015 period was Sharjah’s quiet foundation building phase. Prices stabilized at 25
to 35 percent below 2008 peaks and recovered slowly. Al Nahda apartments traded at AED 280
to 420 per square foot. Al Taawun maintained AED 300 to 450. Villas in suburban communities
settled at AED 800,000 to 1.5 million. Land remained accessible at AED 4 to 10 per square foot
in emerging areas.

During this period, the Sharjah government invested heavily in infrastructure that would later
support the property market’s transformation. Road networks connecting Sharjah to Dubai
improved. University City expanded, creating an education hub that would generate sustained
rental demand. Sharjah International Airport upgraded its facilities. SAIF Zone and Hamriyah
Free Zone attracted manufacturing and logistics companies, creating employment that
generated organic residential demand.

The cultural infrastructure investment during this period was strategically important. Sharjah’s
designation as the UNESCO Cultural Capital of the Arab World, its museums, art galleries, and
heritage districts created a identity distinct from Dubai’s commercial and entertainment
positioning. This cultural identity would later become a marketing asset for property developers
seeking to differentiate Sharjah communities from commaodity residential product.
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Part Two: The Stability Years, Regulation, Infrastructure,
and Affordability (2015 to 2021)

Between 2015 and 2021, Sharjah’s property market operated in a stable equilibrium that most
analysts characterized as unremarkable. Prices appreciated modestly at 2 to 5 percent
annually. Rental yields remained attractive at 6 to 9 percent. Transaction volumes were steady.
The market functioned well for its primary audience: families and professionals seeking
affordable quality housing within commuting distance of Dubai.

The Dubai Commuter Economy

Sharjah’s residential market has always been structurally linked to Dubai’s employment market.
An estimated 300,000 to 400,000 people commute from Sharjah to Dubai daily for work. This
commuter population represents the single largest demand driver for Sharjah residential
property. When Dubai creates jobs, Sharjah fills housing. When Dubai property prices rise,
Sharjah becomes relatively more attractive. When Dubai traffic congestion increases, Sharjah
communities closer to the border gain premium.

The price differential between Sharjah and Dubai has consistently ranged from 30 to 50 percent
for equivalent quality product. A two bedroom apartment in Al Nahda (Sharjah) rents for 30 to 40
percent less than equivalent product in Al Nahda (Dubai), despite being separated by minutes
on the E11 highway. This persistent price gap creates a structural floor for Sharjah demand: as
long as Dubai employment grows and Dubai housing costs remain elevated, Sharjah captures
the overflow.

Price Stability: 2015 to 2021

Area 2015 (sqft) | 2017 2019 2021 Change

Al Nahda Apt 300 to 420 310 to 430 290 to 410 300 to 430 Flat to +3%
Al Taawun Apt 320 to 450 330 to 460 310 to 440 320 to 460 Flat to +3%
Al Majaz Apt 350 to 500 360 to 520 340 to 490 360 to 520 Flat to +4%
Al Khan Apt 370 to 530 380 to 550 360 to 520 380 to 560 Flat to +5%
Muwaileh Apt 280 to 380 290 to 400 280 to 390 300 to 420 +5to 10%
Villa (avg) 400 to 600 410 to 620 390 to 580 420 to 630 Flat to +5%

The stability of Sharjah’s pricing during this period, with average apartment prices barely moving
in nominal terms, created an accumulation opportunity that the market did not recognize in real
time. Investors focused on Dubai’s volatility overlooked Sharjah’s consistency. Rental yields of 6
to 9 percent on stable capital values represented superior risk adjusted returns to Dubai’s lower
yields on more volatile capital values. The investors who recognized this accumulated positions
that would benefit substantially from the structural changes that followed.
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Part Three: The Freehold Revolution, Law No. 2 of 2022
and the Market Transformation

In 2022, Sharjah enacted Law No. 2 of 2022, enabling full freehold ownership for all nationalities
in designated areas and projects. The Sharjah Executive Council issued Decision No. 30 of
2022 to regulate the implementation. This single regulatory change transformed Sharjah’s
property market more profoundly than any infrastructure project, any developer launch, or any
economic initiative in the emirate’s history.

Before 2022, Sharjah property was effectively closed to international investment capital. After
2022, the gates opened. The impact was immediate and structural. Foreign investment in
Sharjah property increased 84.6 percent in the first year following the law’s implementation.
Investors from 120 nationalities participated in the market within 24 months. Transaction
volumes surged. Developer launches accelerated. Pricing began the structural repricing that
continues through 2026.

The freehold zones designated under the new law are concentrated near the Dubai border, a
strategic decision that maximizes the catchment area for Dubai based workers and international
investors familiar with Dubai’s property market. The designated freehold communities include
Aljada, Masaar, Maryam Island, Tilal City, Al Mamsha, Sharjah Sustainable City, Hayyan, Al
Zahia, Nasma Residences, Sharjah Waterfront City, and select projects in Muwaileh, Al Khan,
and other locations.

The Immediate Market Impact

Metric Pre Freehold (2021) | Post Freehold (2024)
Annual Transaction Value ~AED 18 to 22 billion AED 40 billion

Foreign Investor Transactions Minimal (leasehold only) 5,914 properties in H1 alone
Nationalities Participating ~301to0 40 120+ nationalities
Developer Freehold Launches Limited 12,361 units in 2025

Price Appreciation Flat to 3% 3.6% to 51.2% by area

Avg Days on Market 60+ days 39 days

The freehold law did not create new demand. It unlocked latent demand that had
been structurally excluded from the market for decades. International capital that
recognized Sharjah’s fundamentals, its affordability, its rental yields, its
infrastructure quality, its cultural character, could not act on that recognition until
the legal framework permitted ownership. Law No. 2 of 2022 removed the barrier,
and the capital flowed.
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Part Four: The Boom, 2023 to 2026, Record Transactions
and Structural Repricing
Sharjah’s property market since the freehold law has set records across every measurable

dimension. Understanding the scope and drivers of this boom is essential for evaluating whether
the growth is sustainable or speculative.

Transaction Growth: The Definitive Numbers

Period Transaction Value (AED) | YoY Change | Key Driver
2022 Full Year ~27 billion Freehold Law No. 2 implementation
launch year
2023 Full Year ~27 billion Stable Market digesting new framework
2024 Full Year ~40 billion +48% International capital acceleration
H1 2025 27 billion +48.1% vs H1  Foreign investor surge
2024
Jan to Sep 2025 44.3 billion +58.3% vs Already exceeds full 2024
same 2024
Nov 2025 (single 9.5 billion Record Structural demand acceleration
month) monthly high

In the first nine months of 2025, Sharjah recorded 80,320 property transactions worth AED 44.3
billion, a 58.3 percent increase over the same period in 2024, and already exceeding the full
year 2024 total of approximately AED 40 billion. Investors from 121 nationalities participated.
Emirati nationals led with AED 21.1 billion across 28,561 properties. Foreign investors
contributed AED 13.1 billion via 6,116 properties. Arab nationals accounted for AED 7.5 billion
across 5,855 properties. GCC investors added AED 2.6 billion across 1,457 properties.

Indian investors ranked second after Emiratis with 1,525 properties traded in H1 2025, followed
by Syrians (969), Egyptians (685), Jordanians (678), and Iraqgis (576). This nationality diversity
is a structural strength: the market is not dependent on a single source of foreign capital.

Sharjah attracted AED 5.5 billion (USD 1.5 billion) in foreign direct investment across 74
projects in H1 2025, the highest among the Northern Emirates. Sharjah International Airport
handled 9.1 million passengers in H1 2025, up 10 percent year on year, with expansion plans to
increase capacity to 25 million annually by 2027.

Price Appreciation by Area: 2024 to 2025

| YoY Price Growth Current Avg (AED/sqm) Driving Factor
Al Majaz 51.2% Up to 12,500 Premium waterfront
repricing
Muwaileh / Aljada 4.3% to 12% 8,000 to 10,500 Freehold demand,
university area
Al Khan 3.6% 10,000 to 12,500 Waterfront lifestyle
premium
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Al Nahda 3to 5% 7,000 to 9,500 Commuter demand,
Dubai border

Tilal City / Masaar 8 to 15% 5,000 to 8,000 Master community
maturation

Al Suyoh (outer areas) 5to 10% Under 6,000 Affordable entry
expansion

Al Majaz’s extraordinary 51.2 percent price growth in 2024 reflects the repricing of Sharjah’s
most premium waterfront address. This is not sustainable at that rate, but it signals that the
market is discovering and pricing a premium tier that previously did not exist. Muwaileh and
Aljada’s 4.3 to 12 percent growth represents the sustainable core of Sharjah’s expansion, driven
by genuine end user demand and freehold accessibility. Al Khan and Al Nahda’'s more

moderate growth reflects mature neighborhoods with limited new supply absorbing incremental
demand.
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Part Five: Area Deep Dive, Aljada

Aljada is Sharjah’s largest mixed use development, covering 2.2 square kilometres with a
planned 70,000 residential units at full build out. Developed by Arada, it represents the most
ambitious urban development project in Sharjah’s history and the emirate’s most important
freehold community for foreign investors.

Located near Sharjah International Airport and the Mughaidir interchange, Aljada offers
apartments, townhouses, and villas integrated with schools, retail boulevards, entertainment
districts, office space, and extensive green areas. The community is designed as a self
contained city within a city, reducing dependency on external amenities and creating the
complete living ecosystem that sustains property values independent of broader market
conditions.

Prices in Aljada have appreciated 8 to 12 percent over the past two years. Studios start from
approximately AED 350,000. One bedroom apartments from AED 550,000. Two bedrooms from
AED 750,000. Townhouses from AED 1.2 million. Average rental yields for apartments are
approximately 6 percent, with yields increasing for smaller, more affordable units that attract the
largest renter demographic.

Key sub projects within Aljada include Nest, Sokoon, Sarab 2, The Gate, Vida Residences
(branded by Emaar Hospitality), Nasaq phases, and the upcoming Central Hub entertainment
and retail district. Arada reported sales growth exceeding 20 percent in H1 2025, confirming
sustained buyer demand across multiple product types.

For investors, Aljada’s scale is both its strength and its risk. 70,000 planned units at full build out
represent enormous supply. However, the phased delivery over a 15+ year timeline, combined
with Sharjah’s population growth and the freehold demand unlock, suggests that absorption can
keep pace with delivery if the developer maintains quality discipline and demand continues its
structural trajectory.
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Part Six: Area Deep Dive, Masaar and Tilal City

Masaar

Masaar is Arada’s second flagship community, a 19 million square foot nature inspired
residential development featuring seven gated communities with over 4,000 villas, mansions,
and townhouses. Located between Sharjah and Dubai on Emirates Road (E611), Masaar
distinguishes itself through its forest themed environment with over 50,000 trees, a swimmable
forest lagoon with waterfall, walking and cycling trails, and wellness oriented amenities.

The seven sub districts within Masaar are Sendian (delivered), Cedar (delivered), Robinia
(delivered Q3 2024), Azalea (under construction, 566 units), Sarai (ultra premium mansions),
Sequoia, and Saro. Properties range from 2 bedroom townhouses to 6 bedroom signature villas.
Pricing starts from approximately AED 728,000 for townhouses, with premium villas and
mansions ranging from AED 2 million to AED 6.5 million.

Masaar 2 sold out on its launch day with more than 2,000 villas and townhouses booked
immediately, confirming extraordinary market demand for the nature integrated living concept.
This sell out performance establishes Masaar as one of the fastest absorbing residential
developments in UAE history outside Dubai.

Tilal City

Tilal City is a large scale mixed use freehold development on Emirates Road offering villas,
townhouses, and land plots at accessible pricing. Designed as a self sustained smart city with
educational institutions, healthcare, retail, and green spaces, Tilal City targets families seeking
suburban quality at RAK level pricing within Sharjah’s emirate boundaries.

Villas range from AED 2.2 million to AED 9.1 million. Average ROI is approximately 5.02
percent. Prices as low as AED 500 per square foot make Tilal City one of the most affordable
high growth freehold areas in the entire UAE. The development’s strategic location on Emirates
Road provides direct connectivity to both Sharjah city center and Dubai, making it viable for
commuters while offering the space and community character that urban locations cannot.
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Part Seven: Area Deep Dive, Maryam Island and Al Khan
Waterfront

Maryam Island

Maryam Island is Sharjah’s premium waterfront development, located near Al Khan Lagoon and
the Arabian Gulf. Developed by Eagle Hills (founded by Mohamed Alabbar), Maryam Island
offers luxury apartments, retail spaces, and leisure facilities in a resort style waterfront setting.
The development represents Sharjah’s entry into the luxury waterfront segment that Dubai has
dominated.

Properties include studios from approximately AED 540,000, 1 bedroom apartments from AED
728,000, and larger units up to AED 1.5 million+. Key projects include Jawaher Residences
(phases 1 and 2), Oud Residences, Eagle Rimal Residence, and additional tower launches.
Payment plans typically follow 30/70 structures.

Maryam Island’s competitive positioning is unique in Sharjah. It offers the only genuine
waterfront luxury living experience in the emirate, creating a premium tier that previously
required purchasing in Dubai. Sea views, beach access, landscaped promenades, and water
sports facilities create the lifestyle package that affluent buyers and holiday rental operators
seek. The median home price of AED 1.15 million positions Maryam Island at Sharjah’s
premium end while remaining 40 to 60 percent below equivalent Dubai waterfront.

Al Khan

Al Khan is one of Sharjah’s oldest waterfront neighborhoods, positioned on the Dubai border
with views across Al Khan Lagoon. The area attracts residents seeking coastal living at prices
substantially below comparable Dubai communities. Median home price is approximately AED
1.15 million with 3.6 percent year on year growth. The neighborhood’s proximity to both Al
Mamzar (Dubai) and Maryam Island creates a waterfront corridor that is being recognized as
Sharjah’s premium coastal address.
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Part Eight: Area Deep Dive, Al Mamsha, Muwaileh, and
University District

Al Mamsha

Al Mamsha by Alef Group is Sharjah’s first fully integrated car free residential community,
designed as a pedestrian only zone surrounded by green areas and walkways. Located in New
Muwaileh, Al Mamsha offers modern apartments in a lifestyle setting blending living, leisure,
and retail. One bedroom apartments start from approximately AED 500,000. Average ROl is
about 5.5 percent annually. The project’s distinctive lifestyle proposition drives strong rental
demand, particularly from younger professionals and couples.

Muwaileh and University District

Muwaileh is one of Sharjah’s most active areas for property sales, driven by proximity to
University City (University of Sharjah and American University of Sharjah). In July 2025,
Muwaileh recorded approximately 200 sale transactions with a transaction value of AED 340.8
million, ranking second in volume after Tilal. Expected rental yields reach up to 7 percent,
supported by consistent demand from student and academic renters alongside family tenants.
The area’s complete amenities including schools, shops, and restaurants reinforce its appeal as
a profitable residential investment.
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Part Nine: Area Deep Dive, Al Nahda, Al Taawun, Al
Majaz, and Established Zones

The established neighborhoods of Sharjah form the backbone of the emirate’s residential
market. While newer freehold communities attract international investment capital, these
traditional zones continue to serve the commuter population, local families, and yield focused
investors.

Al Nahda

Al Nahda straddles the Sharjah Dubai border, making it the most strategically positioned
neighborhood for Dubai commuters. Apartment prices range from AED 280,000 for studios to
AED 900,000 for three bedrooms. Rental yields of 6 to 8 percent reflect strong occupancy
driven by proximity to Dubai employment. The neighborhood’s weakness is aging building stock,
some towers are 15 to 20 years old with corresponding maintenance and aesthetic challenges.
However, the location premium is structural and permanent, ensuring that well maintained
properties in Al Nahda will continue to generate competitive yields.

Al Taawun

Adjacent to Al Nahda but with slightly newer building stock and better road connectivity.
Apartment pricing averages AED 320 to 500 per square foot. Rental yields of 6 to 7 percent. Al
Taawun benefits from proximity to Sharjah’s commercial districts and healthcare infrastructure,
making it popular with families seeking balance between Dubai accessibility and Sharjah
affordability.

Al Majaz

Al Majaz recorded the most dramatic price appreciation in Sharjah during 2024 at 51.2 percent
for apartments. Located on Al Majaz Waterfront with views of Khalid Lagoon, the area has been
repositioned from a traditional residential neighborhood into Sharjah’s premium urban address.
Average prices reach up to AED 12,500 per square meter. The repricing reflects the market’s
discovery of a premium tier, but investors should note that 51.2 percent annual growth is not
sustainable and represents a one time step change rather than a repeatable return.
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Part Ten: Area Deep Dive, Sharjah Sustainable City,
Hayyan, Al Zahia, and Emerging Communities

Sharjah Sustainable City

Developed by Sharjah Investment and Development Authority (Shurooq), Sharjah Sustainable
City spans 7.2 million square feet and represents the emirate’s flagship eco friendly
development. The UAE’s first sustainability focused city in Sharjah, it comprises 1,250
sustainable properties powered by renewable energy with net zero energy design, water
recycling systems, and EV charging throughout. For ESG mandated institutional investors and
environmentally conscious buyers, this community represents the UAE’s most advanced
sustainable residential offering outside Masdar City.

Hayyan at Barashi

Developed by Alef Group, Hayyan features Sharjah’s largest swimmable lagoon and over
100,000 trees, creating an eco friendly family community. Villas and townhouses target luxury
buyers seeking exclusivity and quality of life. The community’s sustainability focus and premium
amenity package position it to appreciate as environmental consciousness grows among the
buyer population.

Al Zahia

Al Zahia is Sharjah’s first fully gated community, developed by Maijid Al Futtaim. Offering villas
and townhouses with extensive landscaping, community pools, and children’s play areas, Al
Zahia targets affluent families seeking security and community quality. Sharjah Uptown Al Zahia
represents the newest phase of development.

Nasma Residences

Developed by Arada (the developer behind Aljada and Masaar), Nasma Residences offers an
established community of villas and townhouses with proven operational track record. The
community’s maturity provides the operational certainty that newer developments have not yet
achieved.

Sharjah Waterfront City

A luxury mixed use waterfront development offering private beaches, upscale amenities, and
panoramic views. The master plan includes apartments, villas, and retail zones with modern

infrastructure and leisure facilities projected to boost property values over the next five years.
Freehold ownership available for all nationalities.

Khalid Bin Sultan City (Beeah Group / Zaha Hadid Architects)
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The newest major entry in Sharjah’s development landscape. Designed by Zaha Hadid
Architects for Beeah Group, this marks the UAE'’s first fully master planned residential
community in Sharjah’s Rodhat Al Sidr district. The Zaha Hadid design pedigree sets a new
architectural benchmark for sustainable urban living in the emirate and will attract design
conscious international buyers.
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Part Eleven: The Complete Developer Directory

This chapter catalogs every significant developer active in Sharjah with their project portfolios,
market positioning, and execution history.

Arada

Sharjah’s dominant developer. Flagship projects: Aljada (70,000 planned units, Sharjah’s
largest), Masaar (4,000+ villas over seven phases), Nasma Residences (established
community). Reported 20%-+ sales growth in H1 2025. Sub projects include Nest, Sokoon,
Sarab 2, The Gate, Vida Residences, Nasaq phases, Sendian, Cedar, Robinia, Azalea, Sarai,
Sequoia, Saro. Masaar 2 sold out on launch day (2,000+ units). Partnership with Emaar
Hospitality for Vida branded residences in Aljada.

Eagle Hills (Mohamed Alabbar)

Global developer headquartered in Abu Dhabi. Sharjah flagship: Maryam Island. Luxury
waterfront apartments, retail, and lifestyle amenities. Projects include Jawaher Residences
(phases 1 and 2), Oud Residences, Eagle Rimal Residence. Alabbar’s reputation from Emaar
and Dubai Mall provides institutional credibility.

Alef Group

Projects: Al Mamsha (Sharjah’s first car free community), Hayyan at Barashi (eco community
with lagoon and 100,000 trees), Olfah (2,700+ units with parks and recreational spaces). Known
for lifestyle integration and pedestrian friendly design.

IFA Hotels and Resorts

Project: Al Tay Hills. Sold 80 percent of units within the first week of launch in January 2025.
Strong appetite for community centric projects combining affordability with quality design.

Tilal Properties

Developer of Tilal City on Emirates Road. Mixed use development with residential, commercial,
and retail. Focus on suburban family living at accessible pricing.

Shurooq (Sharjah Investment and Development Authority)

Government backed developer. Sharjah Sustainable City (7.2M sqft, 1,250 units, net zero
energy). Represents Sharjah’s commitment to sustainable development and ESG aligned
investment.

Beeah Group / Zaha Hadid Architects

Khalid Bin Sultan City in Rodhat Al Sidr. UAE’s first fully master planned residential community
in the district. Design benchmark for sustainable urban living.

Majid Al Futtaim
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Developer of Al Zahia, Sharjah’s first fully gated community. Villas and townhouses with
premium landscaping and community facilities. Sharjah Uptown Al Zahia is newest phase.
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Part Twelve: Land Economics, Pricing, Acquisition, and
Development Margins

Sharjah’s land economics present a compelling development opportunity. Land costs in
emerging freehold zones range from AED 30 to 80 per square foot, substantially below Al
Marjan (RAK) at AED 120 to 250+ and vastly below Dubai prime at AED 300 to 800+.
Construction costs in Sharjah average AED 350 to 500 per square foot for mid market
specification, comparable to RAK. Total development cost for a mid market apartment project:
AED 450 to 650 per sellable square foot. Achievable sales price: AED 700 to 1,200 per square
foot. Gross margin: 30 to 45 percent.

For villa and townhouse developments, land costs represent a higher proportion of total
development cost due to lower FAR ratios. Land at AED 40 to 80 per square foot with
construction at AED 450 to 600 per square foot yields total development cost of AED 550 to 750
per square foot against achievable sales of AED 800 to 1,200 per square foot. These are the
economics that attracted Arada, Eagle Hills, Alef Group, and other developers to commit multi
billion dirham programs.
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Sharjah Decoded | Dr. Pooyan Ghamatri

Part Thirteen: Price Comparison Tables, Every Area,
Every Product Type, Every Era

Complete Apartment Price History (AED per square foot)

Area 2008 2012 | 2016 2020 2023 2025

Al Nahda 420to 600 280t0400 300to420 290to410 350to500 400 to 600

Al Taawun 450to 650 300t0430 320to450 310to440 380to 540 450 to 650

Al Majaz 500t0 700 330t0480 350t0500 340t0490 500to 750 700 to 1,150+
Al Khan 520t0 750 340t0o 500 370to530 360to520 480to 700 650 to 1,100
Muwaileh / N/A N/A 280t0 380 300t0420 420to 600 550 to 900
Aljada

Maryam Island  N/A N/A N/A N/A 550t0 800 700 to 1,100
Tilal / Masaar N/A N/A N/A N/A 400 to 600 500 to 800

Rental Yields by Area (2025)

Area | Apartment Yield Villa/TH Yield Notes

Al Nahda 6 to 8% N/A Strongest commuter
demand

Muwaileh / Aljada 6 to 7% 4.5 to 6% University driven
demand

Al Khan / Maryam Is 5.5t0 7% N/A Waterfront lifestyle
premium

Al Mamsha 5.5 to 6% N/A Car free lifestyle
premium

Tilal City N/A 510 5.5% Most affordable freehold
villas

Value towers (older) 7 to 9% N/A Highest yields, aging
stock
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Part Fourteen: The Ten Year Forward Projection, 2026 to
2036

Sharjah’s property market trajectory over the next decade will be defined by three structural
forces: continued population growth driven by Dubai employment expansion and Sharjah’s own
economic diversification; deepening freehold market maturity as international buyer awareness
increases; and infrastructure investment including airport expansion, road improvements, and
smart city development.

Area 2025 Current | 2028 2030 2033 2036
Aljada Apt (sqft) 550 to 900 700t0 1,100 850 to 1,300 1,000 to 1,200 to 1,800
1,500
Al Majaz Apt 700t0 1,150 850 to 1,350 1,000 to 1,150 to 1,300 to 2,000
1,500 1,700
Maryam Island 700 to 1,100 850 to 1,300 1,000 to 1,200 to 1,400 to 2,000
1,500 1,700
Al Nahda Apt 400 to 600 480 to 720 550 to 820 650 to 950 750 to 1,100
Masaar Villa 600 to 900 750t0 1,100 900 to 1,300 1,050 to 1,200 to 1,800
1,500
Tilal City Villa 500 to 700 620 to 870 740t0 1,050 880 to 1,250 1,000 to 1,500

These projections assume 3.5 to 5 percent residential growth through 2026, moderating to 3 to
6 percent annually thereafter, with premium areas (Al Majaz, Maryam Island, Aljada prime) at
the higher end and established zones (Al Nahda, Al Taawun) at the lower end. The projections
are conservative relative to RAK because Sharjah’s market is broader and more diversified,
lacking the single catalyst concentration (Wynn equivalent) that drives RAK’s higher projected
appreciation.
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Part Fifteen: Corporate Structuring for Sharjah Property

The structuring principles for Sharjah property follow the same architecture detailed in the RAK
companion book: BVI holding for asset protection and succession, UAE free zone entity for
operational presence and banking, and where applicable, DIFC or ADGM family office for
governance and reporting. Sharjah specific considerations include SAIF Zone and Hamriyah
Free Zone as local licensing options, the Aqari digital platform for streamlined registration, and

the 2 percent transfer fee structure.
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Part Sixteen: The Investor Scoring Framework

Apply the same ten dimension scoring framework from the RAK book: clean title, permitted use,
approvals timeline, end user demand, community reputation, infrastructure access, price versus
comparables, resale liquidity, build feasibility, and developer credibility. Score 85 to 100 for full
due diligence. 65 to 84 for manageable risk. Below 65 requires compelling compensating

factors.
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Part Seventeen: Family Office Allocation Strategy

Family offices should allocate 15 to 25 percent of UAE property exposure to Sharjah, positioned
as the yield and value component alongside Dubai core holdings and RAK growth allocation.
Entry through Aljada and Masaar for freehold community exposure, Maryam Island for
waterfront premium, and Al Nahda for yield density. Structure all holdings through BVI/UAE
architecture with annual RICS valuations and quarterly yield monitoring.
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Part Eighteen: Risk Analysis and The Closing Thesis

Sharjah’s risks are identifiable and manageable. Supply concentration risk: 12,000+ freehold
units launched in 2025 alone must be absorbed by genuine demand. Monitor absorption rates
quarterly. Liquidity risk: Sharjah’s secondary market is less liquid than Dubai’s, meaning exit
timelines may be longer. Plan for 6 to 12 month exit windows rather than Dubai'’s typical 30 to
90 days. Dubai dependency: if Dubai employment contracts, Sharjah’s commuter demand
declines. Mitigate through diversification across areas with different demand drivers (university
zone, waterfront, commuter corridor). Regulatory evolution: the freehold framework is recent
(2022) and may evolve. Monitor regulatory developments and maintain legal counsel familiar
with Sharjah RERA.

The closing thesis is this. Sharjah has completed a structural transformation from a closed,
domestic oriented property market to an open, internationally accessible, institutionally credible
investment destination. AED 44.3 billion in transactions in nine months, 121 nationalities
investing, 58.3 percent year on year growth, and rental yields of 6 to 8 percent at 30 to 50
percent below Dubai pricing represent a market that has arrived.

The investors who positioned in Sharjah between 2022 and 2026 captured the
freehold unlock premium, a structural repricing event that happens once per
market. The investors who position now capture the maturation premium, the
gradual, sustainable appreciation that follows structural reform. Both are
valuable. Both are available. The analytical framework in this book is the tool.
The decision is yours.

Dr. Pooyan Ghamari, PhD
Swiss Economist | Founder and CEO, ALand FZE | a.land

First Edition | 2026 | All Rights Reserved
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Appendix A: Detailed Micro Market Profiles and Pricing
Analysis

Aljada Internal Micro Markets
Aljada's 2.2 square kilometre master plan creates distinct internal micro markets that affect

pricing, rental yield, and appreciation trajectory. The Naseej District occupies the community's
core with mid rise apartment towers offering the most accessible entry points (studios from AED
350,000). Proximity to the retail boulevard and entertainment hub creates rental demand from
younger professionals and couples. Expected yields: 6 to 7 percent.

The Sarab sub district offers townhouses and larger apartments targeting families. Pricing from
AED 800,000 for two bedrooms to AED 1.5 million for larger units. The family orientation
generates longer tenancy durations (typically 2 to 3 year renewals) with lower vacancy rates
than studio focused buildings. Expected yields: 5.5 to 6.5 percent, but with more stable cash
flow profiles.

Vida Residences within Aljada represents the branded premium tier, bringing Emaar
Hospitality's Vida lifestyle brand to Sharjah for the first time. Branded units command 15 to 25
percent premiums over equivalent non branded Aljada product. For investors seeking the brand
association and potential hotel managed rental program, Vida offers the same structural
advantages as branded residences in Dubai at substantially lower entry pricing.

The Gate represents Aljada's newest launch phase, positioned at the community's primary
entrance with maximum visibility and accessibility. Entry point projects like The Gate benefit
from the community's maturing amenity infrastructure while offering current phase pricing that
has not yet captured the full amenity premium.

For investors evaluating Aljada, the key decision is which micro market matches their
investment thesis. Yield investors should target Naseej studios and one bedrooms near the
retail core. Capital appreciation investors should target Vida branded units or Gate phase
launches. Family rental investors should target Sarab townhouses. Each micro market within
the same community produces different return profiles.

Masaar: The Forest Premium Quantified

Masaar's forest themed environment creates a quantifiable premium that distinguishes it from
conventional villa communities. The community's 50,000+ trees, swimmable forest lagoon, and
extensive trail network represent a permanent amenity that cannot be replicated by competitors.
Properties directly facing the forest corridor command 10 to 18 percent premiums over
equivalent units on the community's periphery.

The seven sub districts create a maturity gradient. Sendian, Cedar, and Robinia are delivered
and operational, meaning buyers can verify the actual living experience. Azalea is under
construction, offering off plan pricing approximately 10 to 15 percent below delivered equivalent.
Sarai, Sequoia, and Saro represent the newest phases with the widest gap between launch
pricing and projected completion value.

Masaar 2's launch day sellout of 2,000+ units confirms that demand for the forest living concept
far exceeds Arada's delivery capacity. This demand supply imbalance supports continued price
appreciation for existing Masaar owners and creates strong pre sale performance expectations
for future phases. For investors, the implication is that Masaar represents one of the lowest risk
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positions in Sharjah's villa market because demonstrated demand substantially exceeds
available supply.

Maryam Island: Waterfront Dynamics

Maryam Island's waterfront positioning creates specific pricing dynamics. Units with direct sea
views command 20 to 30 percent premiums over units facing the community's interior or the city
side. Higher floors in the tower developments achieve 1 to 2 percent premium per floor above
the 10th level, reflecting the view premium that increases with elevation. Corner units with dual
aspect views achieve 8 to 12 percent premiums over equivalent single aspect units.

The rental market for Maryam Island operates differently from Sharjah's traditional apartment
zones. Tenants on Maryam Island include a higher proportion of lifestyle renters who choose
the waterfront experience over conventional apartment living. These tenants accept higher rents
in exchange for the lifestyle amenity, and they tend to maintain longer tenancies because the
waterfront experience is not easily substituted. This tenant quality translates to lower vacancy
and more predictable cash flow for investors.

Eagle Hills' development pipeline for Maryam Island includes additional tower phases that will
expand the community's residential capacity while maintaining the luxury waterfront positioning.
Investors in early phases benefit from the expanding amenity infrastructure (retail, dining, beach
facilities) that subsequent phases fund and deliver. The first mover advantage on Maryam
Island is substantial because early phase buyers acquired at pre amenity pricing while
benefiting from the full amenity package at community maturity.
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Appendix B: The Commuter Economy and Its Property
Market Impact

The Sharjah to Dubai commuter flow is the single most important structural demand driver in
Sharjah's residential market. Understanding this dynamic in detail is essential for any
investment decision.

An estimated 300,000 to 400,000 people commute from Sharjah to Dubai daily. This population
needs housing that balances affordability with commute practicality. The optimal commuter
property provides: proximity to the E11 highway or E311 for Dubai access, proximity to the
Dubai border for minimal Sharjah side travel time, reliable parking or public transport access,
and family friendly community features for households where one or both adults commute.

The commuter premium is highest in neighborhoods closest to the Dubai border: Al Nahda, Al
Taawun, Al Khan, and Al Mamzar. Properties in these areas achieve 5 to 15 percent higher
rents than equivalent quality properties further from the border, reflecting the time value of the
shorter commute. As Dubai's road infrastructure improves and Sharjah expands its public
transport network (including potential metro extensions), the commuter premium may spread to
more distant areas, benefiting communities like Aljada and Muwaileh.

The commuter economy creates counter cyclical resilience. Even during periods of property
market softness, commuter rental demand remains stable because it is driven by employment
rather than investment sentiment. Workers who lose their Dubai housing due to price increases
migrate to Sharjah regardless of Sharjah's property market conditions. This creates a rental
demand floor that pure investment markets lack.

Infrastructure developments that improve Sharjah Dubai connectivity directly affect property
values. The expansion of Sharjah International Airport to 25 million passenger capacity by 2027
will improve international accessibility. Road network improvements reduce commute times.
Future public transport integration, including potential metro or tram extensions, could
fundamentally change the commuter calculation, making more distant Sharjah communities
viable for Dubai workers and expanding the total addressable market for Sharjah residential

property.
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Appendix C: Developer Economics and Project Feasibility
in Sharjah

Accessible Apartment Development (AED 350K to 900K per unit)
Land acquisition for a 200 unit apartment project in Muwaileh or Aljada periphery: AED 30 to 60

per square foot. At FAR 2.5 to 3.5, effective land cost per buildable square foot: AED 10 to 25.
Construction cost: AED 350 to 450 per square foot for mid market specification. Soft costs: AED
80 to 130 per square foot. Total development cost: AED 440 to 605 per square foot. Achievable
sales: AED 700 to 1,000 per square foot. Gross margin: 28 to 40 percent.

Sharjah's development economics are superior to Dubai for mid market product because land
costs are 40 to 60 percent lower while achievable sales prices are only 30 to 50 percent lower.
The margin compression is less than the price compression, creating relatively wider margins in
Sharjah than in many Dubai sub markets for equivalent product quality. This explains why Arada
alone has committed to 70,000 units at Aljada and developers continue entering the market
aggressively.

Villa and Townhouse Development (AED 1M to 5M per unit)

Land acquisition for villa developments in Tilal City, Masaar periphery, or emerging zones: AED
20 to 50 per square foot. Lower FAR for villa product (0.6 to 1.2) increases effective land cost
per buildable foot: AED 20 to 50. Construction cost for quality villa specification: AED 450 to 600
per square foot. Community infrastructure: AED 60 to 120 per square foot. Total development
cost: AED 530 to 770 per square foot. Achievable sales: AED 800 to 1,200 per square foot.
Gross margin: 25 to 40 percent.

The villa segment in Sharjah is structurally undersupplied relative to demand. Masaar's launch
day sellout of 2,000+ units demonstrates that demand exceeds supply by a significant multiple.
Developers with land positions suitable for villa development in Sharjah hold optionality that is
valuable even before construction begins, because the demonstrated demand allows confident
pre sale pricing and construction financing.

Waterfront Premium Development (AED 700K to 2M+ per unit)

Waterfront land on Maryam lIsland, Al Khan, or Sharjah Waterfront City commands significant
premium: AED 80 to 200+ per square foot. Construction cost for premium specification: AED
500 to 700 per square foot including high quality finishes, lobbies, and amenity infrastructure.
Total development cost: AED 700 to 1,000 per square foot. Achievable sales: AED 1,000 to
1,500 per square foot. Gross margin: 25 to 35 percent. The narrower margin reflects higher land
and construction costs at the premium tier, but the larger unit values mean absolute profit per
unit is higher.
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Appendix D: Rental Market Deep Analysis

Segment Analysis: Long Term Residential

Long term residential rental in Sharjah serves three primary tenant segments. Segment one:
Dubai commuters seeking affordable housing near the border (Al Nahda, Al Taawun, Al Khan).
Typical tenancy: 12 months, 1 to 4 cheques. Vacancy: 2 to 4 weeks between tenancies in
desirable buildings. Segment two: families choosing Sharjah for lifestyle quality and school
proximity (Muwaileh, Aljada, Al Zahia). Typical tenancy: 12 to 24 months, higher retention.
Segment three: students and academics near University City (Muwaileh). Typical tenancy: 9 to
12 months, academic year aligned. Higher turnover but consistent demand pool.

Net yields after all costs: studios and one bedrooms in value areas achieve 6 to 9 percent net.
Two and three bedrooms in family areas achieve 5 to 7 percent net. Villas and townhouses
achieve 4.5 to 6 percent net. Management costs: 5 to 8 percent of annual rental for professional
management. Service charges: AED 8 to 22 per square foot annually depending on building age
and community. Vacancy allowance: budget 3 to 5 percent of annual income.

Sharjah's vacancy rate of approximately 5.8 percent is lower than Dubai's 7 to 8 percent,
reflecting tighter supply demand balance and the structural commuter demand floor. Properties
in high demand locations now average 39 days on market, down from 47 days in early 2024,
indicating accelerating absorption.

Segment Analysis: Holiday and Short Term Rental

Sharjah's holiday rental segment is smaller than Dubai's or RAK's because the emirate's
tourism positioning is cultural rather than resort oriented. However, Maryam Island waterfront
properties and Al Khan coastal units can generate short term rental income during cultural
events, exhibitions, and weekend staycation demand. Gross yields of 6 to 9 percent are
achievable for well positioned waterfront units with short term rental management, comparable
to long term rental but with higher management costs and seasonal variability.
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Appendix E: Legal and Regulatory Framework

Freehold Ownership Under Law No. 2 of 2022
Under Sharjah Law No. 2 of 2022 and Executive Council Decision No. 30 of 2022, all

nationalities can purchase freehold property in designated freehold areas and projects.
Ownership includes the right to sell, lease, or pass the property to heirs without time limitation.
The designated freehold zones include Aljada, Masaar, Maryam Island, Tilal City, Al Mamsha,
Sharjah Sustainable City, Hayyan, Al Zahia, Nasma Residences, Sharjah Waterfront City, and
select projects in Muwaileh and Al Khan.

Outside designated freehold zones, expatriates can obtain usufruct rights (long term leasehold)
typically for 99 years. While usufruct provides secure tenure, it does not provide the same
ownership rights or succession clarity as freehold, and should be evaluated accordingly for long
term investment planning.

Transaction Process

All transactions must be registered with the Sharjah Real Estate Registration Department
(SRERD). The process involves: agreeing terms through a Sale and Purchase Agreement,
obtaining a No Objection Certificate from the developer (for secondary market sales), paying the
2 percent registration fee, and completing title deed transfer. The government's Aqari digital
platform consolidates over 20 real estate processes into a single system, significantly reducing
transaction times and increasing transparency.

Golden Visa Eligibility

Properties valued at AED 2 million or more are eligible for the UAE 10 year Golden Visa, subject
to government approval. The Golden Visa provides long term residency without employer
sponsorship and family sponsorship rights. For investors purchasing multiple properties, the
aggregate value can meet the threshold. Minimum practical investment for a Sharjah property:
approximately AED 350,000 for a studio apartment. Minimum for residency visa: AED 1 million.
Minimum for Golden Visa: AED 2 million.
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Appendix F: Year by Year Price Tracking, 2005 to 2025

Al Nahda: Annual Average Apartment Price (AED per square foot)
2005: AED 250 to 380 per square foot. Pre boom, limited international interest.
2006: AED 300 to 440 per square foot. Growing demand, Dubai spillover.
2007: AED 350 to 500 per square foot. Boom phase acceleration.

2008: AED 420 to 600 per square foot. Peak, H2 correction begins.
2009: AED 300 to 450 per square foot. Crisis correction.

2010: AED 270 to 400 per square foot. Market bottom.

2011: AED 260 to 390 per square foot. Stabilization.

2012: AED 270 to 400 per square foot. Slow recovery.

2013: AED 280 to 410 per square foot. Modest improvement.

2014: AED 290 to 420 per square foot. Steady.

2015: AED 300 to 420 per square foot. Foundation period.

2016: AED 300 to 430 per square foot. Stable.

2017: AED 310 to 430 per square foot. Marginal growth.

2018: AED 300 to 420 per square foot. Flat, market digesting.

2019: AED 290 to 410 per square foot. Minor softening.

2020: AED 290 to 410 per square foot. Pandemic stability.

2021: AED 300 to 430 per square foot. Post pandemic recovery.

2022: AED 320 to 460 per square foot. Freehold law catalyst.

2023: AED 350 to 500 per square foot. International demand entering.
2024: AED 380 to 550 per square foot. Structural repricing.

2025: AED 400 to 600 per square foot. Record levels, 6 to 8% yield.

Al Majaz: Annual Average Apartment Price (AED per square foot)
2005: AED 280 to 420 per square foot. Waterfront positioning emerging.
2006: AED 340 to 500 per square foot. Lagoon premium developing.
2007: AED 400 to 600 per square foot. Boom phase.

2008: AED 500 to 700 per square foot. Peak pricing.

2009: AED 350 to 520 per square foot. Crisis correction.

2010: AED 310 to 470 per square foot. Bottom.

2011: AED 320 to 480 per square foot. Stabilization.

2012: AED 330 to 480 per square foot. Slow recovery.

2013: AED 340 to 500 per square foot. Modest growth.

2014: AED 350 to 510 per square foot. Steady.

2015: AED 350 to 500 per square foot. Stable.

2016: AED 360 to 520 per square foot. Marginal improvement.

2017: AED 360 to 530 per square foot. Stable.

2018: AED 350 to 510 per square foot. Flat.

2019: AED 340 to 490 per square foot. Minor softening.

2020: AED 340 to 490 per square foot. Pandemic resilient.

2021: AED 360 to 520 per square foot. Recovery begins.

2022: AED 400 to 580 per square foot. Freehold catalyst.

2023: AED 500 to 750 per square foot. Premium discovery phase.
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2024: AED 650 to 1,000 per square foot. 51.2% YoY growth.
2025: AED 700 to 1,150 per square foot. Premium tier established.

Muwaileh / Aljada Zone: Annual Average Apartment Price (AED per square

foot)
2010:

2012:
2014
2016:
2018:
2020:
2022:
2023:
2024:
2025:

AED 200 to 300 per square foot.
AED 210 to 320 per square foot.
AED 240 to 350 per square foot.
AED 280 to 380 per square foot.
AED 300 to 400 per square foot.
AED 300 to 420 per square foot.
AED 350 to 500 per square foot.
AED 420 to 600 per square foot.
AED 480 to 750 per square foot.
AED 550 to 900 per square foot.

Emerging area, limited stock.

University City driving demand.

Gradual improvement.

New developments launching.

Aljada announcement phase.

Pandemic resilient, freehold anticipation.
Freehold launches begin.

Absorption strong.

810 12% YoY growth.

Record, Vida branded premium.
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Appendix G: Payment Plan Structures in Sharjah

Sharjah developers offer payment plans that typically range from 30/70 to 45/55 structures, with
some offering post handover options. The standard structures and their investment implications:
30/70 Structure (Example: Jawaher Residences, Maryam Island): Buyer pays 30 percent during
construction, 70 percent at handover. Most buyer favorable standard structure. Maximum
leverage for capital appreciation. If property appreciates 15 percent during construction, return
on 30 percent deployed capital is 50 percent. However, the 70 percent balance at handover
requires clear funding plan.

40/60 Structure (Example: Azalea, Masaar): 40 percent during construction, 60 percent at
handover. Balanced risk sharing. Construction payments typically linked to milestones. Good
balance between capital deployment and buyer protection.

45/55 Structure (Example: Nasaq 6, Aljada): 45 percent during construction, 55 percent at
handover. Slightly more developer favorable, but still provides significant post handover
leverage for buyers.

10 to 20 percent initial deposit followed by construction linked installments is becoming more
common, particularly for villa and townhouse products. This structure reduces the entry barrier
and allows buyers to secure units at current pricing while deferring the majority of payment to
construction milestones and handover.

For investment calculation purposes: a AED 800,000 apartment purchased on a 30/70 plan with
15 percent appreciation during a 24 month construction period produces a 50 percent return on
the AED 240,000 deployed capital (AED 120,000 gain divided by AED 240,000 at risk). The
same property on a 45/55 plan produces 33 percent return on AED 360,000 deployed. Payment
plan selection is a financial decision with meaningful impact on returns.
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Appendix H: Sharjah Versus Dubai Comparative Analysis

The Sharjah Dubai comparison is the most important analytical framework for any Sharjah
investment decision because the two markets are structurally linked through the commuter
economy, price arbitrage, and investor allocation decisions.

Entry pricing: Sharjah apartments average 30 to 50 percent below equivalent Dubai locations. A
one bedroom in Aljada at AED 550,000 compares with AED 900,000 to 1.5 million for equivalent
quality in Dubai's mid market communities. A waterfront apartment on Maryam Island at AED
800,000 compares with AED 1.5 to 2.5 million for equivalent Dubai Marina or JBR product.
Rental yields: Sharjah apartments achieve 6 to 8 percent versus Dubai's 5 to 6.5 percent
average. The yield differential has persisted for over a decade, reflecting Sharjah's lower entry
prices against rental rates that are only 20 to 30 percent below Dubai (less than the 30 to 50
percent capital price gap).

Transaction growth: Sharjah recorded 58.3 percent YoY transaction growth in the first nine
months of 2025 versus Dubai's estimated 15 to 25 percent growth. Sharjah is in an earlier and
faster growth phase.

Market maturity: Dubai is a mature, liquid market with deep secondary trading. Sharjah is an
emerging market with growing but still developing secondary liquidity. Dubai offers faster exit
execution. Sharjah offers higher yield and faster growth.

Foreign buyer share: Sharjah attracted investors from 121 nationalities in 9 months of 2025.
Foreign investors accounted for 30.1 percent of total transaction value in H1 2025, representing
AED 8.1 billion across 3,878 properties. This international diversity is growing rapidly from a
lower base than Dubai.

The optimal strategy: allocate to both markets rather than choosing one. Dubai provides core
stability, brand recognition, and liquidity. Sharjah provides yield advantage, growth upside, and
diversification. A portfolio combining Dubai core with Sharjah yield and RAK growth captures the
full spectrum of UAE property returns.
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Appendix I. Infrastructure Investment and Impact

Sharjah International Airport expansion to 25 million passenger capacity by 2027 (current 9.1
million passengers in H1 2025, up 10 percent YoY). Impact: improved international accessibility,
tourism growth, employment generation.

Aqari digital platform consolidating 20+ real estate processes into a single system. Impact:
faster transactions, improved transparency, increased investor confidence, reduced friction
costs.

SAIF Zone and Hamriyah Free Zone continued expansion. Currently housing thousands of
companies across manufacturing, logistics, technology, and services. Impact: employment
generation driving organic residential demand.

Road network improvements including expanded highway connections to Dubai and internal
ring road development. Impact: reduced commute times, expanded viable residential catchment
area.

University City continued expansion with University of Sharjah and American University of
Sharjah growing enroliment. Impact: sustained student and academic rental demand in
Muwaileh and surrounding areas.

Cultural infrastructure including Sharjah Museum of Contemporary Art, Sharjah Art Foundation,
and heritage district preservation. Impact: cultural tourism, identity differentiation, lifestyle
attraction for creative professionals.

Smart city initiatives including 40 percent of new 2025 developments incorporating smart home
technology. Impact: higher property specification standards, technology savvy buyer attraction,
future proofing against obsolescence.
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Appendix J: Scenario Modelling, 2026 to 2036

Base Case (60 percent probability)
Assumptions: Population continues growing at 3 to 4 percent annually. Dubai employment

market remains healthy. Freehold zones continue expanding gradually. Mortgage rates
moderate. Infrastructure delivers on schedule. New supply absorbs at 65 to 80 percent pre sale
rates.

Returns: Aljada apartments appreciate 5 to 8 percent annually. Al Majaz premium stabilizes at 3
to 5 percent after 2024 step change. Masaar villas appreciate 6 to 9 percent. Maryam Island
waterfront appreciates 5 to 7 percent. Tilal City appreciates 6 to 10 percent from low base. Al
Nahda stable at 3 to 5 percent with strong yield component.

Cumulative 10 year return: 60 to 110 percent capital appreciation plus 55 to 75 percent
cumulative rental income, producing total returns of 115 to 185 percent over the decade for well
positioned, well managed portfolios.

Bull Case (25 percent probability)

Assumptions: Sharjah metro or tram connects to Dubai. Additional freehold zones designated.
Major international branded developer enters (Four Seasons, Aman equivalent). FDI continues
accelerating past USD 3 billion annually. Airport reaches 20 million passengers by 2030.
Returns: Premium areas (Al Majaz, Maryam Island) appreciate 8 to 12 percent annually. Aljada
matches Dubai mid market pricing by 2033. Masaar becomes UAE's most sought after villa
community outside Dubai Hills. Total 10 year returns: 180 to 300 percent.

Bear Case (15 percent probability)

Assumptions: Dubai employment contracts, reducing commuter demand. Global recession
reduces capital flows. Over supply in Aljada depresses pricing. Regulatory uncertainty around
freehold framework.

Returns: Prices correct 5 to 15 percent over 2 to 3 years before structural recovery. Yield
compression as rents soften. 10 year cumulative return: 30 to 60 percent (predominantly from
rental income). Bear case is disappointing but not catastrophic because Sharjah's yield
foundation provides income even during capital value softness.
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Appendix K: Practical Investor Checklist

1. Confirm property is in designated freehold zone for your nationality. 2. Verify developer
registration with SRERD. 3. Confirm escrow account established for off plan purchases. 4.
Obtain independent valuation for purchases above AED 1 million. 5. Compare asking price with
recent comparable transactions. 6. Review SPA with lawyer experienced in Sharjah real estate.
7. Verify payment plan milestone links to actual construction progress. 8. Budget 3 to 5 percent
above property price for transaction costs (2 percent registration, agency, NOC, legal). 9.
Establish UAE bank account before completion for rental income collection. 10. Engage RERA
registered property management for rental units.

11. For corporate purchases: establish BVI holding or UAE free zone entity before acquisition.
12. Maintain records from day one for tax compliance and exit planning. 13. Commission annual
independent valuation for portfolio monitoring. 14. Review service charge budgets and compare
with market averages. 15. Monitor quarterly SRERD transaction data for market health
indicators. 16. Plan exit strategy at point of acquisition, not at point of exit desire.

41|Page



Appendix L: Frequently Asked Questions

Can foreigners buy property in Sharjah? Yes, 100 percent freehold ownership in designated
zones since Law No. 2 of 2022. No local partner required.

What is the minimum investment? Practical minimum approximately AED 350,000 for a studio
apartment. AED 1 million minimum for residency visa eligibility. AED 2 million for Golden Visa.
How does Sharjah compare to Dubai for investment? Sharjah offers 30 to 50 percent lower
entry prices, 1 to 2 percentage points higher yields, and faster current growth rates. Dubai offers
greater liquidity and market maturity. Optimal approach: allocate to both.

What are the transaction costs? Registration fee 2 percent. Agency commission 2 percent
(negotiable). NOC and admin AED 1,000 to 5,000. Mortgage processing up to 1 percent if
financing. Total: 3 to 5 percent of property price.

Which areas have the highest rental yields? Older value towers in Al Nahda and Abu Shagara:
7 to 9 percent. Studios near University City: 6 to 8 percent. Aljada apartments: 6 to 7 percent.
Maryam Island waterfront: 5.5 to 7 percent.

Is the Sharjah market at risk of oversupply? Aljada's 70,000 unit planned capacity is delivered
over 15+ years. With 12,000+ freehold units launched in 2025 absorbing well (Masaar sold out
on launch day, Al Tay Hills 80 percent in one week), current demand exceeds supply. Monitor
absorption rates quarterly.

Can | manage property remotely? Yes. Professional property management companies charge 5
to 8 percent of annual rental income for comprehensive services including tenant finding, rent
collection, maintenance, and inspections.

What is the outlook for 20267 Analysts project 3.5 to 5 percent residential price growth across
Sharjah, with premium areas potentially exceeding this range. The market's structural drivers,
including population growth, freehold demand maturation, and infrastructure investment, support
continued appreciation.
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Appendix M: Emerging Trends Shaping Sharjah Real
Estate Through 2036

Smart Home Integration: 40 percent of new 2025 developments include smart home technology
(remote access, temperature control, energy monitoring, automation). Arada pioneered this with
Aljada in 2018. By 2030, smart home features will be standard rather than differentiating, and
properties without them will trade at discount. The UAE smart home market is projected to reach
USD 6.08 billion by 2030.

Sustainability and ESG Compliance: Sharjah Sustainable City and Masaar's forest concept
represent the leading edge of sustainable development. 30 percent of new developments
earning green certifications (up from lower bases). ESG compliance is becoming a purchase
criterion for institutional and millennial investors. Properties with documented sustainability
credentials will outperform conventional construction over the decade.

Co Living and Compact Units: Growing youth migration and remote work patterns are driving
demand for smaller, affordable, well designed units in communities like Aljada and Al Mamsha.
Studios and micro apartments that maximize space efficiency while providing community
amenities will capture the fastest growing tenant demographic.

Pedestrian Urbanism: Al Mamsha's car free concept is influencing how developers design new
communities. Walkability, cycling infrastructure, and reduced car dependency are emerging as
premium features rather than niche positioning. Communities designed around pedestrian life
will achieve rental and resale premiums as the trend matures.

Digital Transaction Infrastructure: The Agari platform's consolidation of 20+ real estate
processes signals Sharjah's commitment to digital market infrastructure. Faster, more
transparent transactions reduce friction costs and increase market efficiency, supporting higher
transaction volumes and improved price discovery.

Cultural Tourism Integration: Sharjah's cultural infrastructure, including the UNESCO Cultural
Capital designation, art foundations, and heritage districts, creates a tourism demand layer that
supports short term rental economics for waterfront and central properties. Cultural events,
exhibitions, and festivals generate periodic demand spikes that enhance holiday rental yields.
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Appendix N: Twenty Key Takeaways

1. Sharjah recorded AED 44.3 billion in real estate transactions in the first nine months of 2025,
a 58.3 percent increase over the same period in 2024 and already exceeding the full year 2024
total.

2. Law No. 2 of 2022 enabled freehold ownership for all nationalities, transforming Sharjah from
a closed domestic market to an internationally accessible investment destination.

3. Investors from 121 nationalities participated in Sharjah real estate in the first nine months of
2025, with foreign investors contributing AED 13.1 billion.

4. Sharjah property prices are 30 to 50 percent below equivalent Dubai locations while rental
yields are 1 to 2 percentage points higher.

5. Al Majaz recorded 51.2 percent apartment price growth in 2024, the highest in the emirate,
signaling the emergence of a premium tier.

6. Aljada by Arada is Sharjah's largest development at 2.2 square kilometres with 70,000
planned units, including Vida branded residences.

7. Masaar 2 sold out on launch day with 2,000+ villas and townhouses, confirming extraordinary
demand for nature integrated living.

8. Sharjah attracted AED 5.5 billion in foreign direct investment across 74 projects in H1 2025,
the highest among Northern Emirates.

9. Average rental yields in Sharjah range from 5.5 to 9 percent depending on area and product
type, among the highest in the UAE.

10. The vacancy rate in Sharjah is approximately 5.8 percent, lower than Dubai's 7 to 8 percent.
11. Properties in high demand locations average 39 days on market, down from 47 days in early
2024.

12. Sharjah International Airport handled 9.1 million passengers in H1 2025, with expansion to
25 million capacity by 2027.

13. 14 major freehold developments are concentrated near the Dubai border, maximizing
accessibility for the commuter population.

14. Residential prices are forecast to increase 3.5 to 5 percent in 2026, with premium areas
potentially exceeding this range.

15. Developers launched 12,361 freehold units in 2025 with healthy absorption rates supported
by competitive pricing and flexible payment plans.

16. Khalid Bin Sultan City, designed by Zaha Hadid Architects for Beeah Group, sets a new
architectural benchmark for Sharjah.

17. Sharjah Sustainable City represents the UAE's most advanced sustainable residential
offering with net zero energy and solar power.

18. The Agari digital platform consolidates 20+ real estate processes, enhancing transparency
and reducing transaction friction.

19. Family offices should allocate 15 to 25 percent of UAE property exposure to Sharjah for
yield advantage and growth diversification.

20. The structural forces driving Sharjah's growth, including freehold unlock, population growth,
and Dubai affordability arbitrage, are confirmed and accelerating.
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Final Note from the Author
Sharjah's transformation from a closed, domestically oriented property market to an open,
internationally accessible, institutionally credible investment destination represents one of the
most significant structural changes in UAE real estate since Dubai's freehold revolution two
decades ago. The speed and scale of this transformation, from regulatory reform in 2022 to
AED 44.3 billion in transactions within three years, confirms that the latent demand for Sharjah
property was structural rather than speculative.
This book provides the analytical depth required to navigate this transformation with structural
clarity. The pricing history across twenty years. The area by area analysis. The developer
directory. The land economics. The forward projections. The corporate structuring. The risk
analysis. Every chapter is designed to equip investors, developers, and family offices with the
tools to make decisions based on evidence rather than enthusiasm.
The next decade in Sharjah will reward those who positioned with analytical precision. This
book is that precision.
Dr. Pooyan Ghamari, PhD
Swiss Economist | Founder and CEO, ALand FZE

a.land
First Edition | 2026 | All Rights Reserved

Appendix O: Complete Project Directory with Pricing and
Payment Plans

Arada Projects Portfolio

Nest (Aljada): Apartments, studios to 2 bed. Starting price: From AED 350,000. Payment plan:
40/60.

Sokoon (Aljada, Naseej District): Studios and 1 bed apartments. Starting price: From AED
428,000. Payment plan: 30/70.

Sarab 2 (Aljada): Premium apartments and townhouses. Starting price: From AED 800,000.
Payment plan: 40/60.

The Gate (Aljada entrance): Residential tower. Starting price: From AED 550,000. Payment
plan: TBA.

Vida Residences 3 (Aljada): Emaar branded apartments. Starting price: From AED 750,000.
Payment plan: 40/60.

Nasaq 6 (Aljada, Nasaq zone): Mid market apartments. Starting price: From AED 548,000.
Payment plan: 45/55.

Sendian (Masaar Phase 1): Villas and townhouses, 2 to 5 bed. Starting price: From AED
728,000. Payment plan: Delivered.

Cedar (Masaar Phase 2): Villas, 3 to 5 bed. Starting price: From AED 950,000. Payment plan:
Delivered.

Robinia (Masaar Phase 3): Townhouses to villas, 2 to 5 bed. Starting price: From AED 850,000.
Payment plan: Delivered Q3 2024.

Azalea (Masaar Phase 4): 566 villas and townhouses. Starting price: From AED 728,000.
Payment plan: 40/60.
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Sarai (Masaar): Ultra premium 6 bed mansions. Starting price: From AED 4,000,000. Payment
plan: TBA.

Sequoia (Masaar Phase 6): 2 to 6 bed homes. Starting price: From AED 900,000. Payment
plan: TBA.

Saro (Masaar Phase 7): 2 to 6 bed villas and townhouses. Starting price: From AED 850,000.
Payment plan: TBA.

Masaar 2 (Adjacent to Masaar): 2,000+ villas and townhouses. Starting price: From AED
750,000. Payment plan: Sold out launch day.

Nasma Residences (Al Tai area): Established villa community. Starting price: From AED
1,200,000. Payment plan: Completed.

Eagle Hills Projects

Jawaher Residences (Maryam Island): Luxury apartments, studios to 3 bed. Starting price:
From AED 540,000. Payment plan: 30/70.

Jawaher Residences 1 (Maryam Island): Premium tower apartments. Starting price: From AED
540,000. Payment plan: 30/70.

Oud Residences (Maryam lIsland): Waterfront apartments. Starting price: From AED 650,000.
Payment plan: 30/70.

Eagle Rimal Residence (Maryam Island): Contemporary apartments. Starting price: From AED
600,000. Payment plan: 30/70.

Alef Group Projects

Al Mamsha (New Muwaileh): Car free community, apartments. Starting price: From AED
500,000.

Edge 2 (Al Mamsha): Contemporary apartments. Starting price: From AED 520,000.

Hayyan Villas (Barashi): Eco community, lagoon, 100K trees. Starting price: From AED
1,800,000.

Olfah (Al Juraina): 2,700+ residential units. Starting price: From AED 450,000.

Other Key Developers and Projects

Al Tay Hills by IFA Hotels and Resorts (Al Tay). Starting price: From AED 1,200,000 (80% sold
week 1).

Tilal City by Tilal Properties (Emirates Road). Starting price: Villas AED 2.2M to 9.1M.

Sharjah Sustainable City by Shurooq (Al Rahmaniya). Starting price: 1,250 net zero homes,
from AED 1.5M.

Sharjah Uptown Al Zahia by Majid Al Futtaim (Al Zahia). Starting price: Gated villas, from AED
2M.

Khalid Bin Sultan City by Beeah / Zaha Hadid (Rodhat Al Sidr). Starting price: TBA, master
planned architect designed.

Sharjah Waterfront City by Various (Waterfront). Starting price: Luxury mixed use, from AED
700K.
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Appendix P: Service Charge Economics Across Sharjah
Communities

Service charges are the hidden variable determining net rental yield. Sharjah's service charges
vary significantly by building age, community type, and amenity level. Understanding these
differences is essential for accurate investment return calculation.

Older value towers (Al Nahda, Abu Shagara, Al Taawun pre 2010 buildings): AED 8 to 12 per
square foot annually. These buildings have minimal amenity packages resulting in lower
charges. However, aging infrastructure may lead to special assessments for major
maintenance. Investors should verify building maintenance reserve adequacy before purchase.
Newer mid market towers (Muwaileh, Aljada early phases, Al Mamsha): AED 12 to 16 per
square foot annually. Modern amenities including gyms, pools, landscaping, and security.
Charges are generally stable once the community reaches operational maturity.

Premium and waterfront communities (Maryam Island, Al Majaz premium, Hayyan, Masaar):
AED 16 to 22+ per square foot annually. Extensive amenity packages including beach access,
lagoons, forest trails, and concierge services. Higher charges reflect genuinely higher
operational costs.

Net yield impact example: A one bedroom apartment in Aljada at AED 650,000 with gross
annual rent of AED 42,000 (6.5 percent gross Yield). Service charges at AED 14 per square foot
for a 700 square foot unit: AED 9,800 annually. Management fee at 7 percent: AED 2,940.
Maintenance reserve: AED 2,000. Total operating costs: AED 14,740. Net rental income: AED
27,260. Net yield: 4.2 percent. The gap between 6.5 percent gross and 4.2 percent net
demonstrates why this analysis is essential.

Conversely, a studio in an older Al Nahda tower at AED 300,000 with gross rent of AED 24,000
(8 percent gross yield) incurs service charges of AED 10 per square foot for 400 square feet:
AED 4,000. Management: AED 1,680. Maintenance: AED 1,500. Total costs: AED 7,180. Net
income: AED 16,820. Net yield: 5.6 percent. The older, cheaper property delivers higher net
yield because the service charge burden is proportionally smaller.
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Appendix Q: The Aljada Masterplan Economics

Aljada's scale at 2.2 square kilometres and 70,000 planned residential units makes it the most
important single development in Sharjah's property market. The development is structured
around several distinct zones. The residential core includes multiple tower communities (Nasaq,
Sokoon, Nest) offering the most accessible entry points. The family zones include townhouse
clusters and villa enclaves. The retail boulevard provides shopping and dining within walking
distance. The entertainment district, including the Madar experience, brings family
entertainment. Educational facilities serve the residential population without external commute.
Aljada's delivery timeline extends over 15+ years, with phases launched and handed over in
sequence. As of 2025, several phases are completed and occupied. Under construction phases
include Nest, Sokoon, Sarab 2, and The Gate. For investors, early phases offer 10 to 20 percent
price advantage over completed equivalent. The community's maturing amenity infrastructure
expands value for all phase owners simultaneously.

Arada's execution track record is the single most important due diligence factor. Through 2025,
sales growth exceeded 20 percent in H1 and multiple phases completed on or near schedule.
The competitive landscape within Aljada creates buyer choice, keeping pricing competitive.
Investors should focus on specific micro market positioning (Vida branded vs standard,
apartment vs townhouse, retail proximity vs quiet residential) rather than treating Aljada as
homogeneous.

Financial modeling for an Aljada apartment investment: purchase a 1 bedroom at AED 650,000
off plan on a 40/60 payment plan. Deploy AED 260,000 during 24 month construction. At
handover, property has appreciated 12 percent to AED 728,000. Finance the remaining AED
390,000 via mortgage at 5.5 percent. Annual mortgage payment approximately AED 26,000.
Annual rental income AED 42,000. Net of mortgage, service charge, and management:
approximately AED 2,000 positive cash flow in year one, improving as rents increase. Return on
deployed equity of AED 260,000: includes AED 78,000 capital gain plus ongoing cash flow.
Annualized return on equity exceeds 15 percent. This demonstrates the leveraged return
potential of well positioned Aljada investment.
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Appendix R: Geopolitical and Macroeconomic Context

Sharjah's property market operates within the same geopolitical and macroeconomic framework
as the broader UAE, with specific local factors that affect its relative positioning.

The UAE's geopolitical neutrality, zero personal income tax, AED dollar peg, safety and security,
and residency visa programs create a structural pull for international capital and human
migration. These advantages benefit all UAE property markets including Sharjah. Every wealth
migrant who establishes UAE residency becomes a potential Sharjah buyer, particularly those
seeking affordability after experiencing Dubai's premium pricing.

Interest rate sensitivity: the dirham peg to the USD means UAE rates follow the Federal
Reserve. Sharjah's market is moderately rate sensitive because a meaningful proportion of
transactions involve mortgages. Rate reductions increase purchasing power and support prices.
However, the high proportion of cash foreign buyers provides insulation.

The Dubai economic linkage is structural and permanent. Sharjah's residential demand
depends on Dubai's employment market. A thriving Dubai economy generates commuter
demand supporting Sharjah prices and rents. Investors should monitor Dubai employment data,
visa issuance, and corporate formation as leading indicators.

The AED dollar peg protects property values in dollar terms for international investors,
eliminating the currency risk that undermines returns in many emerging market destinations.
UAE inflation has been moderate, meaning nominal returns approximate real returns closely.
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Appendix S: Family Office Allocation Deep Dive

Institutional investors evaluating Sharjah should consider the market's current positioning.
Transaction volumes have crossed the minimum institutional threshold (AED 40+ billion
annually). Regulatory clarity exists through the 2022 freehold law. Developer quality is validated
by Arada and Eagle Hills institutional backing. However, secondary liquidity remains developing,
limiting individual position sizes.

Family offices should allocate Sharjah as the yield engine within their UAE portfolio.
Recommended allocation: 15 to 25 percent of total UAE real estate exposure. Distribution: 40
percent Aljada apartments for yield and growth. 25 percent Masaar villas for premium family
product. 20 percent Maryam Island for waterfront premium. 15 percent Al Nahda value
apartments for maximum vyield.

Governance framework: all holdings through BVI/UAE corporate architecture. Quarterly rental
income reporting. Annual RICS valuations. Semi annual portfolio review. Exit planning
documented at acquisition. Service charge monitoring. Developer communication maintained for
off plan positions.

Case study: A Mumbai based family office allocating AED 20 million to Sharjah. Position 1: AED
8 million in 12 Aljada apartments across Nasaq and Vida phases. Average yield 6 percent.
Position 2: AED 5 million in 3 Masaar villas. Yield 5 percent with 8 percent annual appreciation
target. Position 3: AED 4 million in Maryam Island waterfront units. Lifestyle premium play.
Position 4: AED 3 million in Al Nahda value stock. Maximum yield at 7 to 8 percent. Total
portfolio projected annual return: 11 to 15 percent combining yield and appreciation.
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Appendix T: The Border Zone Premium Analysis

The Sharjah Dubai border zone is the most strategically valuable real estate corridor in the
emirate. Properties within 5 kilometres of the border command measurable premiums because
they minimize commuter travel time to Dubai employment.

Al Nahda crossing (E11): properties within 2 km achieve 8 to 15 percent premiums over
properties 5 km further. Al Khan crossing: waterfront properties benefit from both border
proximity and coastal lifestyle premium, creating a compound premium of 15 to 25 percent. Al
Mamzar zone: properties effectively function as Dubai periphery at Sharjah pricing,
commanding the highest commuter premiums.

The premium fluctuates with Dubai traffic conditions and infrastructure changes. Future metro or
tram connections would fundamentally change the premium map by reducing travel time from
more distant locations. For investors, the border zone provides a structural floor on property
values driven by employment rather than investment sentiment, creating resilience that pure
investment markets lack.

Historical border zone premium analysis shows remarkable consistency. During the 2008 to
2010 correction, border zone properties in Al Nahda declined 20 to 25 percent versus 30 to 35
percent for properties in more distant areas. During the 2020 pandemic disruption, border zone
properties experienced minimal vacancy increase while outlying areas saw vacancy spike. This
pattern confirms the structural nature of the premium: employment driven demand provides a
floor that investment sentiment driven demand does not.
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Appendix U: Construction Quality Assessment and Build
Environment

Sharjah's construction sector has matured significantly since 2020. Tier one developers (Arada,
Eagle Hills, Alef Group, Majid Al Futtaim) deliver product meeting international standards with
guality control protocols, warranty provisions, and defects liability periods.

Mid tier developers vary in quality. Physical inspection of completed projects is essential before
off plan commitment. Older building stock in established areas ranges from well maintained to
deteriorated. Service charge history and building condition reports provide the best quality
indicators.

Construction costs: structural works AED 170 to 240 per square foot. MEP AED 75 to 115.
Interior fit out AED 55 to 180 depending on specification. External works AED 35 to 75. Total
development cost for mid market apartment: AED 440 to 600 per square foot. Premium villa:
AED 530 to 770. These costs are 5 to 15 percent below equivalent Dubai specifications,
creating the margin advantage that attracts developer capital.

Timeline benchmarks: mid rise apartment developments average 20 to 26 months from
mobilization to completion. Villa communities average 18 to 24 months. These timelines assume
clean permitting and continuous funding. Budget 20 percent time contingency for realistic
project planning.
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Appendix V: Complete Freehold Zone Map and
Ownership Guide

Confirmed Freehold Zones (100% Foreign Ownership)
Aljada (Arada): All residential units. Sharjah's largest freehold zone. Studios to branded

residences.

Masaar (Arada): All units. Seven gated communities with villas, townhouses, mansions in forest
environment.

Maryam Island (Eagle Hills): All units. Waterfront luxury apartments and penthouses on Al Khan
Lagoon.

Tilal City (Tilal Properties): Designated freehold parcels. Villas and mixed use on Emirates
Road.

Al Mamsha (Alef Group): Freehold apartments in car free pedestrian community, New
Muwaileh.

Sharjah Sustainable City (Shurooq): Freehold villas. Net zero energy in Al Rahmaniya.

Hayyan (Alef Group): Freehold villas and townhouses. Eco community at Barashi.

Al Zahia (Majid Al Futtaim): Freehold villas and townhouses. First fully gated community.
Nasma Residences (Arada): Freehold villas. Established community.

Sharjah Waterfront City: Freehold apartments and villas. Luxury waterfront.

Al Tay Hills (IFA): Freehold. Community villas and townhouses.

Select projects in Muwaileh, Al Khan: varies by project. Verify with SRERD.

Usufruct Zones

Outside designated freehold zones, expatriates obtain usufruct rights typically for 99 years.
Secure tenure but different succession rights. Review terms with legal counsel before
commitment.
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Appendix W: Sharjah Versus RAK Versus Ajman
Comparative

Sharjah vs RAK: Sharjah AED 44.3 billion (9 months 2025) vs RAK ~AED 15 billion (full year
2024). Sharjah 3 to 4x larger. Sharjah offers lower absolute entry (studios from AED 280K vs
RAK AED 700K+). RAK has Wynn single catalyst; Sharjah has broader structural drivers.
Comparable yields 6 to 8 percent. RAK focuses on waterfront/resort; Sharjah offers broader
product range. Recommendation: allocate to both for complementary exposure.

Sharjah vs Ajman: Sharjah substantially larger and institutionally stronger. Ajman offers lowest
UAE entry (studios AED 150K to 200K) but with higher risk and lower quality developer
landscape. Sharjah provides superior risk adjusted returns. Ajman suits very small budgets at
elevated risk.

Sharjah vs Dubai: Sharjah 30 to 50 percent lower entry, 1 to 2 percent higher yields, faster
growth rate. Dubai offers liquidity, maturity, brand recognition. Optimal: both in same portfolio.
Dubai for core stability, Sharjah for yield and growth.
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Appendix X: Year by Year Price History, 2005 to 2025

Al Nahda: Annual Apartment Prices (AED per square foot)

2005:
2006:
2007:
2008:
2009:
2010:
2011:
2012:
2013:
2014:
2015:
2016:
2017:
2018:
2019:
2020:
2021:
2022:
2023:
2024:
2025:

AED 250 to 380/sqft.
AED 300 to 440/sqft.
AED 350 to 500/sqft.
AED 420 to 600/sqft.
AED 300 to 450/sqft.
AED 270 to 400/sqft.
AED 260 to 390/sqft.
AED 270 to 400/sqft.
AED 280 to 410/sqft.
AED 290 to 420/sqft.
AED 300 to 420/sqft.
AED 300 to 430/sqft.
AED 310 to 430/sqft.
AED 300 to 420/sqft.
AED 290 to 410/sqft.
AED 290 to 410/sqft.
AED 300 to 430/sqft.
AED 320 to 460/sqft.
AED 350 to 500/sqft.
AED 380 to 550/sqft.
AED 400 to 600/sqft.

Pre boom.
Growing demand.
Boom.

Peak.

Crisis.

Bottom.
Stabilization.
Recovery.
Steady.

Stable.
Foundation.

Flat.

Marginal.

Flat.

Minor soften.
Pandemic stable.
Recovery.
Freehold law.
International demand.
Repricing.
Record, 6 to 8% yield.

Al Majaz: Annual Apartment Prices (AED per square foot)
AED 280 to 420/sqft. Waterfront emerging.

2005:
2006:
2007:
2008:
20009:
2010:
2011:
2012:
2013:
2014:
2015:
2016:
2017:
2018:
2019:
2020:
2021:
2022:
2023:

AED 340 to 500/sqft.
AED 400 to 600/sqft.
AED 500 to 700/sqft.
AED 350 to 520/sqft.
AED 310 to 470/sqft.
AED 320 to 480/sqft.
AED 330 to 480/sqft.
AED 340 to 500/sqft.
AED 350 to 510/sqft.
AED 350 to 500/sqft.
AED 360 to 520/sqft.
AED 360 to 530/sqft.
AED 350 to 510/sqft.
AED 340 to 490/sqft.
AED 340 to 490/sqft.
AED 360 to 520/sqft.
AED 400 to 580/sqft.
AED 500 to 750/sqft.

Lagoon premium.
Boom.

Peak.

Crisis.

Bottom.

Stable.

Recovery.
Growth.

Steady.

Stable.

Marginal.

Flat.

Flat.

Soften.
Pandemic.
Recovery.
Freehold catalyst.
Premium discovery.
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2024:
2025: AED 700 to 1,150/sgft. Premium established.

Muwaileh / Aljada: Annual Apartment Prices (AED per square foot)
2010:
2012:
2014:
2016:
2018:
2020:
2022:
2023:
2024:
2025:

AED 650 to 1,000/sgft. 51.2% YoY growth.

AED 200 to 300/sqft. Emerging.

AED 210 to 320/sqgft. University demand.
AED 240 to 350/sqft. Improvement.

AED 280 to 380/sqgft. Launches begin.

AED 300 to 400/sqgft. Allada announced.
AED 300 to 420/sgft. Freehold anticipation.
AED 350 to 500/sqgft. Freehold begins.

AED 420 to 600/sgft. Absorption strong.
AED 480 to 750/sgft. 8 to 12% growth.

AED 550 to 900/sqgft. Record, Vida premium.

Al Khan / Waterfront: Annual Apartment Prices (AED per square foot)

2005:
2007:
2008:
2010:
2012:
2015:
2018:
2020:
2022:
2023:
2024:
2025:

AED 300 to 450/sqft. Coastal residential.
AED 420 to 620/sqft. Boom.

AED 520 to 750/sqft. Peak.

AED 320 to 480/sqft. Bottom.

AED 340 to 500/sqft. Recovery.

AED 370 to 530/sqgft. Stable.

AED 380 to 540/sqgft. Flat.

AED 360 to 520/sqft. Pandemic.

AED 400 to 580/sqgft. Freehold catalyst.
AED 480 to 700/sqft. Repricing.

AED 550 to 850/sgft. 3.6% YoY.

AED 650 to 1,100/sgft. Maryam Island effect.
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Appendix Y: Scenario Modelling, 2026 to 2036

Base Case (60 percent probability)

Assumptions: Population grows 3 to 4 percent annually. Dubai employment remains healthy.
Freehold zones expand gradually. Mortgage rates moderate. Infrastructure delivers on
schedule. Supply absorbs at 65 to 80 percent pre sale rates.

Returns: Aljada 5 to 8 percent annually. Al Majaz 3 to 5 percent (post step change). Masaar 6 to
9 percent. Maryam lIsland 5 to 7 percent. Tilal City 6 to 10 percent from low base. Al Nahda 3 to
5 percent plus yield. Cumulative 10 year: 60 to 110 percent appreciation plus 55 to 75 percent
rental. Total: 115 to 185 percent.

Bull Case (25 percent probability)

Assumptions: Sharjah metro connects to Dubai. Additional freehold zones. Major branded
developer enters. FDI exceeds USD 3 billion annually. Airport reaches 20 million passengers by
2030. Premium areas appreciate 8 to 12 percent annually. Total 10 year: 180 to 300 percent.
Bear Case (15 percent probability)

Assumptions: Dubai employment contracts. Global recession. Over supply in Aljada. Regulatory
uncertainty. Prices correct 5 to 15 percent over 2 to 3 years before recovery. 10 year total: 30 to
60 percent (predominantly rental income). Bear case disappointing but not catastrophic.
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Appendix Z: Investment Due Diligence Checklist

1. Confirm property is in designated freehold zone for your nationality. 2. Verify developer
registration with SRERD. 3. Confirm escrow account for off plan. 4. Obtain independent
valuation above AED 1 million. 5. Compare price with recent comparables. 6. Review SPA with
Sharjah experienced lawyer. 7. Verify payment milestones link to construction progress. 8.
Budget 3 to 5 percent above price for costs (2% registration, agency, NOC, legal). 9. Establish
UAE bank account. 10. Engage RERA registered property management.

11. For corporate purchases: establish BVI or free zone entity before acquisition. 12. Maintain
records from day one. 13. Commission annual valuation. 14. Review service charge budgets vs
market. 15. Monitor SRERD quarterly data. 16. Plan exit strategy at acquisition, not at exit
desire. 17. Physical inspection or independent snagging for completed units. 18. Verify actual
unit size against title deed. 19. Confirm parking and storage allocation. 20. Review defects
liability and warranty terms.
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Appendix AA: Frequently Asked Questions

Can foreigners buy property in Sharjah? Yes, 100 percent freehold ownership in designated
zones since Law No. 2 of 2022. No local partner required. Zones include Aljada, Masaar,
Maryam Island, Tilal City, Al Mamsha, Sustainable City, Hayyan, Al Zahia, and others.

What is the minimum investment? Practical minimum approximately AED 350,000 for a studio.
AED 1 million for residency visa. AED 2 million for Golden Visa.

How does Sharjah compare to Dubai? 30 to 50 percent lower prices. 1 to 2 percent higher
yields. Faster growth rate. Dubai offers more liquidity. Best approach: allocate to both.
Transaction costs? Registration 2 percent. Agency ~2 percent. NOC AED 1K to 5K. Mortgage
processing up to 1 percent. Total 3 to 5 percent.

Highest yield areas? Older Al Nahda towers 7 to 9 percent. Studios near University City 6 to 8
percent. Aljada 6 to 7 percent. Maryam Island 5.5 to 7 percent.

Oversupply risk? Aljada 70K units phased over 15+ years. Current launches absorbing well
(Masaar sold out launch day). Monitor quarterly.

Remote management? Professional companies charge 5 to 8 percent of annual rental for full
service including tenant finding, rent collection, maintenance.

2026 outlook? 3.5 to 5 percent price growth projected. Premium areas may exceed. Structural
drivers confirmed and accelerating.

Is now a good time to buy? The freehold unlock premium (2022 to 2026) represents a one time
structural repricing. The maturation premium (2026 onwards) offers sustainable growth. Both
provide opportunity at current pricing.

What about mortgage availability? Major UAE banks offer mortgages for Sharjah freehold
properties. LTV 70 to 80 percent for residents, 60 to 70 percent for non residents. Rates track
EIBOR plus margin, typically 4.5 to 6.5 percent.
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Appendix AB: Emerging Trends Shaping Sharjah
Through 2036

Smart Home Integration: 40 percent of 2025 developments include smart technology. By 2030
this becomes standard. Properties without smart features will trade at discount. UAE smart
home market projected USD 6.08 billion by 2030.

Sustainability and ESG: Sharjah Sustainable City and Masaar represent leading edge. 30
percent of new developments earning green certifications. ESG compliance becoming purchase
criterion for institutional investors.

Co Living and Compact Units: Youth migration and remote work driving demand for smaller,
well designed units in Aljada and Al Mamsha. Studios maximizing space efficiency will capture
fastest growing tenant demographic.

Pedestrian Urbanism: Al Mamsha's car free concept influencing new community design.
Walkability and cycling emerging as premium features. Communities designed for pedestrian
life will achieve rental and resale premiums.

Digital Transaction Infrastructure: Aqari platform consolidating 20+ processes. Faster,
transparent transactions reduce friction and support higher volumes and better price discovery.
Cultural Tourism: UNESCO Cultural Capital designation, art foundations, and heritage districts
create tourism demand supporting short term rental economics. Cultural events generate
periodic demand spikes enhancing yields.

Healthcare and Education Hubs: University City and Sharjah's expanding healthcare
infrastructure create employment driven demand that is independent of Dubai spillover. Areas
near these hubs (Muwaileh, Al Juraina) benefit from captive tenant populations.

Electric and Autonomous Vehicles: EV charging infrastructure in newer communities (Sharjah
Sustainable City) positions them for the transportation transition. Communities with EV
infrastructure will attract technology forward buyers.
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Appendix AC: Data Sources, Methodology, and
Independence

Transaction data: Sharjah Real Estate Registration Department (SRERD) official statistics.
Savills Research Sharjah Residential Market Reports Q3 2025. Bayut and Property Finder
listing databases.

Developer information: Official Arada, Eagle Hills, Alef Group announcements and financial
disclosures. Project registration records with SRERD. Direct market engagement through ALand
FZE advisory relationships.

Economic data: S&P UAE economic forecasts. Sharjah Chamber of Commerce. SAIF Zone and
Hamriyah Free Zone statistics. Federal Tax Authority corporate tax guidance.

Price history: Historical pricing pre 2015 relies on reported transaction data, developer records,
and practitioner knowledge. These are informed estimates. Post 2020 data benefits from digital
transaction databases with higher accuracy.

Forward projections: Based on structural analysis of confirmed demand drivers, funded
infrastructure, and observable trends. They represent most likely outcome ranges, not
predictions. Actual results will vary due to unknowable variables.

Independence declaration: This analysis was conducted independently by Dr. Pooyan Ghamari
through ALand FZE. No developer, brokerage, government entity, or other stakeholder
commissioned, sponsored, reviewed, or approved this content.

Recommended reading: The Real Estate Wealth Map by Dr. Pooyan Ghamari. Ras Al Khaimah
Decoded by Dr. Pooyan Ghamari. SRERD quarterly statistics. Savills Sharjah Residential
Market Spotlight. Bayut annual Sharjah market reports. Available through a.land.

Appendix AD: Rental Market Deep Dive by Segment and

Area

Long Term Residential Rental Economics

Sharjah's long term rental market serves three primary tenant segments, each with distinct
economics. Segment one: Dubai commuters (Al Nahda, Al Taawun, Al Khan). These tenants
prioritize border proximity and road access. Typical tenancy 12 months, 1 to 4 cheques
annually. Vacancy between tenancies averages 2 to 4 weeks for well maintained properties.
Rent sensitivity is moderate because the alternative (moving to Dubai) involves substantially
higher cost. These tenants accept modest annual rent increases of 3 to 5 percent before
considering relocation.

Segment two: families in freehold communities (Aljada, Masaar, Al Zahia). These tenants value
community quality, school proximity, and lifestyle amenity. Typical tenancy 12 to 24 months with
higher renewal rates (65 to 75 percent renew versus 50 to 60 percent in commuter zones).
Longer tenancies reduce vacancy costs and turnover expenses. Family tenants are less price
sensitive and more community loyalty driven, making them the most stable rental segment.
Segment three: students and academics near University City. Demand is structurally reliable
during academic terms (September to June) with reduced summer demand. Studios and shared
apartments dominate. Yields are high (7 to 8 percent) due to strong demand against affordable
stock. Turnover is higher than family tenancies but the replacement pool is deep and consistent.
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Property management companies specializing in student housing can optimize occupancy
across academic calendar transitions.

The vacancy rate across Sharjah is approximately 5.8 percent as of 2025, lower than Dubai's 7
to 8 percent. This tighter vacancy reflects genuine end user demand rather than speculative
oversupply. Properties in high demand locations average 39 days on market, down from 47
days in early 2024. The shrinking time on market indicates accelerating absorption and
strengthening rental demand.

Net Yield Calculator: Detailed Breakdown by Product Type

Studio in Al Nahda (AED 280,000): Gross rent AED 22,000 (7.9%). Service charge AED 3,600
(AED 9/sgft x 400sqft). Management 7%: AED 1,540. Maintenance AED 1,200. Vacancy 4%:
AED 880. Net income: AED 14,780. Net yield: 5.3%.

1 Bed in Aljada (AED 600,000): Gross rent AED 38,000 (6.3%). Service charge AED 9,100
(AED 13/sgft x 700sqgft). Management 7%: AED 2,660. Maintenance AED 2,000. Vacancy 3%:
AED 1,140. Net income: AED 23,100. Net yield: 3.9%.

1 Bed in Maryam lIsland (AED 800,000): Gross rent AED 48,000 (6.0%). Service charge AED
14,400 (AED 18/sqgft x 800sqft). Management 7%: AED 3,360. Maintenance AED 2,500.
Vacancy 3%: AED 1,440. Net income: AED 26,300. Net yield: 3.3%.

2 Bed Villa in Masaar (AED 1,200,000): Gross rent AED 65,000 (5.4%). Service charge AED
21,000 (AED 12/sqft x 1,750sqft). Management 8%: AED 5,200. Maintenance AED 4,000.
Vacancy 3%: AED 1,950. Net income: AED 32,850. Net yield: 2.7%.

These net yield calculations reveal the critical truth about Sharjah rental investment: the highest
gross yields are found in value stock, but net yields converge more closely across product types
because premium properties carry higher service charges and management costs. The optimal
yield strategy is to target the sweet spot where gross yield is high enough to absorb operating
costs while property quality is sufficient to maintain consistent occupancy.
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Appendix AE: The Sharjah Economic Ecosystem and
Employment Demand

Understanding Sharjah's economy beyond real estate is essential for projecting long term
residential demand. The emirate's economic diversification creates employment that generates
organic residential demand independent of Dubai commuter flows.

SAIF Zone (Sharjah Airport International Free Zone)

SAIF Zone hosts thousands of companies across manufacturing, trading, consulting,
technology, and logistics. Located adjacent to Sharjah International Airport, it provides
employment for professionals who form a natural tenant base for Sharjah residential property.
SAIF Zone workers prioritize proximity to the airport zone, making Muwaileh, Aljada, and Al
Nahda their preferred residential locations. The continued expansion of SAIF Zone, supported
by the airport's growth to 25 million passenger capacity, will generate incremental residential
demand through the decade.

Hamriyah Free Zone

Hamriyah Free Zone specializes in heavy industry, oil and gas services, steel, and
manufacturing. Located on Sharjah's northern coast, it generates employment for both blue
collar and white collar workers. Residential demand from Hamriyah workers is distributed across
affordable Sharjah neighborhoods, supporting the value rental segment. The free zone's
expansion plans include additional industrial capacity that will increase the employment base.
University City

University of Sharjah and American University of Sharjah together serve tens of thousands of
students and employ thousands of faculty and staff. This academic population generates
consistent rental demand in Muwaileh and surrounding areas. Unlike cyclical employment,
academic demand is structurally persistent: universities do not close during economic
downturns, providing counter cyclical resilience for the rental market.

Healthcare and Government

Sharjah's healthcare sector, including Al Qasimi Hospital, University Hospital Sharjah, and
multiple private healthcare facilities, employs thousands of medical professionals. Government
services, cultural institutions, and the expanding tourism sector add further employment depth.
Each employment center generates a residential demand footprint in its surrounding
neighborhoods.

The cumulative effect of these employment generators is a residential demand base that is
more diversified than RAK's (which depends heavily on tourism and free zone activity) and less
concentrated than Ajman's (which lacks Sharjah's institutional depth). This employment
diversification supports the projection that Sharjah's rental market will maintain strong
occupancy through economic cycles.
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Appendix AF. Payment Plan Analysis and Leverage
Optimization

Payment plan structure is a financial instrument that materially affects investment returns. This
appendix extends the analysis in Part Seven with detailed calculations for Sharjah specific
payment plan structures.

The Leverage Effect: Calculated Returns by Payment Plan

Consider a AED 1,000,000 Masaar villa purchased off plan with 15 percent appreciation over 24
months:

30/70 Plan: Deploy AED 300,000 over 24 months. Appreciation AED 150,000. Return on
deployed capital: 50 percent (24 percent annualized). This is the most efficient use of capital for
appreciation investors. However, AED 700,000 due at handover requires advance planning.
40/60 Plan: Deploy AED 400,000. Same AED 150,000 gain. Return: 37.5 percent (18 percent
annualized). Slightly less leveraged but more comfortable handover obligation.

45/55 Plan: Deploy AED 450,000. Return: 33 percent (16 percent annualized). Arada's standard
Aljada structure. Good balance for risk moderate investors.

For comparison, a cash purchase of the same property: deploy AED 1,000,000. Gain AED
150,000. Return: 15 percent (7.2 percent annualized). Cash purchase eliminates leverage risk
but produces the lowest return on capital.

The optimal payment plan depends on investor liquidity, risk tolerance, and alternative capital
deployment opportunities. Investors with access to capital returning 10+ percent elsewhere
should maximize leverage through 30/70 plans, deploying minimum capital to Sharjah while
maintaining returns on the balance. Investors without alternative high return deployment should
use 40/60 or 45/55 plans for balance.
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Appendix AG: Mortgage Market for Sharjah Property

UAE banks increasingly offer mortgage financing for Sharjah freehold properties, though terms
reflect the market's newer freehold status compared to Dubai.

Available lenders: Emirates NBD, ADCB, Mashreq, FAB, RAK Bank, and HSBC all offer Sharjah
property mortgages for approved projects. Approval is typically project specific: banks maintain
lists of approved developers and projects for which they will extend financing.

Terms: Loan to value 70 to 80 percent for UAE residents, 60 to 70 percent for non residents.
Interest rates track EIBOR plus margin, typically 4.5 to 6.5 percent. Maximum tenure 25 years.
Minimum down payment 20 to 40 percent depending on residency and property type.
Processing fee up to 1 percent of loan amount. Valuation fee AED 2,500 to 3,500.

Mortgage approval for Sharjah properties from Arada (Aljada, Masaar), Eagle Hills (Maryam
Island), and Alef Group (Al Mamsha, Hayyan) is generally straightforward due to these
developers' institutional credibility. Smaller developers may face more restricted bank approval,
limiting the buyer pool for their projects to cash purchasers.

Cash on cash return with leverage: a AED 800,000 Aljada 1 bedroom financed with 25 percent
down (AED 200,000) and 75 percent mortgage (AED 600,000) at 5.5 percent over 25 years.
Monthly mortgage payment approximately AED 3,680. Annual mortgage: AED 44,160. Annual
gross rent: AED 48,000. Net after mortgage, service charge (AED 9,800), and management
(AED 3,360): negative AED 9,320 in year one. However, if rents grow 5 percent annually, the
property becomes cash flow positive by year 3 or 4, while the investor has captured 100 percent
of the capital appreciation on an AED 200,000 equity investment. A 20 percent appreciation to
AED 960,000 produces AED 160,000 gain on AED 200,000 equity: 80 percent return.
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Appendix AH: Cultural Infrastructure and Its Impact on
Property Values

Sharjah's cultural infrastructure is a permanent differentiator that no other Northern Emirate can
replicate. Understanding how this cultural positioning affects property values provides investors
with insight into a unique demand driver.

Sharjah's UNESCO designation as the Cultural Capital of the Arab World (1998) and Islamic
Culture Capital (2014) established an international cultural identity. The Sharjah Art Foundation,
Heart of Sharjah heritage district, Sharjah Museum of Art, and the annual Sharjah Biennial
attract international attention that positions the emirate as a cultural destination rather than
merely a residential dormitory for Dubai workers.

This cultural identity affects property values through several mechanisms. First, cultural tourism
generates visitor traffic that supports short term rental demand for central and waterfront
properties during events and exhibitions. Second, the cultural positioning attracts a specific
demographic of buyers and renters who value intellectual and artistic environments, creating a
lifestyle premium in areas near cultural institutions (Al Majaz, Heart of Sharjah, Al Hisn). Third,
the cultural infrastructure provides permanent amenity that enhances quality of life for all
residents, supporting property values across the emirate.

The ongoing Heart of Sharjah heritage restoration project, transforming a 35,000 square meter
historic district into a cultural and commercial destination, will create a new focal point for
premium property values in central Sharjah. Properties within walking distance of the completed
Heart of Sharjah district will benefit from both the cultural amenity and the foot traffic that
restaurants, galleries, and boutiques generate.

For investors, the cultural infrastructure is an underappreciated value driver. It cannot be
replicated (Dubai's cultural investments in Saadiyat Island required billions and decades), it is
permanent (cultural institutions do not relocate), and it attracts a buyer demographic with above
average purchasing power and longer holding horizons. Properties near cultural infrastructure
should be evaluated with a premium that reflects these structural advantages.
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Appendix Al: The Sharjah Population Growth Model

Population growth is the fundamental demand driver for residential property. Sharjah's
population dynamics deserve detailed examination because they directly determine how many
residential units the market needs over the next decade.

Sharjah's current population is estimated at approximately 1.8 to 2.0 million, making it the third
most populous emirate after Dubai and Abu Dhabi. Population growth has averaged 3 to 5
percent annually over the past decade, driven by natural growth, domestic migration from other
emirates, and international migration attracted by employment opportunities and relative
affordability.

The freehold law has added a new population growth vector: investor migration. International
property buyers who acquire Golden Visa eligible properties (AED 2 million+) and relocate to
Sharjah add to the population base in ways that did not occur before 2022. While the absolute
numbers are currently small, this demographic tends to be higher income, supporting demand
for premium product.

Population growth projections for 2026 to 2036 suggest Sharjah's population will reach 2.5 to
3.0 million by 2036, requiring approximately 100,000 to 150,000 additional residential units over
the decade. Current annual delivery of approximately 12,000 freehold units plus ongoing non
freehold construction appears broadly matched to demand, though specific sub markets may
experience temporary supply demand imbalances.

The age distribution of Sharjah's population skews young, with a large proportion of residents
aged 25 to 45. This demographic is in its peak housing formation years, creating sustained
demand for both rental and purchase housing. As this cohort ages and household sizes grow,
demand will shift from apartments toward townhouses and villas, benefiting communities like
Masaar, Tilal City, and Hayyan that cater to family housing needs.
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Appendix AJ: Exit Strategy Planning and Secondary
Market Analysis

Exit strategy is the most neglected component of property investment planning. Investors who
plan their exit at the point of acquisition consistently outperform those who react to market
conditions at the point of desired exit.

Secondary Market Liquidity in Sharjah

Sharjah's secondary market is developing but less liquid than Dubai's. Average time to sell a
completed residential unit in Sharjah is 60 to 120 days for well priced properties in desirable
locations, compared with 30 to 60 days in liquid Dubai sub markets. Premium or niche
properties may take 4 to 8 months. Investors should plan holding periods that accommodate this
exit timeline.

Liquidity varies by area and product type. Aljada and Muwaileh have the most active secondary
markets due to high transaction volume and established buyer awareness. Maryam Island has
growing secondary activity as completed phases enter the resale market. Masaar villas have
limited secondary market activity because most owners purchased recently and have not yet
reached their planned holding periods.

Exit Channels

Direct sale through RERA registered broker: most common, 2 percent commission typical.
Timeline 60 to 120 days. Corporate share transfer (for BVI held properties): transfers ownership
of the holding company rather than the property, potentially reducing transfer fees. Requires
buyer willing to accept corporate structure. Assignment of off plan contract: for off plan
properties not yet completed, the investor can assign their purchase contract to a new buyer at
current market pricing. Arada and Eagle Hills permit assignment with NOC fee, typically AED
5,000 to 10,000. This provides the fastest exit for off plan positions.

Exit Timing Optimization

Market seasonality affects exit timing. Peak transaction months in Sharjah are September
through March, coinciding with the return from summer and the peak rental season. Listing for
sale during this period maximizes buyer pool exposure and pricing power. Summer months
(June to August) see reduced transaction volumes, making exit more difficult and potentially
requiring price concession.

Macro timing also matters. Listing during periods of positive market sentiment (strong
transaction growth, media coverage of Sharjah's market performance, developer launch
success) maximizes buyer confidence and pricing. Listing during negative sentiment (global
recession, UAE specific economic concerns) may require longer holding or price adjustment.
For every acquisition, document the following at purchase: target hold period, minimum
acceptable exit price, preferred exit channel, timeline sensitivity (must sell by date vs flexible),
and conditions that would trigger early exit or extended hold. Review these parameters quarterly
against market conditions.
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Appendix AK: The Sharjah Real Estate Calendar

January to March: Peak season. Highest transaction volumes. Developer launches for the year.
SRERD publishes annual statistics for previous year. Optimal listing period for secondary
market sales. Cultural events including Sharjah Light Festival.

April to June: Transition to off peak. Transaction volumes moderate. Developer mid year
reviews may trigger payment plan adjustments. Good negotiation window for secondary market
purchases. Ramadan period (varies) may affect transaction activity temporarily.

July to September: Low season traditionally, but 2024 and 2025 showed strengthening summer
activity. International investor activity can be strong as European summer holidays include UAE
property tours. Developer pre launch activities for Q4. Strategic acquisition window for
contrarian timing.

October to December: Season resumes. Developer launch acceleration. CITYSCAPE and
regional exhibitions. Year end developer push for annual targets, creating potential negotiation
opportunity on inventory. BVI renewal deadlines. Corporate tax filing deadlines. Service charge
budget announcements.

Regulatory calendar: SRERD updates to Aqari platform and registration procedures may occur
at any time. Monitor SRERD communications for regulatory changes affecting ownership,
registration, or transaction processes. Annual Sharjah Rental Index publication (when
implemented) will provide official rental benchmarks affecting lease negotiations.
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Appendix AL: Sharjah Versus Global Investment
Alternatives

International investors comparing Sharjah with global property alternatives should evaluate on a
net return basis after all taxes and currency effects.

Sharjah vs European alternatives (Spain, Portugal, Greece): Sharjah gross yield 6 to 8 percent
at zero income tax produces 6 to 8 percent net. Spain gross yield 4 to 6 percent reduced by 19
to 24 percent non resident tax produces 3 to 5 percent net. Portugal similar dynamic. Greece
capital gains tax further reduces net returns. On a net yield basis, Sharjah outperforms
European alternatives by 2 to 4 percentage points while offering a currency peg to USD that
European alternatives lack.

Sharjah vs Southeast Asian alternatives (Thailand, Bali, Malaysia): Sharjah offers freehold
ownership for foreigners, zero income tax, and AED dollar peg. Thailand restricts foreign
ownership to condominiums (no land/villa ownership). Bali/Indonesia offers leasehold only for
foreigners. Malaysia restricts foreign purchases to minimum thresholds. Each alternative
introduces ownership complexity that Sharjah's straightforward freehold framework avoids.
Sharjah vs Dubai: Sharjah offers 30 to 50 percent lower entry prices, 1 to 2 percent higher
yields, and faster growth. Dubai offers liquidity, maturity, and brand recognition. Both benefit
from the same UAE structural advantages (zero tax, dollar peg, Golden Visa). Optimal: diversify
across both rather than choosing one.

The comprehensive comparison confirms Sharjah's competitive positioning: highest net yields
among quality destinations, zero tax environment, USD currency peg, freehold ownership,
Golden Visa eligibility, and world class developer quality. These structural advantages
compound over multi year holding periods, making Sharjah one of the most attractive property
investment destinations globally for yield focused investors.
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Appendix AM: Banking and Financial Infrastructure

Sharjah's banking infrastructure supports property investment through multiple channels. All
major UAE banks operate branches in Sharjah, providing mortgage lending, corporate banking,
and personal banking services for property investors.

For individual investors: open a UAE current account with any major bank (Emirates NBD, FAB,
Mashreq, ADCB). Minimum balance requirements vary by bank and residency status. Account
opening typically requires passport, visa (if resident), proof of address, and initial deposit. Non
residents can open accounts with some banks subject to enhanced due diligence. The account
facilitates rental income collection, mortgage payments, service charge payments, and property
transaction fund transfers.

For corporate investors: BVI holding companies can open corporate accounts with UAE banks
that accept offshore entities. Requirements include certificate of incorporation, memorandum
and articles, register of directors and shareholders, board resolution authorizing account
opening, and identification for all beneficial owners. Corporate accounts facilitate the separation
of property economics from personal finances and support the governance requirements of
family office and institutional allocations.

Foreign exchange considerations: the AED is pegged to the USD at 3.6725, providing exchange
rate stability. Investors remitting funds from non USD currencies should consider timing of
conversion. The peg means that AED assets effectively appreciate in local currency terms when
the USD strengthens against the investor's home currency, and depreciate when the USD
weakens.

Insurance: buildings insurance is typically included in service charges for apartment
developments. Contents insurance is the owner's responsibility and is recommended for
furnished rental units. Title insurance is not common in the UAE but is available through
specialist providers for investors seeking additional protection.
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Appendix AN: Tax Treatment of Sharjah Property Income

The UAE's tax regime is one of the primary attractions for international property investors.
Understanding the current framework and potential future changes is essential for accurate
return modeling.

Personal income tax: zero. The UAE does not levy personal income tax on individuals, including
rental income from property. An investor receiving AED 100,000 in annual rental income keeps
AED 100,000 (before operating costs). This is the single most significant advantage over
competing property investment jurisdictions.

Corporate tax: 9 percent on taxable income exceeding AED 375,000 for entities operating in the
UAE. Properties held through UAE companies may be subject to corporate tax on rental profits.
Properties held through qualifying free zone entities (QFZP status) may benefit from 0 percent
rate on qualifying income. Properties held through BVI or other offshore entities may not trigger
UAE corporate tax if structured correctly. Engage tax advisors specializing in UAE real estate
structuring.

VAT: residential property sales and leases are exempt from VAT in the UAE. Commercial
property may be subject to 5 percent VAT. Investors should confirm the VAT treatment of any
property before purchase, particularly mixed use developments where commercial components
may carry VAT obligations.

Transfer fees: 2 percent of property value payable to SRERD on transfer. This is effectively a
transaction tax rather than a recurring tax obligation.

Capital gains: no specific capital gains tax in the UAE. Profits from property sale are not taxed
for individuals. Corporate entities may be subject to the 9 percent corporate tax on gains if the
property is held within a UAE company's asset portfolio.

Home country tax: investors should understand their home country's tax treatment of foreign
property income and gains. Many countries (UK, India, Germany, France) tax worldwide income
of their residents, meaning that while UAE imposes no tax, the investor's home country may tax
the income upon repatriation or declaration. Double tax treaties between the UAE and various
countries may provide relief. Consult home country tax advisors alongside UAE structuring
advisors.
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Appendix AO: Glossary of Key Terms

SRERD: Sharjah Real Estate Registration Department. The authority responsible for property
registration, title deed issuance, and real estate regulation in Sharjah.

Aqari: Digital platform launched by SRERD consolidating 20+ real estate processes including
lease certification, title registration, and NOC processing into a single system.

Freehold: Perpetual ownership of both the property and underlying land. Available to all
nationalities in designated zones since Law No. 2 of 2022.

Usufruct: Long term leasehold right, typically 99 years. Available outside designated freehold
zones. Provides secure tenure but differs from freehold in succession rights and transferability.
NOC: No Objection Certificate. Required from the developer before a secondary market sale
can be registered with SRERD.

SAIF Zone: Sharjah Airport International Free Zone. Major free zone adjacent to Sharjah
International Airport housing thousands of companies.

Hamriyah Free Zone: Industrial free zone on Sharjah's northern coast specializing in heavy
industry, manufacturing, and logistics.

BVI: British Virgin Islands. Tax neutral jurisdiction commonly used for holding company
structures to own UAE property.

QFZP: Qualifying Free Zone Person. UAE tax status enabling O percent corporate tax on
gualifying income for eligible free zone entities.

Golden Visa: UAE long term residence visa (5 or 10 year) available to property investors
meeting minimum AED 2 million threshold.

RICS: Royal Institution of Chartered Surveyors. International professional body whose valuation
standards are accepted by banks, institutions, and courts.

EIBOR: Emirates Interbank Offered Rate. Benchmark interest rate used to price variable rate
mortgages in the UAE.

FAR: Floor Area Ratio. The ratio of total buildable floor area to land area, determining
development density.

SPV: Special Purpose Vehicle. Dedicated corporate entity established to hold a single property
or project.

Appendix AP: Case Studies, Hypothetical Investment

Scenarios

Case Study 1: The European Yield Investor

Profile: German professional, age 42, seeking passive income. Budget AED 1 million. Priority:
net yield above 5 percent with minimal management complexity.

Approach: Purchase two completed one bedroom apartments in Aljada, AED 500,000 each, in
Nasaq phases with established rental history. Combined gross rental income approximately
AED 64,000 (6.4 percent gross). Service charges AED 14,000 combined. Management 7
percent: AED 4,480. Maintenance AED 3,000. Vacancy AED 2,500. Net income: AED 40,020.
Net yield: 4.0 percent on deployed capital. While below the 5 percent target on net basis, annual
rent increases of 4 to 5 percent will achieve the target within 2 years, and capital appreciation
provides additional return.
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Structure: BVI holding company at USD 2,500 formation cost. Properties titled in BVI entity.
UAE bank account for income collection. Annual compliance approximately USD 1,500. Total
holding cost under AED 8,000 against income of AED 40,000.

Exit strategy: Hold minimum 5 years. Target exit at 25 to 40 percent capital appreciation. BVI
share transfer for efficient exit. Total 5 year return projection: AED 200,000 net rental income
plus AED 250,000 to 400,000 capital appreciation on AED 1,000,000 invested. Annualized: 9 to
12 percent.

Case Study 2: The Indian Family Office First Allocation

Profile: Mumbai family office, AED 25 million UAE allocation, seeking Sharjah component.
Priority: diversified exposure, institutional governance, yield plus growth.

Recommended Sharjah allocation: AED 5 million (20 percent of UAE total). Position 1: AED 2
million in 3 Aljada apartments (Vida branded and Nasaq standard mix) for yield and brand
premium. Position 2: AED 1.5 million in Masaar villa for premium family product and
appreciation. Position 3: AED 1 million in Maryam Island 1 bedroom for waterfront premium.
Position 4: AED 500,000 in Al Nahda studio for maximum yield density.

Structure: BVI holding under family trust. Individual SPVs per major position. DIFC family office
entity for management. Quarterly reporting. Annual RICS valuations.

Projected returns: Position 1 yields 5.5 to 6 percent with 6 to 8 percent annual appreciation.
Position 2 yields 4.5 percent with 7 to 9 percent appreciation. Position 3 yields 5 to 6 percent
with 5 to 7 percent appreciation. Position 4 yields 7 to 8 percent with 3 to 5 percent appreciation.
Blended portfolio: 5.5 percent yield plus 6 to 7 percent appreciation = 11 to 13 percent total
annual return.

Case Study 3: The Developer Evaluating Sharjah Entry

Profile: Mid size Dubai developer with three completed projects. Considering Sharjah entry with
150 to 200 unit apartment development. Budget for land: AED 10 to 15 million.

Recommended approach: Target Muwaileh or Aljada periphery for mid market apartments at
AED 500,000 to 900,000 per unit. Avoid Maryam Island premium where Eagle Hills dominates.
Avoid Masaar villa segment where Arada holds brand advantage.

Land acquisition: Identify plots at AED 40 to 70 per square foot. Commission RICS valuation
before offer. Confirm zoning and FAR with SRERD. Budget total land AED 8 to 12 million for
175 unit project.

Economics: Development cost AED 480 to 620 per sellable square foot. Target pre sale 65
percent before construction. Average unit AED 700,000. Revenue AED 122.5 million. Gross
margin 30 to 38 percent. Timeline 22 to 28 months.

Risk mitigation: Register with Sharjah RERA. Establish escrow. Phase land payment. Secure
construction finance before launch. Hire sales team with Sharjah market knowledge.
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Appendix AQ: The Sharjah Rental Index and Market
Regulation

The anticipated Sharjah Rental Index, when fully implemented, will provide an official
benchmark for rental valuations across the emirate. Similar to Dubai's RERA Rental Index, this
tool will establish guidelines for rent increases and provide transparency for both landlords and
tenants.

For investors, the rental index has dual implications. On the positive side, it increases market
transparency, reduces negotiation friction, and provides defensible evidence for rental pricing.
On the restrictive side, it may limit annual rent increases to prescribed percentages, potentially
capping yield growth during periods of strong demand. Investors should model their return
projections with rental increase assumptions that reflect likely regulatory caps (typically 5 to 15
percent maximum annual increase depending on the gap between current rent and market
average).

Current rental regulation in Sharjah requires tenancy contracts to be registered with the
government. Landlords must provide adequate notice before rent increases (typically 90 days).
Eviction for non payment follows a defined legal process. Service charges must be disclosed to
tenants. These regulations provide a stable framework that protects both landlord and tenant
interests.

The regulatory environment is evolving toward greater formalization. The Aqari digital platform's
consolidation of real estate processes reflects the government's commitment to institutional
grade market infrastructure. Investors should expect continued regulatory development that
increases transparency and potentially constrains aggressive rental practices, while generally
supporting market stability and investor confidence.
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Appendix AR: The Aljada Central Hub and Entertainment
District Impact

Aljada’s planned Central Hub represents the community's commercial and entertainment core,
designed to transform the development from a residential neighborhood into a genuine mixed
use destination. The Central Hub will include retail, dining, entertainment, office, and hospitality
components that create the amenity density needed to support 70,000 residential units at full
build out.

The Madar entertainment destination within Aljada represents Sharjah's most ambitious
entertainment investment, bringing family attractions, experiential retail, and themed
entertainment to the emirate for the first time at scale. The entertainment infrastructure creates
a demand magnet that pulls visitors beyond the residential community, generating foot traffic
that supports retail tenants and enhances the overall community experience.

For property investors, the Central Hub represents a catalyst event similar to the opening of a
major hotel or transportation hub. Properties closest to the Central Hub will capture proximity
premiums once the amenity infrastructure becomes operational. Properties purchased at current
pricing (before Central Hub completion) will benefit from the full amenity premium at delivery.
The timing dynamic is similar to the Wynn effect in RAK: position before the catalyst, benefit
from the repricing after.

Vida branded residences, positioned within Aljada and managed by Emaar Hospitality, will
benefit most directly from the Central Hub activation. The Vida brand's lifestyle positioning
aligns naturally with the entertainment and dining ecosystem that the Central Hub will provide.
Investors in Vida units should model a 10 to 15 percent price premium increase when the
Central Hub reaches operational maturity.

The broader Aljada community will benefit from the Central Hub through increased community
awareness, improved lifestyle appeal, and the transformation from construction site to vibrant
urban district. Even properties in Aljada's quieter residential zones will capture some portion of
the Central Hub premium through the general elevation of the community's market positioning.
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Appendix AS: Risk Register and Mitigation Framework

Supply Absorption Risk
Risk: 12,000+ freehold units launched in 2025 may exceed absorption capacity. Mitigation:

monitor quarterly absorption rates. Diversify across areas with different demand drivers.
Prioritize developers with strongest pre sale track records. Red flag: if any major project offers
discounts of 10+ percent below launch pricing within 12 months of launch, indicating absorption
difficulty.

Liquidity Risk

Risk: secondary market less liquid than Dubai, potentially extending exit timelines. Mitigation:
plan for 4 to 8 month exit windows. Price competitively relative to new supply. Maintain
properties in excellent condition. Consider corporate share transfer as alternative exit channel.
Red flag: if average days on market exceeds 120 in your target area.

Dubai Dependency Risk

Risk: economic contraction in Dubai reduces commuter demand. Mitigation: diversify across
areas with non Dubai demand drivers (University City, SAIF Zone, cultural tourism). Maintain
cash reserves for 6 to 12 months of mortgage and operating costs. Red flag: sustained decline
in Dubai visa issuance numbers or corporate formation rates.

Regulatory Risk

Risk: freehold framework is recent (2022) and may evolve. Mitigation: maintain legal counsel
familiar with Sharjah real estate regulation. Structure holdings through BV!I for jurisdictional
flexibility. Monitor SRERD regulatory communications. Red flag: any proposed amendments to
Law No. 2 of 2022 that restrict foreign ownership rights.

Construction and Developer Risk

Risk: developer delays, quality shortfalls, or financial distress affecting off plan investments.
Mitigation: prioritize established developers (Arada, Eagle Hills, Alef). Verify escrow account
compliance. Limit concentration to any single developer to 30 percent of portfolio. Physical
inspection of previously completed projects. Red flag: developer requesting payment outside
registered escrow account, or construction progress falling materially behind payment schedule.
Market Cycle Risk

Risk: Sharjah enters a correction phase after the current growth cycle. Mitigation: the analysis in
this book projects base case continued growth, but corrections are inevitable in any market.
Maintain leverage below 60 percent LTV to withstand 15 to 20 percent price decline without
equity distress. Diversify by area and product type. Maintain income generating properties that
provide cash flow even during capital value softness. Red flag: transaction volume declining 20+
percent quarter on quarter for two consecutive quarters.
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Appendix AT: Corporate Structuring Detailed Guide

The optimal holding architecture for Sharjah property follows the same principles as UAE
property generally: asset protection, tax efficiency, succession planning, and operational
coherence.

Individual Investor Structure

Simplest approach: purchase directly in personal name. Advantages: lowest setup cost,
simplest administration. Disadvantages: no asset protection from personal creditors, succession
subject to UAE personal status law (which may apply Sharia inheritance rules to non Muslim
expats in Sharjah unless a will is registered), no tax optimization opportunity.

Recommended approach: BVI holding company. Formation cost USD 2,000 to 3,000. Annual
renewal USD 1,000 to 1,500. Property titled in BVI company name. Ownership transferred by
share transfer (avoiding 2 percent SRERD transfer fee on property level transfer). Succession
via share transfer or trust holding. Asset protection from personal creditors in home jurisdiction.
Family Office Structure

BVI holding company owned by family trust or foundation. Individual SPVs (BVI or UAE) per
property or position. DIFC or ADGM family office entity for management, banking, reporting, and
governance. Cost: AED 50,000 to 100,000 annual for DIFC family office, plus individual SPV
maintenance. Justified for portfolios above AED 10 million where governance, succession, and
institutional reporting requirements warrant the overhead.

Developer Structure

Dedicated UAE SPV per project. Registered with Sharjah RERA. Escrow account per project.
Construction finance facility in SPV name. Structure isolates project risks from developer's other
activities. Facilitates joint venture participation. Enables clean project exit through SPV share
sale.

Key structuring principle: structure before acquisition, not after. Restructuring property
ownership after purchase incurs transfer fees, legal costs, and potential tax triggers in the
investor's home jurisdiction. The cost of establishing the correct structure upfront is a fraction of
the cost of restructuring after the fact.
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Appendix AU: The Next Five Years, Quarter by Quarter
Outlook

2026
Q1: Continued transaction momentum. Developer launches for the year. Airport expansion

progress. Aljada Central Hub construction visible. Price growth 3 to 5 percent projected. Q2:
Seasonal moderation. Developer mid year incentives possible. Secondary market negotiation
window. Q3: International buyer activity during summer. Pre launch activity for Q4. Q4: Season
resumes. New launches. SRERD annual data publication imminent.

2027

Airport expansion to 25 million capacity expected completion. Aljada Central Hub approaching
operational status. Masaar later phases completing. Maryam Island community maturing. Price
growth 3 to 6 percent. Market transition from early freehold premium capture to sustainable
maturation growth.

2028

Market maturation phase. Secondary market depth increasing significantly. Institutional
investors expanding allocation. Branded residence completions (Vida) providing performance
data. Rental index potentially fully implemented. Price growth 3 to 5 percent with premium areas
outperforming.

2029

Supply from 2025 to 2026 launches completing and entering market. Absorption test for the
largest delivery wave. If absorbed well, confirms market depth. If absorption struggles,
temporary price softening in oversupplied sub markets. Monitor closely.

2030

Five year anniversary of freehold maturation. Market expected to be fully established with deep
secondary trading, institutional grade reporting, and international buyer awareness comparable
to Dubai in the mid 2010s. Sharjah's positioning as the UAE's value yield market firmly
established. Population trajectory toward 2.5 million generating structural demand. Total
cumulative price growth from 2025: 20 to 35 percent base case.
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Appendix AV: Twenty Key Takeaways

1. Sharjah recorded AED 44.3 billion in transactions in nine months of 2025, exceeding the full
2024 total.

2. Law No. 2 of 2022 transformed Sharjah from closed domestic market to internationally
accessible destination.

3. 121 nationalities invested in Sharjah property in 2025, with foreign capital contributing AED
13.1 billion.

4. Property prices are 30 to 50 percent below equivalent Dubai at 1 to 2 percent higher rental
yields.

5. Al Majaz recorded 51.2 percent apartment growth in 2024, establishing Sharjah's premium
tier.

6. Aljada is the largest development at 2.2 square km with 70,000 planned units including Vida
branded.

7. Masaar 2 sold out on launch day confirming extraordinary demand for nature integrated
living.

8. AED 5.5 billion FDI across 74 projects in H1 2025, highest among Northern Emirates.

9. Rental yields of 6 to 8 percent are achievable across multiple areas and product types.

10. Vacancy at 5.8 percent is lower than Dubai's 7 to 8 percent, reflecting tighter supply
demand.

11. Properties average 39 days on market, down from 47 days, indicating accelerating
absorption.

12. Airport expansion to 25 million passengers by 2027 will transform accessibility.

13. 14 major freehold developments near the Dubai border maximize commuter catchment.
14. 12,361 freehold units launched in 2025 with healthy absorption rates.

15. Khalid Bin Sultan City by Zaha Hadid sets new architectural benchmark.

16. Sustainable City represents UAE's most advanced net zero residential offering.

17. The Agari platform consolidates 20+ processes, enhancing transparency.

18. Family offices should allocate 15 to 25 percent of UAE exposure to Sharjah.

19. Payment plan leverage can multiply returns from 7 percent to 50 percent on deployed
capital.

20. Structural forces driving growth are confirmed, funded, and accelerating.

Appendix AW: Deep Dive into Each Major Freehold

Community, Investor Profiles and Returns

Aljada: Complete Investment Analysis

Total project area: 2.2 square kilometres (23.7 million square feet). Total planned units: 70,000
at full build out over 15+ years. Developer: Arada. Location: Near Sharjah International Airport,
Mughaidir Suburb. Freehold: Yes, 100 percent foreign ownership. Current phases delivered:
Vida Residences 1 to 3, Nasaq 1 to 6, multiple apartment towers. Under construction: Nest,
Sokoon, Sarab 2, The Gate. Upcoming: Central Hub, additional residential phases.

Product range: Studios from AED 350,000. One bedrooms from AED 550,000. Two bedrooms
from AED 750,000. Three bedrooms from AED 1,100,000. Townhouses from AED 1,200,000.
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Vida branded apartments from AED 750,000 (15 to 25 percent premium). Payment plans range
from 30/70 to 45/55 depending on phase.

Rental performance: Studios achieve AED 18,000 to 24,000 annually. One bedrooms AED
30,000 to 42,000. Two bedrooms AED 42,000 to 58,000. Gross yields: 5.5 to 7 percent
depending on unit type and phase. Occupancy: 90 to 95 percent in completed phases, reflecting
strong end user demand from families and professionals.

Capital appreciation history: launch pricing in 2018 to 2020 for early Nasaq phases at AED 400
to 500 per square foot. Current completed equivalent pricing AED 600 to 900 per square foot.
Appreciation of 50 to 80 percent for early buyers over 5 to 7 years. Annualized: 8 to 12 percent
capital growth plus rental income.

Investor profile match: Aljada suits investors seeking mid market UAE exposure with institutional
developer backing. Ideal for first time Sharjah investors who want the security of Arada's scale
and track record. Not suitable for investors seeking premium luxury positioning (Maryam Island
serves that segment) or maximum vyield (Al Nahda value stock outperforms on net yield).

Risks specific to Aljada: supply concentration (70,000 units over time creates absorption
dependency), Central Hub execution timeline uncertainty, competition from other Sharjah
freehold launches potentially diluting buyer attention. Mitigations: Arada’'s demonstrated
absorption rates, phased delivery limiting annual supply, established rental demand from
multiple tenant segments.

Masaar: Complete Investment Analysis

Total project area: 19 million square feet. Total planned units: 4,000+ across seven phases plus
Masaar 2 extension. Developer: Arada. Location: Al Suyoh Suburb, between Sharjah and Dubai
on Emirates Road (E611). Freehold: Yes.

Product range: 2 bedroom townhouses from AED 728,000. 3 bedroom villas from AED 950,000.
4 bedroom villas from AED 1,400,000. 5 bedroom signature villas from AED 2,200,000. 6
bedroom mansions (Sarai) from AED 4,000,000. Each home includes smart technology, private
garden, and community facility access.

The forest environment is Masaar's defining feature: 50,000+ trees, swimmable forest lagoon
with waterfall, walking and cycling trails, sports facilities, nursery school, fithess center,
restaurants, and cafes. This is not decorative landscaping. It is a genuine forest ecosystem that
creates a living environment unique in the UAE outside of purpose built eco developments.
Rental performance: 3 bedroom villas achieve AED 55,000 to 75,000 annually. 4 bedrooms
AED 75,000 to 100,000. Gross yields: 4.5 to 6 percent. Tenancy duration: typically 2 to 3 years
with high renewal rates. Tenant profile: affluent families seeking nature integrated living, many
with Dubai employment.

Capital appreciation: early phase pricing at AED 600 to 700 per square foot has risen to AED
800 to 1,200 in completed phases. Masaar 2 sold out instantly at pricing 15 to 20 percent above
original Masaar launch prices, confirming the appreciation trajectory. Projected continued
appreciation of 6 to 9 percent annually as the community reaches full operational maturity.
Investor profile match: families and lifestyle investors seeking green living with modern
convenience. Long term hold investors (7 to 10 years) who benefit from community maturation.
Not suitable for yield maximizers (villa yields are lower than apartment yields) or short term
traders (villa secondary market is less liquid than apartments).

Maryam Island: Complete Investment Analysis
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Developer: Eagle Hills (Mohamed Alabbar). Location: Al Khan waterfront, near Al Khan Lagoon
and Arabian Gulf. Freehold: Yes. Total planned: multiple towers and phases across the island
development.

Product range: Studios from AED 540,000. One bedrooms from AED 728,000. Two bedrooms
from AED 1,000,000. Three bedrooms from AED 1,300,000. Penthouses AED 2,000,000+. Key
projects: Jawaher Residences, Oud Residences, Eagle Rimal Residence. Payment plans:
predominantly 30/70.

Maryam Island is Sharjah's only genuine waterfront luxury destination. Sea views, beach
access, landscaped promenades, retail, and dining create a lifestyle package that commands
20 to 30 percent premium over inland equivalents. The Eagle Hills brand (Alabbar's developer)
provides institutional credibility and global marketing reach.

Rental performance: one bedrooms achieve AED 40,000 to 55,000 annually. Two bedrooms
AED 55,000 to 75,000. Gross yields: 5.5 to 7 percent. The waterfront lifestyle attracts tenants
willing to pay premium rents, resulting in longer tenancies and lower vacancy than equivalent
inland properties.

Capital appreciation: launch pricing at AED 600 to 800 per square foot has appreciated to AED
900 to 1,200 as the development matures. Projected continued appreciation of 5 to 8 percent
annually, driven by waterfront scarcity (Sharjah has limited coastal development opportunities)
and growing international buyer awareness.

Investor profile match: lifestyle investors seeking waterfront premium. International buyers
familiar with Eagle Hills or Alabbar's Emaar brand. Capital appreciation investors who
understand waterfront scarcity value. Not suitable for maximum yield seekers (service charges
are higher) or budget investors (minimum entry AED 540,000).

Tilal City: Complete Investment Analysis

Developer: Tilal Properties. Location: Emirates Road (E611), near Sharjah Dubai border.
Freehold: Yes for designated parcels. Total area: large scale mixed use with villas as primary
residential product.

Product range: Villas from AED 2,200,000 to AED 9,100,000. Land plots available for custom
build. The widest price range among Sharjah freehold communities reflects product diversity
from accessible family villas to premium estates. Prices as low as AED 500 per square foot
make Tilal City one of the most affordable high growth freehold areas.

ROI averages 5.02 percent for villas. The suburban positioning provides spacious living at
accessible prices, attracting families who want private outdoor space without the premium of
established communities like Al Zahia. Strategic Emirates Road location provides direct Dubai
connectivity.

Capital appreciation: Tilal City is in early maturation with the highest projected growth rate
among Sharjah villa communities. From a low base of AED 500 per square foot, the projected
trajectory to AED 800 to 1,200 by 2030 represents 60 to 140 percent appreciation, or 10 to 15
percent annualized.

Investor profile match: long term family investors seeking value entry to freehold villas.
Developers seeking land for custom build. Investors willing to accept lower current yield for
higher projected capital growth. Not suitable for investors seeking immediate rental income
(community is still maturing) or luxury positioning.

Al Mamsha: Complete Investment Analysis
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Developer: Alef Group. Location: New Muwaileh. Freehold: Yes. Unique positioning: Sharjah's
first fully integrated car free residential community. Pedestrian only zones surrounded by green
areas and walkways.

Product range: One bedrooms from AED 500,000. Average ROI approximately 5.5 percent
annually. Modern apartments in a lifestyle setting blending living, leisure, and retail. The car free
concept attracts younger professionals, couples, and environmentally conscious buyers.

The pedestrian urbanism positioning is forward looking. As global buyer preferences shift
toward walkability and reduced car dependency, Al Mamsha's design philosophy will become
increasingly mainstream. Early phase buyers are purchasing at concept pricing; future phases
will reflect the proven lifestyle premium. Projected appreciation: 5 to 8 percent annually as the
community concept is validated by resident experience.

Sharjah Sustainable City: Complete Investment Analysis

Developer: Shurooq (Sharjah Investment and Development Authority). Location: Al Rahmaniya.
Freehold: Yes. Area: 7.2 million square feet. Units: 1,250 sustainable properties.

Unique positioning: 100 percent solar powered community with net zero energy concept. Energy
efficient home designs, water recycling systems, EV charging stations throughout. Government
backed sustainability commitment provides long term operational assurance.

Investment thesis: ESG mandated investors and sustainability conscious buyers represent a
growing market segment. As UAE regulations tighten toward net zero 2050 targets, properties
with documented sustainability credentials will appreciate at premium rates relative to
conventional construction. Sharjah Sustainable City is positioned to capture this sustainability
premium as awareness grows.

Risk: limited secondary market data due to the project's novelty. Operational costs of
sustainability systems may exceed projections. Appeal is currently niche rather than
mainstream. However, the trend toward sustainability is structural and irreversible, suggesting
that early positioning will be rewarded over the decade.
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Appendix AX: The Sharjah Art and Culture Premium

Sharjah's cultural infrastructure is a permanent value differentiator that deserves detailed
analysis because it creates a property premium that no other Northern Emirate can replicate.
The Sharjah Art Foundation, established in 2009 by Sheikha Hoor Al Qasimi, operates galleries,
artist residencies, and the internationally acclaimed Sharjah Biennial. The Biennial attracts
thousands of international visitors every two years, generating tourism demand and international
media coverage that elevates Sharjah's global profile.

The Heart of Sharjah heritage restoration project is transforming 35,000 square meters of
historic architecture into a cultural and commercial destination. When complete, it will create a
pedestrian friendly district of galleries, museums, restaurants, boutiques, and public spaces that
functions as both cultural attraction and lifestyle amenity for nearby residents.

The Sharjah Museum of Islamic Civilization, Sharjah Art Museum, and numerous smaller
galleries create a cultural density that rivals established art cities. For property investors, this
cultural infrastructure creates demand from a specific buyer demographic: culturally oriented
professionals, artists, academics, and creative industry workers who choose their residential
location based on cultural environment rather than pure price optimization.

Properties within walking distance of cultural institutions (Al Majaz, Heart of Sharjah, Al Hisn
area) carry a cultural proximity premium estimated at 5 to 12 percent above equivalent
properties without cultural access. This premium will increase as the Heart of Sharjah
completion adds foot traffic, commercial activity, and media visibility to the district.

The cultural infrastructure also supports short term rental economics. Cultural events,
exhibitions, and the Biennial generate periodic spikes in accommodation demand that benefit
centrally located property owners operating holiday rentals. While Sharjah's short term rental
segment is smaller than Dubai's, the cultural event calendar provides predictable demand peaks
that enhance annualized yields.
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Appendix AY: Transportation Infrastructure and
Connectivity Analysis

Sharjah's transportation infrastructure directly affects property values by determining commute
times, accessibility, and the geographic distribution of residential demand.

Road network: the E11 (Sheikh Mohammed bin Zayed Road) provides primary connectivity
between Sharjah and Dubai, carrying the bulk of commuter traffic. The E611 (Emirates Road)
provides alternative routing that benefits properties in Tilal City, Masaar, and eastern Sharjah.
Internal road networks include Al Ittihad Road, University City Road, and the expanding ring
road system. Road quality in Sharjah is high by regional standards, with continuous
improvement programs.

Public transport: Sharjah operates bus services connecting major residential areas with
commercial districts and the Dubai border. The Inter City Bus Service connects Sharjah with
Dubai's metro stations, providing a low cost commute alternative. Future plans include potential
tram or light rail within Sharjah and enhanced bus rapid transit connectivity with Dubai.

Sharjah International Airport: handled 9.1 million passengers in H1 2025 (up 10 percent YoY).
Ongoing expansion will increase capacity to 25 million annually by 2027. The airport serves as
both a transportation hub and an economic generator, with SAIF Zone and associated logistics
creating employment demand for surrounding residential areas. Airlines including Air Arabia
(headquartered in Sharjah) provide extensive regional connectivity.

Future infrastructure: the most impactful potential development is a Sharjah metro or tram
connection to Dubai's metro network. If implemented, this would fundamentally change
commute economics, extending the viable residential catchment area deeper into Sharjah and
distributing the border zone premium more broadly. Property purchased in anticipation of metro
connectivity (along likely routes) would capture significant appreciation if and when the project is
confirmed.

For investors, transportation infrastructure creates a clear value hierarchy. Properties on or near
E11 with direct Dubai access command premium. Properties near airport and SAIF Zone benefit
from employment proximity. Properties along potential future transit corridors offer speculative
upside. Properties in transportation dead zones, where access to Dubai requires navigating
multiple internal roads, trade at discount and should be evaluated accordingly.
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Appendix AZ: The Definitive Sharjah Investment Thesis

After analyzing twenty years of price history, every freehold area and project, every active
developer, the economic ecosystem, the regulatory framework, the corporate structuring
options, the risk factors, and the forward projections, this final appendix distills the investment
thesis into its essential components.

Thesis one: Sharjah's freehold law created a one time structural repricing event. The market has
moved from closed domestic pricing (pre 2022) to open international pricing (2022 onwards).
This repricing is approximately 60 percent complete as of 2026. The remaining 40 percent will
be captured over the next 3 to 5 years as international awareness deepens, secondary market
liquidity matures, and institutional capital enters.

Thesis two: the Sharjah Dubai commuter economy provides a structural demand floor that pure
investment markets lack. As long as Dubai creates employment and Dubai housing costs
exceed Sharjah alternatives, commuter demand will support Sharjah's rental market and
property values. This demand is employment driven, not sentiment driven, making it more
resilient than speculative demand.

Thesis three: Sharjah's developer quality has reached institutional grade. Arada, Eagle Hills,
Alef Group, and Majid Al Futtaim bring execution capability, financial strength, and brand
credibility that reduce the development risk that characterized earlier market phases. Investors
can now select from a portfolio of institutional quality developers, a luxury that did not exist five
years ago.

Thesis four: rental yields of 6 to 8 percent at zero income tax, with a USD pegged currency,
represent one of the highest risk adjusted income returns available in global property markets.
Combining yield with projected capital appreciation of 3 to 8 percent annually produces total
returns of 9 to 16 percent that justify portfolio allocation alongside Dubai core holdings and RAK
growth positions.

Thesis five: the risks are identifiable and manageable. Supply absorption, Dubai dependency,
secondary market liquidity, and regulatory evolution are the primary risks. Each can be
mitigated through diversification, cash reserves, professional management, and structural
planning. No identified risk is existential to the market's structural growth trajectory.

Thesis six: timing favors current positioning. The freehold unlock premium (2022 to 2026) is in
its final phase. The maturation premium (2026 onwards) is beginning. Current pricing reflects
neither the full freehold unlock nor the maturation premium, creating a window where investors
capture both components. This window narrows as the market matures and pricing reflects the
structural reality.

Conclusion: Sharjah is no longer Dubai's affordable shadow. It is an independent, institutionally
credible, internationally accessible property market with structural advantages that justify
standalone allocation. The analytical framework in this book provides the tools to position within
it with precision. The decision, as always, belongs to the investor.

Appendix BA: Detailed Delivery Timeline for All Active
Projects
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2025 Completions and Near Term Handovers

Nasaq 6, Aljada (Arada): Mid market apartments from AED 548,000. Payment 45/55.
Completion Q4 2024 to Q1 2025. Significance: adds to Aljada's operational mass.

Sokoon, Aljada (Arada): Studio and one bed apartments from AED 428,000. Payment 30/70.
Completion Q4 2024. Significance: entry level freehold product in established community.
Jawaher Residences, Maryam Island (Eagle Hills): Studios to 3 bed from AED 540,000.
Payment 30/70. Completion Q1 2025. Significance: waterfront luxury entering operational
phase.

Robinia, Masaar Phase 3 (Arada): 2 to 5 bed townhouses and villas. Delivered Q3 2024.
Significance: third operational phase validating Masaar's forest concept.

Edge 2, Al Mamsha (Alef Group): Contemporary apartments from AED 520,000. Under
construction for 2025 handover. Significance: expanding the car free community.

2026 Expected Deliveries

Nest, Aljada (Arada): Studios to 2 bed from AED 350,000. Expected 2026. Significance: Aljada's
most accessible entry point.

Sarab 2, Aljada (Arada): Premium apartments and townhouses from AED 800,000. Expected
2026. Significance: premium tier within Aljada.

Azalea, Masaar Phase 4 (Arada): 566 villas and townhouses from AED 728,000. Expected Q4
2024 to 2026 phased. Significance: largest single Masaar phase delivery.

Al Tay Hills (IFA Hotels and Resorts): Community villas from AED 1,200,000. Expected 2026.
Significance: 80 percent sold in first week validates demand.

Olfah (Alef Group): 2,700+ units from AED 450,000. Expected phased 2025 to 2027.
Significance: largest Alef Group community, scale player entry.

2027 and Beyond

Masaar phases 5 to 7 (Sarai, Sequoia, Saro): Premium to ultra premium product. Completion
2027 to 2029. Significance: completing Masaar's seven community vision.

Aljada Central Hub: Commercial, entertainment, retail core. Expected 2027 to 2028.
Significance: transforms Aljada from residential community to urban destination.

Maryam Island additional phases (Eagle Hills): Multiple towers. 2026 to 2028. Significance:
expanding waterfront supply.

Khalid Bin Sultan City (Beeah / Zaha Hadid): Master planned community. Timeline TBA.
Significance: new benchmark for Sharjah design quality.

Sharjah Sustainable City later phases (Shurooq): Additional sustainable homes. 2026 to 2028.
Significance: expanding the net zero community.

Tilal City phases: Continued villa and mixed use development. Ongoing through 2030.
Significance: suburban value alternative.
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Appendix BB: The Sharjah Education Hub and Its
Property Impact

Sharjah's education infrastructure is a distinctive economic asset that generates permanent,
counter cyclical residential demand. University City hosts the University of Sharjah (UoS,
established 1997) and the American University of Sharjah (AUS, established 1997), alongside
numerous smaller institutions. Together, these universities serve tens of thousands of students
and employ thousands of faculty and administrative staff.

The education sector creates three distinct demand layers for residential property. Layer one:
student housing. Students from outside Sharjah (domestic and international) need
accommodation for 9 to 10 months annually. This demand is concentrated in Muwaileh and
surrounding areas, targeting studios and shared apartments in the AED 250,000 to 500,000
range. Rental yields in student oriented buildings reach 7 to 8 percent because the demand is
structurally guaranteed by enrollment.

Layer two: academic staff housing. Faculty and senior administrators at UoS and AUS typically
have housing allowances as part of their employment packages. They seek quality apartments
and villas in family friendly communities, with preferences for Aljada, Al Zahia, and Muwaileh.
This demand segment provides longer tenancies (contract aligned, typically 2 to 3 years) with
institutional reliability.

Layer three: education service ecosystem. The universities support an ecosystem of service
providers including restaurants, retail, tutoring centers, bookshops, medical clinics, and
transportation services. Each of these businesses employs workers who need local housing,
creating secondary demand that amplifies the primary university driven demand.

The counter cyclical nature of education demand is particularly valuable for property investors.
Universities do not close during economic downturns. Student enrollment is actually counter
cyclical, as economic difficulty often increases demand for higher education as people seek
career advancement. This means that the education driven rental demand in Muwaileh and
Aljada provides stability during periods when investment and commuter driven demand may
soften.

Investment implication: properties within 3 kilometres of University City carry an education
proximity premium of 5 to 10 percent over equivalent properties without university access. This
premium reflects the structural demand guarantee from the education sector. For yield focused
investors, student oriented studios near University City represent one of the most reliable
income producing positions in Sharjah.
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Appendix BC: Property Management Best Practices for
Sharjah Investors

Effective property management is the difference between theoretical yield projections and actual
cash flow. This appendix provides practical guidance for managing Sharjah investment
properties to maximize net returns.

Selecting a Property Management Company

Criteria for selection: RERA registration (mandatory), experience with the specific building or
community, transparent fee structure, references from current clients, clear reporting frequency
and format, responsive maintenance coordination, and demonstrated occupancy rates for
managed properties. Interview at least three companies before selecting. Request audited
performance data (average occupancy, average rent achieved, average days to re let) for their
managed portfolio.

Fee structures: most Sharjah property management companies charge 5 to 8 percent of annual
rental income for comprehensive management. This typically includes tenant sourcing, lease
execution, rent collection, maintenance coordination, and periodic inspection. Some companies
charge a flat fee (AED 3,000 to 8,000 annually) rather than percentage based. For portfolios of
5+ units, negotiate volume discounts.

Tenant Selection and Retention

Proper tenant screening reduces vacancy costs and property damage risk. Require employment
verification, salary certificate (rent should not exceed 30 to 35 percent of monthly income),
Emirates ID or passport copy, previous landlord reference (if available), and security deposit
(typically 5 to 10 percent of annual rent). For student tenants, university enrollment confirmation
and guarantor details.

Tenant retention is more cost effective than tenant replacement. Vacancy between tenancies
costs 4 to 8 weeks of rent plus marketing and turnover costs (cleaning, minor repairs, viewings).
Annual rent increases should be moderate (3 to 5 percent) for good tenants rather than
aggressive increases that trigger tenant departure. A 5 percent increase retained is more
valuable than a 15 percent increase that causes a 2 month vacancy.

Maintenance and Property Condition

Proactive maintenance prevents expensive reactive repairs. Schedule quarterly inspections (or
require tenants to report issues promptly). Budget AED 2,000 to 5,000 annually per apartment
and AED 5,000 to 12,000 per villa for routine maintenance. Common items: AC servicing (twice
annually, AED 300 to 500 per service), plumbing (AED 200 to 500 per call), painting (every 3 to
5 years, AED 3,000 to 8,000), appliance replacement (budget AED 2,000 annually for eventual
replacement of washing machine, fridge, etc.).

For older properties in Al Nahda or Al Taawun, budget 1.5 to 2 percent of property value
annually for maintenance. For new properties in Aljada or Masaar, budget 0.5 to 1 percent. The
maintenance budget difference reflects the age related increase in repair frequency and
component replacement needs.

Financial Reporting and Record Keeping

Maintain detailed records from day one: purchase documents, all rental income, all operating
expenses, maintenance invoices, service charge statements, insurance premiums,
management fees, and any capital improvements. These records serve multiple purposes:
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accurate return calculation, tax compliance in the investor's home jurisdiction, corporate
reporting for structured holdings, and evidence of property condition and value for eventual exit.
Monthly reporting from the property manager should include: rent collected versus rent due, any
arrears, maintenance expenses, occupancy status, and upcoming lease events (renewals,
terminations). Quarterly review this data against benchmarks: is occupancy above market
average? Is rent achieved within market range? Are maintenance costs within budget? Any
deviation requires investigation and corrective action.
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Appendix BD: The Sharjah Premium Discovery Phase,
What Al Majaz's 51.2% Growth Means

Al Majaz's extraordinary 51.2 percent apartment price growth in 2024 is the single most
significant data point in Sharjah's recent market history. Understanding what this number
means, and does not mean, is essential for investment decision making.

What it means: Sharjah's property market has discovered that it has a premium tier. Before the
freehold law and the associated international capital inflow, Sharjah pricing was compressed
into a narrow band. All areas traded within 30 percent of each other because the buyer pool was
homogeneous (predominantly domestic) and price insensitive to location premium. The freehold
law introduced international buyers who understand and pay for location quality differentials. Al
Majaz, with its Khalid Lagoon waterfront, central positioning, and cultural infrastructure
proximity, was recognized as Sharjah's premium address. The 51.2 percent growth represents
the market establishing the premium that should have existed all along.

What it does not mean: 51.2 percent annual growth is not repeatable. This was a one time
structural repricing, not a trend. Al Majaz will not grow 51.2 percent again next year. The growth
will moderate to 5 to 8 percent annually as the premium stabilizes. Investors who purchased Al
Majaz expecting to capture another 51.2 percent are misreading the data.

What it implies for other areas: the premium discovery process that occurred in Al Majaz will
gradually extend to other areas. Maryam Island is undergoing a similar premium discovery as its
waterfront positioning is recognized. Aljada's Central Hub completion will trigger a premium
discovery for the best positioned Aljada properties. Masaar's unique forest environment will be
repriced as more buyers experience and understand the lifestyle premium. Each of these
repricing events will be smaller than Al Majaz's 51.2 percent because the market has already
established that Sharjah has premium and non premium tiers. But the incremental repricing of
specific areas and communities will continue through 2030.

Investment strategy implication: identify the next premium discovery. Which area or community
is currently priced below its structural premium? Maryam Island's waterfront is still 40 to 60
percent below Dubai waterfront equivalent, suggesting the premium discovery has further to
run. Masaar's forest premium is not yet fully reflected in pricing because the community is early
in its maturation. Aljada's Central Hub premium is entirely unrealized because the Hub is not yet
operational. Each of these represents a premium discovery opportunity for investors who
position before the market recognizes the premium.
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Appendix BE: Long Term Holding Economics, 10 Year
Return Projections

This appendix models the complete 10 year economics of holding different Sharjah property
types, including rental income, service charges, management fees, maintenance, mortgage
costs (where applicable), and projected capital appreciation.

Scenario A: Aljada 1 Bed Apartment, Cash Purchase, AED 650,000

Year 1: Gross rent AED 40,000. Service charge AED 9,100. Management AED 2,800.
Maintenance AED 2,000. Vacancy AED 1,600. Net income: AED 24,500. Yield: 3.8%.

Year 3: Rent grown to AED 44,000 (5% annual). Costs grown to AED 16,500. Net income: AED
27,500. Yield on original investment: 4.2%.

Year 5: Rent AED 48,600. Net income: AED 30,100. Yield: 4.6%. Property value estimated AED
845,000 (6% annual appreciation). Unrealized gain: AED 195,000.

Year 10: Rent AED 62,000. Net income: AED 38,000. Yield: 5.8%. Property value estimated
AED 1,165,000. Total return: AED 310,000 cumulative net rental + AED 515,000 capital gain =
AED 825,000 on AED 650,000 invested. Total return: 127%. Annualized: 8.5%.

Scenario B: Masaar 3 Bed Villa, Cash Purchase, AED 1,500,000

Year 1: Gross rent AED 75,000. Service charge AED 21,000. Management AED 6,000.
Maintenance AED 6,000. Vacancy AED 2,250. Net income: AED 39,750. Yield: 2.7%.

Year 5: Rent AED 92,000. Net income: AED 49,000. Yield: 3.3%. Property value estimated AED
2,100,000 (7% annual appreciation). Unrealized gain: AED 600,000.

Year 10: Rent AED 117,000. Net income: AED 61,500. Yield: 4.1%. Property value estimated
AED 2,950,000. Total return: AED 495,000 cumulative net rental + AED 1,450,000 capital gain
= AED 1,945,000 on AED 1,500,000 invested. Total return: 130%. Annualized: 8.7%.
Scenario C: Al Nahda Studio, Cash Purchase, AED 300,000

Year 1: Gross rent AED 22,000. Service charge AED 3,600. Management AED 1,540.
Maintenance AED 1,500. Vacancy AED 1,100. Net income: AED 14,260. Yield: 4.8%.

Year 5: Rent AED 26,500. Net income: AED 17,000. Yield: 5.7%. Property value estimated AED
360,000 (4% annual appreciation). Gain: AED 60,000.

Year 10: Rent AED 32,500. Net income: AED 20,500. Yield: 6.8%. Property value AED 445,000.
Total: AED 175,000 net rental + AED 145,000 gain = AED 320,000 on AED 300,000. Return:
107%. Annualized: 7.5%.

The 10 year models confirm that all three investment types produce solid returns. The villa
produces the highest absolute return. The apartment produces the highest return on capital.
The studio produces the highest yield. The optimal portfolio combines all three to balance yield,
growth, and risk.
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Appendix BF: Final Author's Note

Sharjah's property market has completed its transformation from closed domestic market to
open international destination. The speed of this transformation, from regulatory reform in 2022
to AED 44.3 billion in transactions within three years, is remarkable by any standard. The depth,
with 121 nationalities investing and institutional developers committing multi billion dirham
programs, is structural rather than speculative.
This book provides the most comprehensive independent analysis of Sharjah's property market
ever published. It is the companion volume to Ras Al Khaimah Decoded, and together they form
the analytical foundation for Northern Emirates property investment. The pricing history across
twenty years, the area analysis for every community, the developer directory, the land
economics, the forward projections, the corporate structuring, and the risk analysis are designed
to equip investors with the tools for decisions based on evidence rather than promotion.
The next decade in Sharjah will reward analytical precision over market enthusiasm. The
structural forces are confirmed. The regulatory framework is established. The developer quality
is institutional. The pricing is still below structural equilibrium. This book provides the precision.
The timing is yours.
Dr. Pooyan Ghamari, PhD
Swiss Economist | Founder and CEO, ALand FZE

a.land
First Edition | 2026 | All Rights Reserved

Appendix BG: UAE Price Hierarchy and Sharjah's
Position

Dubai Prime (Downtown, Marina, Palm): AED 2,000 to 5,000+ per square foot. Mature, liquid, 4
to 5.5 percent yields. Global brand recognition but compressed returns at current valuations.
Dubai Mid Market (JVC, Hills, South): AED 900 to 1,800 per square foot. 5.5 to 6.5 percent
yields. Sharjah's premium communities compete directly at 20 to 40 percent lower pricing with
equivalent amenity.

Abu Dhabi Prime (Saadiyat, Yas, Reem): AED 1,200 to 2,500 per square foot. Institutional
stability through Aldar's supply management. 5 to 6.5 percent yields. Different thesis than
Sharjah.

RAK Al Marjan: AED 1,500 to 2,428 per square foot. Repriced by Wynn catalyst. Now higher
per square foot than Sharjah premium. Resort premium positioning versus Sharjah's yield
positioning.

Sharjah Premium (Al Majaz, Maryam Island): AED 700 to 1,150 per square foot. 50 to 70
percent below Dubai prime. 6 to 8 percent yields. Strongest value proposition for income
investors in the UAE.

Sharjah Mid Market (Aljada, Muwaileh, Al Nahda): AED 400 to 900 per square foot. Lowest
guality pricing in the UAE with 6 to 9 percent yields. Optimal risk adjusted income investment.
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Sharjah Value (Tilal City, Outer Areas): AED 350 to 600 per square foot. Absolute lowest
freehold entry with institutional developers. Widest gap between current and projected future
pricing in the entire UAE market.
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Appendix BH: The Buyer Demographics and Their
Investment Behavior

Emirati Nationals: AED 21.1 Billion, 28,561 Properties
The largest segment. Purchases span personal residences, investment portfolios, and land

positions. Not restricted to freehold zones. Emirati demand provides the market's structural
foundation: domestic, family driven, long term oriented. Emirati buyers are most active in villa
communities (Masaar, Al Zahia, Tilal City) and commercial land.

Indian Investors: 1,525 Properties in H1 2025

Leading foreign nationality. Motivated by UAE Golden Visa eligibility, AED dollar peg protecting
rupee denominated wealth, rental yield superiority over Indian property, and proximity to India (3
to 4 hour flight from major Indian cities). Concentrated in apartments in Aljada and Maryam
Island. Average investment size AED 500,000 to 1,200,000. Holding horizons typically 5 to 10
years.

Syrian Investors: 969 Properties

Second largest foreign segment by volume. Driven by capital preservation, UAE residency
access, and proximity to regional business networks. Concentrated in value apartments and
commercial properties. Price sensitive but volume buyers.

Egyptian, Jordanian, Iraqi Investors: 685, 678, 576 Properties Respectively
Regional Arab investors seeking UAE residency, capital preservation, and rental income.
Concentrated in mid market apartments across Al Nahda, Muwaileh, and Aljada. Price sensitive
buyers who respond strongly to payment plan flexibility. This demographic drives the volume tier
of Sharjah's transaction market.

GCC Investors: AED 2.6 Billion Across 1,457 Properties

Saudi, Kuwaiti, Bahraini, and Omani investors seeking UAE property exposure. Higher average
ticket size than non GCC foreign investors. Concentrated in premium product including Masaar
villas and Maryam Island waterfront. Familiar with GCC real estate dynamics and comfortable
with Sharjah's regulatory environment.

European, CIS, and East Asian Investors

Smaller but growing segments attracted by the freehold law, zero tax environment, and Golden
Visa. European buyers (UK, France, Germany) tend toward premium waterfront. CIS buyers
seek capital preservation and UAE residency. East Asian buyers are earliest stage, expected to
grow as Sharjah's international marketing expands.

The nationality diversity is a structural strength. Sharjah is not dependent on any single source
of foreign capital. If demand from one nationality declines, others provide offsetting flow. The
121 nationality breadth in nine months of 2025 demonstrates this diversification, providing
resilience against country specific economic or political disruptions.
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Appendix Bl: The Affordability Arbitrage, Why Dubai
Workers Choose Sharjah

The affordability arbitrage between Sharjah and Dubai is the most powerful demand driver in the
market. This appendix quantifies the savings that make Sharjah the rational housing choice for
hundreds of thousands of Dubai workers.

Housing cost comparison for a family of four: a three bedroom apartment in Dubai (JVC) rents
for approximately AED 85,000 to 120,000 annually. An equivalent three bedroom in Sharjah
(Aljada or Muwaileh) rents for AED 48,000 to 70,000. Annual saving: AED 37,000 to 50,000.
Over 5 years: AED 185,000 to 250,000 in housing cost savings alone.

School fees: comparable quality schools in Sharjah charge 15 to 30 percent less than Dubai
equivalents. For two children, annual savings of AED 15,000 to 30,000. Healthcare: comparable
costs, minimal differential. Groceries and dining: 10 to 20 percent lower in Sharjah for equivalent
guality. Total annual savings for a family: AED 60,000 to 100,000.

The commute cost offset: fuel for a Sharjah to Dubai commute averages AED 500 to 800
monthly (AED 6,000 to 9,600 annually). Salik toll charges add AED 1,000 to 2,000 annually.
Total commute cost: AED 7,000 to 11,600. Net annual saving after commute: AED 48,000 to
88,000. This is the economic calculation that drives 300,000 to 400,000 daily commuters.

The affordability arbitrage is self reinforcing. As more workers choose Sharjah, the community
infrastructure improves (schools, shops, healthcare). As infrastructure improves, Sharjah
becomes more attractive for workers who previously chose Dubai for amenity reasons. As more
workers arrive, demand for Sharjah housing increases, supporting property values and rents.
The cycle creates structural demand growth that compounds over time.

For property investors, the affordability arbitrage creates a permanent demand floor. As long as
Dubai housing costs exceed Sharjah by 30 percent or more, the commuter flow continues. If
Dubai prices rise faster than Sharjah prices (which they have historically), the arbitrage widens
and commuter demand increases. If Sharjah prices rise to narrow the gap, it confirms the
investment thesis. The arbitrage dynamic means that Sharjah residential property benefits in
both rising and moderating Dubai market conditions.
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Appendix BJ: Insurance, Succession, and Estate
Planning for Sharjah Property

Estate planning for UAE property requires specific attention because UAE succession law may
apply by default if the property owner has not made appropriate arrangements.

Succession Planning

Without a registered UAE will, Sharjah property owned by non Muslim expatriates may be
subject to Sharia inheritance law, which prescribes specific distribution among male and female
heirs. This may not align with the investor's wishes. To avoid this, investors should register a will
with the DIFC Wills and Probate Registry or the ADJD (Abu Dhabi Judicial Department) foreign
will service, specifying how UAE assets should be distributed. Properties held through BVI
companies avoid this issue entirely because the shares (not the property) pass according to the
BVI company's articles and the investor's home jurisdiction estate planning.

BVI holding structures provide the cleanest succession mechanism. Upon the investor's death,
the BVI company's shares transfer according to the shareholder's will or trust instructions,
without triggering UAE property transfer fees or requiring UAE probate proceedings. This is one
of the strongest practical arguments for BVI holding, particularly for investors from jurisdictions
where multi generational wealth transfer is a planning priority.

Insurance Considerations

Buildings insurance for apartments is typically covered by the Owners Association through
service charges. Verify coverage by reviewing the OA insurance certificate. For villas, separate
buildings insurance may be required. Contents insurance for furnished rental units protects
against tenant damage, theft, and natural events. Cost: AED 500 to 2,000 annually depending
on coverage and property value.

Mortgage protection insurance (life insurance covering the outstanding mortgage balance) is
often required by banks as a condition of mortgage approval. Cost varies by age and health of
the borrower but typically adds 0.3 to 0.5 percent to the effective mortgage cost. This insurance
protects heirs from inheriting the mortgage obligation alongside the property.

Landlord liability insurance is available and recommended for rental properties. It protects
against claims by tenants or visitors for injury on the property. While not legally required in the
UAE, the modest cost (AED 300 to 800 annually) provides significant protection against
potentially large liability claims.
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Appendix BK: Sharjah's Position in the Global Property
Value Hierarchy

Placing Sharjah in global context demonstrates its exceptional value positioning for international
investors. The following comparison uses standardized metrics across major global property
investment destinations.

Sharjah (mid market): AED 700 per square foot (USD 190/sqft). Gross yield 6 to 8 percent. Zero
income tax. USD currency peg. Freehold ownership. Golden Visa available.

London (Zone 2): approximately USD 800 to 1,200 per square foot. Gross yield 3 to 4 percent.
Income tax 20 to 45 percent. GBP currency risk. Freehold available. No residency through
purchase.

New York (Manhattan): approximately USD 1,500 to 3,000 per square foot. Gross yield 2 to 3
percent. Federal plus state income tax 30 to 50 percent. USD base. Freehold. No automatic
residency.

Singapore: approximately USD 1,200 to 2,500 per square foot. Gross yield 2 to 3 percent. 20
percent ABSD for foreigners. SGD currency risk. Leasehold common. Employment pass
required for residency.

Lisbon: approximately USD 400 to 700 per square foot. Gross yield 4 to 5 percent. Income tax
25 to 30 percent for non residents. EUR currency risk. Freehold. Golden Visa recently restricted.
Bangkok: approximately USD 200 to 500 per square foot. Gross yield 4 to 6 percent. Income tax
5 to 35 percent. THB currency risk. No foreign freehold for land. No automatic residency.

On a net yield basis after tax and currency adjustment, Sharjah outperforms every destination in
this comparison. A 7 percent gross yield in Sharjah at zero tax with USD peg produces
approximately 7 percent net in USD. A 4 percent yield in London at 30 percent effective tax with
GBP risk produces approximately 2.5 percent net in currency adjusted terms. The differential is
4.5 percentage points, which compounds dramatically over a 10 year holding period.

This comparison explains why Sharjah, despite being less well known than these global cities,
represents one of the most compelling property investment opportunities currently available.
The market's relative obscurity among international investors is actually an advantage: it means
that the value proposition has not yet been fully priced in, creating a window for investors who
can identify the opportunity before global awareness catches up.
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Appendix BL: The Sharjah Agari Digital Platform and Its
Market Impact

The Agari digital platform, launched by SRERD, represents one of the most significant
infrastructure investments in Sharjah's real estate market. By consolidating over 20 real estate
processes into a single digital system, Agari addresses the friction costs and transparency gaps
that historically limited market efficiency.

Processes consolidated in Agari include: lease certification, title deed registration, NOC
processing, escrow account management, developer registration, property valuation requests,
service charge registration, tenancy dispute filing, and various administrative procedures.
Before Aqari, each process required separate visits to different government offices, paper based
documentation, and multiple day processing timelines.

Impact on investors: faster transaction completion (from weeks to days for many processes),
reduced paperwork and documentation requirements, improved price transparency through
centralized transaction recording, enhanced regulatory compliance verification, and reduced
need for intermediaries in routine processes. For international investors managing properties
remotely, Agari enables digital engagement with regulatory processes that previously required
physical presence in Sharjah.

Impact on market efficiency: centralized data collection enables better market analysis and
policy making. Transaction data is recorded systematically, providing the statistical foundation
for market reports, rental indices, and policy decisions. Improved transparency reduces
information asymmetry between market participants, supporting more efficient pricing.

Impact on developer compliance: Aqgari provides regulators with real time visibility into developer
activities, escrow compliance, and project progress. This oversight reduces the risk of developer
malfeasance and increases buyer confidence. The enhanced regulatory infrastructure is a
structural positive for market integrity and investor protection.

The Agari platform positions Sharjah's regulatory infrastructure at a level comparable to Dubai's
DLD systems, which is significant for institutional investors who require regulatory sophistication
as a precondition for market entry. As institutional allocation to Sharjah grows, the Aqgari
platform will be recognized as a key enabler of that institutional confidence.

Appendix BM: Sharjah's Healthcare Infrastructure and
Medical Tourism Potential

Sharjah's healthcare sector is a growing economic asset that generates employment demand
and positions the emirate for potential medical tourism growth. Understanding this infrastructure
is relevant for property investors because healthcare employment creates stable residential
demand.

Major healthcare facilities include Al Qasimi Hospital (government, 350+ beds), University
Hospital Sharjah (academic teaching hospital, 325 beds), Zulekha Hospital (private, multi
specialty), NMC Royal Hospital, Medcare Hospital, and numerous clinics and specialist centers.
These facilities collectively employ thousands of medical professionals, nurses, administrative
staff, and support workers.
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Healthcare worker housing demand is concentrated in areas near major hospital campuses.
Properties within 10 minutes drive of Al Qasimi Hospital, University Hospital, or the healthcare
cluster in Al Nahda benefit from consistent rental demand from medical professionals who
prioritize proximity to their workplace for on call requirements and shift based schedules.

The medical tourism opportunity is emerging but not yet material. Sharjah's healthcare facilities
provide quality care at costs 30 to 50 percent below equivalent treatment in Europe or the
United States. As medical tourism marketing develops and the emirate's international profile
grows, accommodation demand from medical tourists and their accompanying family members
will create incremental rental demand for centrally located, serviced apartment style properties.
Sharjah's partnership with the World Health Organization and investment in healthcare
education through University Hospital position the emirate for long term growth in the healthcare
sector. Each new healthcare facility or educational institution generates employment that
translates directly to residential demand. For property investors, healthcare employment
provides the same counter cyclical stability as education employment: people get sick
regardless of economic conditions, and healthcare workers need housing regardless of property
market sentiment.
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Appendix BN: The Sharjah Free Zone Ecosystem and
Property Demand Generation

Sharjah operates multiple free zones that collectively represent one of the largest free zone
ecosystems in the UAE outside Dubai. Understanding how these free zones generate
residential demand is essential for projecting long term property market fundamentals.

SAIF Zone (Sharjah Airport International Free Zone)

Located adjacent to Sharjah International Airport. Hosts companies across trading, consulting,
technology, manufacturing, and logistics. Offers 100 percent foreign ownership, zero corporate
tax (for qualifying activities), full profit repatriation, and no currency restrictions. The free zone's
proximity to the airport creates a logistics and business cluster that employs thousands of
professionals who need local residential accommodation.

SAIF Zone employees typically seek housing in Muwaileh, Aljada, and Al Nahda due to
proximity and road connectivity. Average income levels support rental budgets of AED 30,000 to
60,000 annually, making mid market apartments the primary demand target. As SAIF Zone
expands its capacity in line with the airport's growth to 25 million passengers, the employment
base and corresponding residential demand will increase proportionally.

Hamriyah Free Zone

Located on Sharjah's northern coast, specializing in heavy industry, oil and gas services, steel
fabrication, and general manufacturing. The free zone serves a different economic function than
SAIF, providing industrial and manufacturing capacity that generates both white collar and blue
collar employment.

Residential demand from Hamriyah workers is distributed across the affordable rental segment.
White collar management and engineering staff seek mid market apartments in Al Nahda or
Muwaileh. Blue collar workers are accommodated in labor housing within the industrial zone or
in affordable shared apartments in Sharjah's value neighborhoods. The combined employment
from Hamriyah supports thousands of residential units across the affordability spectrum.
Sharjah Media City (Shams)

Media, technology, and creative industry free zone. Hosts hundreds of companies in media
production, publishing, advertising, and technology. Employment from Shams tends toward
younger, creative professionals who seek lifestyle oriented housing. Al Mamsha's car free,
pedestrian concept and Aljada's entertainment district appeal to this demographic. Shams
employment supports premium studio and one bedroom apartment demand in newer
communities.

Sharjah Publishing City

Specialized free zone for publishing, printing, and media companies. While smaller than SAIF or
Hamriyah, it contributes to the diversified employment base that supports Sharjah's residential
market. ALand FZE operates under a Sharjah Publishing City license, demonstrating the free
zone's relevance to professional services and consulting businesses.

The collective impact of Sharjah's free zone ecosystem is substantial. Tens of thousands of
professionals employed across SAIF, Hamriyah, Shams, Publishing City, and other specialized
zones create organic residential demand that is independent of the Dubai commuter flow. This
dual demand base (free zone employment plus commuter demand) provides Sharjah's property
market with resilience that markets dependent on a single demand driver cannot match.
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Appendix BO: Monitoring Indicators for Sharjah Property
Investors

Successful property investment requires ongoing market monitoring. The following indicators
should be tracked quarterly to assess market health and inform hold, buy, or sell decisions.
Transaction volume and value: track SRERD quarterly reports. Healthy market: stable or
growing transaction volumes with value growth exceeding volume growth (indicating price
appreciation). Warning sign: volume declining while value stable (fewer transactions at higher
prices suggests buyer exhaustion). Red flag: both volume and value declining for two
consecutive quarters.

Days on market: track average time to sell completed properties in your target area. Healthy:
under 45 days. Caution: 45 to 90 days. Concern: over 90 days. Compare your area's trend
against the emirate average to identify area specific dynamics.

Rental yield spread: track the gap between Sharjah yields and Dubai yields. The spread has
historically maintained at 1 to 2 percentage points in Sharjah's favor. If the spread narrows
below 1 percent, Sharjah may be overpriced relative to Dubai. If it widens beyond 2.5 percent,
Sharjah represents exceptional relative value.

Developer launch pricing versus resale pricing: in a healthy market, new launch pricing should
be 5 to 15 percent above equivalent completed resale. If launch pricing falls below resale,
developers are discounting to move inventory, a warning sign. If launch pricing exceeds resale
by 20+ percent, the market may be overheating.

Foreign investor participation: track SRERD nationality data. Growing diversity and volume of
foreign investment confirms the freehold maturation thesis. Declining foreign participation could
indicate international confidence issues or competing market attractions.

Occupancy and vacancy: track property management industry reports. Vacancy below 6
percent is healthy for Sharjah. Rising vacancy requires investigation: is it area specific, product
specific, or market wide? Area specific vacancy may indicate localized oversupply. Market wide
vacancy suggests demand contraction.

Dubai employment indicators: track DET (Dubai Economy and Tourism) business registration,
visa issuance, and employment data. These are leading indicators for Sharjah commuter
demand. Rising Dubai employment supports Sharjah demand with a 3 to 6 month lag. Declining
Dubai employment threatens Sharjah demand with similar lag.

These indicators provide an early warning system that enables proactive portfolio management.
Monthly or quarterly review against these benchmarks transforms investment management from
reactive to strategic.
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Appendix BP: The Sharjah Vision 2030 and Its Real Estate
Implications

Sharjah's strategic vision for 2030 encompasses economic diversification, infrastructure
modernization, cultural preservation, environmental sustainability, and quality of life
improvement. Each pillar of this vision directly affects the real estate market.

Economic diversification: the government's investment in manufacturing (RAK Ceramics
regional HQ), technology (Sharjah Research Technology and Innovation Park), education
(University City expansion), and healthcare (new hospital developments) creates employment
across multiple sectors. This diversification reduces the emirate's dependence on any single
industry, providing counter cyclical employment stability that supports residential demand
through economic cycles.

Infrastructure modernization: airport expansion to 25 million passengers, road network
improvement, potential public transit development, and the Agari digital platform all reduce
friction costs and improve accessibility. Each infrastructure investment expands the viable
residential catchment area and improves quality of life for existing residents.

Cultural preservation: the Heart of Sharjah heritage project, museum investments, and cultural
event programming preserve and enhance Sharjah's unique identity. This cultural character
differentiates Sharjah from commaodity residential markets and attracts a buyer demographic
that values intellectual and cultural environment.

Environmental sustainability: Sharjah Sustainable City, Masaar's forest concept, Hayyan's
lagoon ecosystem, and growing green building certification demonstrate commitment to
sustainable development. As global ESG mandates increasingly affect capital allocation,
Sharjah's sustainability credentials will become a competitive advantage for attracting
institutional and environmentally conscious investment.

Quality of life: the combination of affordable housing, cultural amenity, natural environment
(beaches, parks, mountain proximity), safety, and community character creates a quality of life
proposition that competing UAE markets cannot match at comparable pricing. This quality of life
advantage becomes more valuable as global awareness grows through international media
coverage, word of mouth from existing residents, and the expanding digital marketing reach of
Sharjah's developers.

For property investors, the Vision 2030 framework provides confidence that the government's
strategic direction is aligned with market growth. Government investment in infrastructure,
regulation, and sustainability creates the environmental conditions in which private property
investment thrives. The alignment of public sector vision with private sector capital flows is the
structural foundation for Sharjah's continued property market growth through the decade.
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