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About the Author

Dr. Pooyan Ghamari is a Swiss economist and internationally recognized expert in cross border
real estate, international finance, and blockchain technology. As the founder and CEO of ALand
FZE, he has spent two decades advising family offices, institutional investors, sovereign wealth

consultants, and developers across six continents on property acquisition, corporate structuring,
and wealth preservation strategies.

This book represents the first comprehensive independent analysis of New York City's real
estate market written specifically for international investors navigating America's most complex
property market. It is the North American expansion of the Decoded Series, which includes RAK
Decoded, Sharjah Decoded, Ajman Decoded, and Bali Decoded. Every assessment reflects
independent research. No developer, brokerage, or entity commissioned or approved this
content.
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Part One: The Capital of Capital

New York City is not merely a real estate market. It is the global benchmark against which all
other property markets are measured. With 8.48 million residents, a GDP exceeding USD 800
billion, the world's deepest financial markets, and cultural influence that spans every continent,
NYC generates property demand that is fundamentally different from any other city on earth.

The median home sale price in New York City stands at approximately USD 770,000 as of Q1
2025, a 2.1 percent increase year on year. Manhattan's median ranges from USD 1.175 million
to USD 1.24 million, with Q2 2025 recording the second highest median on record at USD 1.24
million. Brooklyn's median sits at approximately USD 998,000 with price per square foot at USD
1,019 (up 6.4 percent). The average home value citywide is USD 808,970, up 3.5 percent over
the past year.

What makes NYC unique among global property markets is the convergence of six structural
demand drivers that no other city replicates simultaneously: Wall Street financial services
employment (bonus cycles directly correlate with luxury sales), technology sector growth
(Google, Meta, Amazon expanding NYC presence), international capital seeking USD
denominated safe haven assets, immigration and population growth (87,000 new residents
between July 2023 and July 2024, bringing total to 8.48 million), constrained supply (limited
land, complex zoning, slow permitting), and cultural magnetism that attracts global talent.

The Cash Buyer Phenomenon

Approximately 60 to 65 percent of Manhattan transactions close in cash, without mortgage
financing. This is dramatically higher than the national average of approximately 25 percent.
The cash buyer concentration reflects the presence of ultra high net worth individuals, family
offices, and foreign investors who treat Manhattan real estate as a store of value comparable to
gold or treasury bonds. This cash buyer dominance insulates Manhattan from interest rate
sensitivity that affects most other markets.

Market Structure 2025

October 2025 saw 2,191 homes go under contract citywide, up 10.4 percent year on year.
Manhattan led with 1,060 contracts (up 11.5 percent), with the priciest third of the market
surging 31.5 percent. Queens showed 17.5 percent growth (396 contracts). Brooklyn recorded
580 contracts. New listings reached 3,539 citywide, up 8.2 percent. The ultra luxury segment
(above USD 20 million) saw sales jump 58.3 percent. Despite strong activity, median asking
prices held stable at approximately USD 1.05 million citywide, indicating sellers pricing
strategically.



Part Two: The Five Boroughs
Manhattan

Population approximately 1.6 million. Median home price USD 1.175M to 1.24M. Condos USD
1.65M to 1.8M median. Co ops USD 860K to 1M median. Townhouses median USD 9.8M
(small sample). Average rent USD 4,392/month (Q1 2025). Price per sqft condos: USD 1,998.
Days on market: 69 to 103 depending on quarter and price point. Cash buyers: 60 to 65
percent.

Brooklyn

Population approximately 2.6 million. Median sale price USD 998,000. Median price per sqft
USD 1,019 (up 6.4 percent). Condos median USD 1.1M. Co ops median USD 462K. Houses
median USD 910K. Average rent USD 3,480/month. Fastest appreciation among boroughs in
recent years. Premium neighborhoods (Brooklyn Heights, DUMBO, Park Slope, Williamsburg)
rival Manhattan pricing.

Queens

Population approximately 2.3 million. More affordable entry than Manhattan or Brooklyn.
Neighborhoods like Long Island City, Astoria, Jackson Heights, Forest Hills, Rego Park offer
strong value. Median rent approximately USD 3,000/month. Gross yields 4 to 5.5 percent for
investors. Strong first time buyer market. Co op heavy in established areas.

Bronx

Population approximately 1.4 million. Most affordable borough. Median rents approximately
USD 2,821/month. Vacancy near 1 percent (effectively full occupancy). Rents surged 40+
percent since 2020. Limited new construction means tight supply. Gross yields potentially
highest among boroughs for multifamily. Emerging neighborhoods near transit offer value.

Staten Island

Population approximately 475,000. Lowest density borough. Median rents approximately USD
2,679/month. More suburban character. Single family homes dominate. Least liquid market
among boroughs. Yields moderate. Appeals to families seeking NYC employment access with
suburban lifestyle.



Part Three: Co ops Versus Condos

The co op versus condo distinction is the single most important structural concept for NYC
property investment. Co ops represent approximately 75 percent of NYC's ownership housing
stock but are fundamentally different from condominiums. Understanding this distinction
determines strategy, financing, tax treatment, and exit options.

Co operative Apartments

In a co op, buyers purchase shares in a corporation that owns the building, not the apartment
itself. The buyer receives a proprietary lease granting the right to occupy a specific unit. Co op
boards have extensive approval authority over purchases, subletting, renovations, and sales.
Board approval can be denied without explanation. Monthly maintenance fees include property
taxes and building mortgage. Co ops are typically 20 to 26 percent cheaper than comparable
condos. Average co op maintenance: USD 1,000 to 3,000+ per month. Down payment: typically
20 to 50 percent required (board dependent). Subletting: often restricted to 1 to 2 years
maximum, some boards prohibit entirely. Foreign buyer access: many co op boards reject non
US resident purchasers.

Condominiums

Condo buyers own their unit outright plus a proportional share of common areas. No board
approval required for purchase (though right of first refusal exists). Monthly common charges
plus separate property tax bill. Condos are the default structure for foreign buyers, investors,
and second home purchasers. Average common charges: USD 800 to 2,500+ per month. Down
payment: typically 10 to 20 percent. Subletting: generally permitted with minimal restrictions.
Foreign buyers: welcome, no board interview. New development condos command premium
pricing with modern amenity packages.

Investment Implications

For international investors: condos are the only practical option due to co op board restrictions
on foreign purchasers and subletting limitations. For domestic yield investors: co ops in Queens
and Brooklyn offer 20 to 40 percent lower entry prices for similar locations, but subletting
restrictions limit rental strategy. For long term capital appreciation: both structures appreciate,
but condos have wider buyer pool on resale (including foreign buyers), supporting stronger exit
liquidity.



Part Four: The Price Architecture, 2005 to 2026

NYC real estate has demonstrated remarkable resilience through multiple economic cycles. The
2008 financial crisis produced a 15 to 25 percent correction in Manhattan (less severe than
national average). Recovery took approximately 4 to 5 years to reach prior peaks. The 2020
pandemic produced a temporary 5 to 15 percent correction in Manhattan, with rapid recovery by
2022. Brooklyn and Queens experienced minimal pandemic correction and faster recovery.

Manhattan Price History

2005 to 2008 boom: median rose from approximately USD 800K to USD 1.1M. 2009 to 2012
correction: dropped to USD 850K to 900K. 2013 to 2019 recovery and expansion: reached USD
1.1Mto 1.3M. 2020 pandemic dip: dropped to USD 1.0M to 1.1M. 2021 to 2023 recovery:
returned to USD 1.15M to 1.3M. 2024 to 2025: stabilized at USD 1.175M to 1.24M with luxury
segment surging. Twenty year appreciation: approximately 50 to 55 percent (2.5 to 3 percent
annualized for median, higher for prime).

Brooklyn Price History

2005: median approximately USD 400K. 2008: USD 500K. 2012: USD 450K. 2015: USD 600K.
2019: USD 750K. 2022: USD 900K. 2025: USD 998K. Twenty year appreciation: approximately
150 percent (6 percent annualized). Brooklyn has been NYC's strongest appreciating major
market over the past two decades.

Rental Market

Average Manhattan rent USD 5,400/month mid 2025. Brooklyn average USD 3,966/month.
Queens USD 3,000. Bronx USD 2,821. Staten Island USD 2,679. Citywide median asking rent
Q3 2025: USD 3,599. Vacancy rate citywide: approximately 1.9 percent (near historic lows, 60
year low of 1.4 percent hit in 2023). One bedroom Manhattan: USD 4,200+. Renters paying 20
to 30 percent more than pre pandemic for equivalent units.



Part Five: Manhattan Deep Dive
Lower Manhattan and FiDi

Financial District, Tribeca, Battery Park City. Condo dominated new development. FiDi: strong
rental yields from converted office buildings. Tribeca: ultra premium (median above USD 3M).
One World Trade area: significant new development. Rental yields 3 to 4 percent gross for
condos.

Midtown

Midtown East, Midtown West, Hudson Yards, Hell's Kitchen. Office proximity premium. Hudson
Yards: newest mega development with premium pricing (USD 2,000+ per sqft). Billionaires Row
(57th Street corridor): ultra luxury towers (One57, 432 Park, Central Park Tower). Supertall
condo prices USD 3,000 to 10,000+ per sqft.

Upper East Side and Upper West Side

Classic Manhattan residential. Dominated by co ops on park blocks. UES: more traditional, old
money. UWS: more academic, cultural. Median co op USD 900K to 1.2M. Condo options limited
but premium. Rental yields low (2.5 to 3.5 percent) but capital preservation unmatched.

Harlem and Upper Manhattan

Harlem, Washington Heights, Inwood. Value play within Manhattan. Entry level co ops USD
300K to 600K. Condos USD 500K to 900K. Townhouses USD 1M to 3M (significant renovation
often needed). Gentrification trajectory creating appreciation. Rental yields 4 to 5.5 percent.
Transit access to Midtown via express subway.

Downtown and Village

Greenwich Village, East Village, SoHo, West Village, Chelsea, Flatiron. Premium lifestyle
neighborhoods. Village brownstones and lofts: USD 2M to 10M+. SoHo lofts: among most
expensive per sgft in NYC. Chelsea: gallery district with premium condos. Strong international
buyer interest. Rental yields low (2 to 3 percent) but trophy asset preservation.
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Part Six: Brooklyn Deep Dive

Brooklyn has undergone the most dramatic transformation of any major real estate market in the
United States over the past two decades. What was once considered Manhattan's affordable
alternative now rivals it in pricing for premium neighborhoods and exceeds it in cultural cachet
for younger demographics.

Premium Brooklyn

Brooklyn Heights: median USD 1.7M, listings near USD 2.3M. DUMBO: waterfront lofts, tech
hub proximity. Park Slope: brownstone capital, family oriented, USD 1.5M to 3M for
townhouses. Williamsburg: transformed from industrial to premium, new luxury towers on
waterfront. Carroll Gardens and Cobble Hill; historic charm, USD 1.5M to 2.5M.

Growth Brooklyn

Crown Heights: projected USD 1.25M to 1.35M by late 2026. Bed Stuy: brownstone renovation
activity, 2 to 4 family investor interest. Bushwick: emerging creative district, more affordable
entry. Prospect Heights: museum and park proximity premium. Sunset Park: industrial
conversion potential.

Value Brooklyn

East New York: rezoning creating new development pipeline. Flatbush: Caribbean character,
affordable entry. Canarsie: single family, more suburban feel. Bay Ridge: established middle
class, strong schools. Entry from USD 550K to 750K.

11



Part Seven: Queens, Bronx, and Staten Island
Queens Investment Profile

Long Island City: Manhattan skyline views, luxury new development, median rent USD 3,500+.
Astoria: diverse dining, strong rental demand, 1 bed USD 2,500 to 3,200. Jackson Heights: co
op value, strong transit. Forest Hills: Tudor architecture, family oriented. Flushing: Asian cultural
hub, significant development. Queens offers 4 to 5.5 percent gross yields, the best among
boroughs excluding the Bronx.

Bronx Investment Profile

Vacancy near 1 percent (full occupancy). Rents up 40+ percent since 2020. South Bronx:
emerging creative district, new development. Riverdale: affluent enclave, single family homes.
Fordham: commercial corridor, multifamily investment. The Bronx offers the highest potential
gross yields in NYC (5 to 7 percent for multifamily) but carries higher management complexity
and tenant regulatory burden.

Staten Island

Most suburban borough. Ferry to Manhattan (25 minutes, free). North Shore near ferry: growing
interest from Brooklyn priced out buyers. Median significantly below other boroughs. Single
family dominated. Lower liquidity but lower entry and higher yield potential for patient investors.

12



Part Eight: The Rental Empire

NYC's rental market is one of the world's largest and most complex. Approximately 67 percent
of NYC households rent (versus 34 percent nationally). The rental market generates tens of
billions in annual revenue. Vacancy at 1.9 percent (near historic lows) gives landlords
extraordinary pricing power.

Rental Tiers

Luxury: Manhattan premium USD 5,000 to 15,000+/month. Mid market: USD 3,000 to 5,000
across prime Brooklyn and Manhattan. Affordable: USD 1,500 to 3,000 in outer boroughs. Rent
stabilized: approximately 1 million units under regulatory control, rents set by Rent Guidelines
Board annual adjustments. Market rate: full pricing freedom, approximately 40 percent of rental
stock.

Yield Analysis

Manhattan condos: 2.5 to 4 percent gross yield. Brooklyn condos: 3 to 4.5 percent. Queens: 4 to
5.5 percent. Bronx multifamily: 5 to 7 percent. After expenses (property tax 1 to 2 percent,
maintenance, management 8 to 12 percent, vacancy 2 to 5 percent): net yields 1.5 to 4 percent
for condos, 3 to 5 percent for multifamily. NYC is a capital appreciation market, not a yield
market. Total returns combine modest yield with 3 to 6 percent annual appreciation.

13



Part Nine: Foreign Buyer Framework

Foreign nationals can purchase property in New York City without restriction. There are no
citizenship or residency requirements for real estate ownership. This openness, combined with
USD denomination and rule of law, makes NYC the world's premier destination for international
property capital.

LLC Structuring

Most foreign buyers purchase through a US LLC (Limited Liability Company) for privacy, liability
protection, and estate planning. Single member LLC treated as disregarded entity for tax
purposes. Multi member LLC provides additional flexibility. Delaware or New York LLC
formation: USD 1,000 to 5,000. Annual maintenance: USD 500 to 2,000. The LLC holds title to
the property, providing a layer of separation between the individual and the asset.

Tax Obligations

FIRPTA (Foreign Investment in Real Property Tax Act): 15 percent withholding on gross sale
price when foreign person sells US real property. Credited against actual tax liability (which may
be lower). Rental income: taxed at graduated rates (up to 37 percent federal plus NYC/NY
state). Property tax: 1 to 2 percent of assessed value annually (NYC assessment methodology
can result in effective rates below 1 percent for condos). Estate tax: US imposes estate tax on
worldwide assets of US residents and on US situated assets of non residents. Federal
exemption for non residents: only USD 60,000. Real estate held directly is subject. Planning
through corporate structures may mitigate.

EB 5 Investor Visa

USD 1,050,000 investment in qualifying commercial enterprise (or USD 800,000 in targeted
employment area) can qualify for conditional US permanent residence. NYC has numerous EB
5 projects associated with major developments. Separate from direct property purchase but can
be combined with real estate investment strategy for investors seeking US residency.

14



Part Ten: The Luxury Tier

NYC's luxury market (top 10 percent of listings) has a starting threshold of approximately USD
4.95 million. The ultra luxury segment (USD 20 million+) saw sales jump 58.3 percent in 2024.
Billionaires Row (57th Street) hosts some of the world's most expensive apartments at USD
3,000 to 10,000+ per square foot.

Trophy Assets

Central Park Tower (Extell): tallest residential building in the world. One57 (Extell): pioneered
the supertall luxury era. 432 Park Avenue (Macklowe/CIM): iconic pencil tower. 220 Central
Park South (Vornado): Robert A.M. Stern design, consistent price records. 15 Central Park
West (Zeckendorf): the limestone landmark that redefined Manhattan luxury.

New Development

Hudson Yards: Related Companies mega project. Includes residential towers, retail, office,
cultural space. Condo pricing USD 2,000 to 4,000+ per sqft. Brooklyn waterfront: Greenpoint,
Williamsburg, DUMBO developments adding thousands of luxury units. Long Island City: rapidly
growing skyline with premium towers.

15



Part Eleven: Multifamily Investment

Multifamily (5+ unit buildings) is the institutional investor's primary vehicle for NYC real estate.
Cap rates in Manhattan: 3.5 to 5 percent. Brooklyn: 4 to 5.5 percent. Queens: 4.5 to 6 percent.
Bronx: 5.5 to 7.5 percent. These compressed cap rates reflect the perceived safety of NYC real
estate cash flows.

NOI and Revenue Growth

Rents have grown 20 to 30 percent above pre pandemic levels across the city. Vacancy at
historic lows (1.9 percent citywide, 1 percent in Bronx). NOI growth has outpaced expense
growth in most boroughs. Manhattan NOI grew 23.1 percent in Core Manhattan. Property
operating expenses increasing (insurance up significantly, labor costs rising, property tax
adjustments) but revenue growth has kept pace or exceeded.

Rent Stabilization Impact

Approximately 1 million NYC apartments are rent stabilized. Annual rent increases set by Rent
Guidelines Board (typically 2 to 5 percent for one year leases). Stabilized buildings trade at
lower cap rates due to constrained revenue growth. Key consideration: buildings with mix of
stabilized and market rate units offer a blend of stable cash flow and upside potential.
Regulatory risk is ongoing: NYC council periodically strengthens tenant protections.

16



Part Twelve: The Ten Year Forward Projection

Base case (65% probability): NYC median appreciates 3 to 5 percent annually. Manhattan
luxury outperforms at 4 to 7 percent. Brooklyn growth 4 to 6 percent. Outer borough
appreciation 3 to 5 percent. Rental growth 3 to 5 percent annually. Ten year cumulative: 35 to
65 percent capital appreciation plus 25 to 40 percent cumulative net rental. Total: 60 to 105
percent.

Bull case (20%)

Wall Street supercycle. Al technology hub growth. Foreign capital flight to USD assets
accelerates. Manhattan luxury 6 to 10 percent annually. Brooklyn 5 to 8 percent. Total ten year:
100 to 160 percent.

Bear case (15%)

Deep recession. Financial services contraction. Remote work permanently reduces Manhattan
office demand affecting residential. Regulatory tightening on landlords. Prices correct 10 to 15
percent before recovery. Ten year total: 15 to 35 percent (rental dominant). NYC's structural
demand prevents catastrophic loss.

17



Part Thirteen: Risk Analysis and Regulation

Regulatory risk is NYC's most distinctive investment risk. Rent stabilization, rent control, tenant
protection laws, co op board governance, building code requirements, environmental
regulations (Local Law 97 carbon emission caps), and property tax assessment methodology all
create a regulatory environment more complex than any other US market.

Key Regulatory Risks

Rent Guidelines Board: annual rent increase caps on stabilized apartments. Good Cause
Eviction: expanding tenant protections that may limit landlord pricing power. Local Law 97:
carbon emission caps on large buildings, requiring significant capital investment (estimated
USD 4 to 20 per sqft for compliance). Property tax reform proposals: potential shift in
assessment methodology could significantly affect condo tax bills. Transfer tax: NYC imposes 1
to 1.425 percent transfer tax on sales plus 0.4 percent state transfer tax. Mansion tax: additional
1 percent on sales above USD 1 million, graduated up to 3.9 percent above USD 25 million.

18



Part Fourteen: Family Office and Institutional Strategy

Family offices should allocate 15 to 30 percent of global real estate portfolios to NYC, positioned
as the capital preservation and USD liquidity anchor alongside growth allocations to emerging
markets (UAE, Bali, Southeast Asia).

Recommended Allocation

Conservative (USD 5M allocation): 40 percent Manhattan condos (capital preservation). 30
percent Brooklyn brownstones (appreciation). 20 percent Queens multifamily (yield). 10 percent
opportunistic (new development, distressed). Aggressive (USD 20M+): 30 percent Manhattan
trophy (store of value). 25 percent Brooklyn portfolio (growth). 20 percent outer borough
multifamily (yield). 15 percent new development (upside). 10 percent opportunistic.

19



Part Fifteen: The Closing Thesis

New York City real estate is not the highest yielding market in the world. It is not the most
affordable. It is not the simplest to navigate. What it offers is something no other market can: the
deepest, most liquid, most transparent property market on earth, denominated in the world's
reserve currency, governed by established rule of law, in a city that generates demand from
every corner of the global economy.

For international investors, NYC provides the portfolio anchor that validates and protects gains
from higher yield, higher risk markets. A family office with UAE property generating 8 to 10
percent yields and Bali villas generating 10 to 15 percent needs a Manhattan condo generating
3 percent yield and 4 percent appreciation to provide the USD denominated, institutionally
liquid, globally recognized asset that stabilizes the entire portfolio.

The analysis is complete. The data is presented. The structures are explained. The risks are
guantified. The decision, as always, belongs to the investor who has done the work to
understand it.

20



Appendix A: Complete Neighborhood Price Guide 2025

Manhattan: Tribeca condo median USD 3M+. SoHo USD 2.5M+. West Village USD 2M+.
Chelsea USD 1.5M to 2.5M. Midtown East USD 1.2M to 2M. UES co op USD 900K to 1.5M.
UWS co op USD 800K to 1.4M. Harlem condo USD 500K to 900K. Washington Heights co op
USD 300K to 500K. Inwood co op USD 250K to 400K. FiDi condo USD 800K to 1.5M. Hudson
Yards condo USD 1.5M to 5M+.

Brooklyn: Brooklyn Heights USD 1.7M median. DUMBO USD 1.5M+. Park Slope USD 1.3M to
2.5M. Williamsburg USD 900K to 1.8M. Carroll Gardens USD 1.5M to 2.5M. Crown Heights
USD 900K to 1.35M. Bed Stuy brownstone USD 1M to 2M. Bushwick USD 700K to 1.1M.
Prospect Heights USD 1M to 1.8M. Bay Ridge USD 600K to 900K. East New York USD 550K to
750K.

Queens: Long Island City condo USD 700K to 1.2M. Astoria USD 500K to 800K. Forest Hills co
op USD 350K to 600K. Jackson Heights co op USD 300K to 500K. Flushing USD 500K to 900K.
Bayside USD 600K to 1M. Jamaica USD 400K to 700K. Sunnyside USD 400K to 700K.

Bronx: Riverdale USD 400K to 800K. South Bronx emerging USD 300K to 500K. Fordham USD
250K to 450K. Pelham Bay USD 350K to 600K.
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Appendix B: Rental Rate Database by Borough and Neighborhood

Manhattan (monthly): Studio UES/UWS USD 2,500 to 3,500. 1 bed Midtown USD 3,800 to
5,500. 1 bed Downtown USD 4,000 to 6,000. 2 bed Village USD 5,500 to 8,500. Luxury 2 bed
Hudson Yards USD 7,000 to 12,000. Harlem 1 bed USD 2,200 to 3,000.

Brooklyn: Williamsburg 1 bed USD 3,000 to 4,500. Park Slope 2 bed USD 3,500 to 5,000.
DUMBO 1 bed USD 3,500 to 5,000. Crown Heights 1 bed USD 2,200 to 3,000. Bushwick 1 bed
USD 2,000 to 2,800. Bed Stuy 1 bed USD 2,200 to 3,200. Bay Ridge 1 bed USD 1,800 to 2,500.

Queens: LIC 1 bed USD 2,800 to 3,800. Astoria 1 bed USD 2,200 to 3,000. Forest Hills 1 bed
USD 2,000 to 2,800. Jackson Heights 1 bed USD 1,800 to 2,500. Flushing 1 bed USD 1,800 to
2,500.

Bronx: South Bronx 1 bed USD 1,500 to 2,200. Riverdale 1 bed USD 1,800 to 2,500. Fordham 1
bed USD 1,400 to 2,000.
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Appendix C: Foreign Buyer Complete Guide

Step 1: Engage US based real estate attorney (not just agent). Budget USD 3,000 to 10,000 for
transaction. Step 2: Form US LLC (Delaware or New York). Budget USD 1,000 to 5,000. Step 3:
Open US bank account (may require in person visit, some banks work with foreign clients
remotely). Step 4: Property search with buyer's agent (free to buyer, seller pays commission
under FARE Act changes). Step 5: Make offer, negotiate, enter contract. Step 6: Due diligence
(building financials, inspection, title search). Step 7: Close (title company manages). Step 8:
Property management engagement for rental properties.

Key considerations: FIRPTA 15 percent withholding on sale (credited against actual tax). Rental
income taxed federally and by NY state and NYC. Estate tax exposure (USD 60,000 exemption
only for non residents). Property tax approximately 1 to 2 percent of assessed value. LLC
ownership provides privacy and liability protection. Co ops generally reject non resident foreign
buyers, focus on condos.

Banking: US banks require varying documentation from foreign buyers. Some require existing
US relationship. Private banks (JPMorgan, Goldman, Citi Private) serve UHNW foreign clients.
Mortgage available for foreign buyers at some lenders (typically 30 to 50 percent down, higher
rate than domestic). Cash purchase eliminates banking complexity entirely.
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Appendix D: Tax Structure for International Investors

Federal income tax on rental income: graduated rates up to 37 percent on net rental income
(after deductions for depreciation, maintenance, management, interest, insurance, property tax).
Effective rate typically 20 to 30 percent for profitable rental properties.

New York State income tax: graduated rates up to 10.9 percent on NY source income. Rental
income from NYC property is NY source income. New York City income tax: additional
graduated rates up to 3.876 percent for NYC residents. Non residents with NYC rental income
may be subject to NYC unincorporated business tax (4 percent).

Property tax: NYC property tax assessment is notoriously complex. Condos and co ops
assessed at approximately 6 percent of market value (Class 2), then taxed at approximately
12.3 percent of assessed value. Effective rate: approximately 0.7 to 1.0 percent of market value
for condos. Single family homes (Class 1) assessed differently.

Transfer taxes on sale: NYC transfer tax 1.0 percent (under USD 500K) or 1.425 percent (USD
500K+). NY State transfer tax 0.4 percent. Mansion tax: graduated from 1 percent (above USD
1M) to 3.9 percent (above USD 25M). FIRPTA withholding: 15 percent of gross price for foreign
sellers.

Estate and gift tax: Federal estate tax applies to US situated assets of non residents. Exemption
only USD 60,000 (versus USD 13.6M for US citizens). Top rate 40 percent. Real estate held
directly is exposed. LLC holding may not fully avoid exposure. Proper structuring through
foreign corporation or trust may mitigate. Consult international estate planning attorney.
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Appendix E: Co op Versus Condo Decision Matrix

Buy co op if: US resident or citizen, plan to live in unit (not rent), seek lower entry price (20 to 26
percent below condo equivalent), accept board approval process (4 to 8 weeks), comfortable
with subletting restrictions, long term hold (10+ years).

Buy condo if: foreign buyer, plan to rent unit, seek flexibility and liquidity, want no board
approval for purchase, value new construction amenities (gym, pool, doorman, rooftop), shorter
hold period acceptable, second home or pied a terre use.

Investment comparison: USD 1M co op in UWS. Monthly maintenance USD 1,800 (includes
taxes). If sublet permitted: rent USD 3,800. Gross income USD 45,600. Net after maintenance
USD 24,000. Yield 2.4 percent. But co op board may prohibit subletting. USD 1.3M condo in
same area. Monthly common charges USD 1,200 plus taxes USD 800. Rent USD 4,200. Gross
income USD 50,400. Net after charges and taxes USD 26,400. Yield 2.0 percent. Lower yield
but full rental flexibility.
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Appendix F: Multifamily Cap Rate Analysis

Manhattan (below 96th Street): Class A multifamily cap rate 3.5 to 4.5 percent. Class B: 4.0 to
5.0 percent. Class C: 4.5 to 5.5 percent. Upper Manhattan and Harlem: 4.5 to 6.0 percent.

Brooklyn: Downtown and waterfront: 4.0 to 5.0 percent. Brownstone Brooklyn: 4.5 to 5.5
percent. Outer Brooklyn: 5.0 to 6.5 percent.

Queens: Western Queens (LIC, Astoria): 4.5 to 5.5 percent. Central Queens: 5.0 to 6.0 percent.
Eastern Queens: 5.5 to 6.5 percent.

Bronx: South Bronx: 5.5 to 7.0 percent. Central Bronx: 6.0 to 7.5 percent. Riverdale: 4.5 to 5.5
percent.

Note: cap rates for rent stabilized buildings are lower (constrained revenue growth) but provide
inflation protected cash flow. Market rate buildings offer higher cap rates but greater revenue
volatility. Mixed portfolio (stabilized plus market rate) is optimal for institutional investors seeking
both stability and upside.
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Appendix G: New Development Pipeline 2025 to 2028

Manhattan: Hudson Yards Phase 2 (thousands of residential units). Billionaires Row
completions continuing. East Midtown rezoning enabling new towers. Two Bridges (Lower East
Side) super tall developments. Estimated 15,000+ new units delivering 2025 to 2028.

Brooklyn: Downtown Brooklyn continues high rise development. Williamsburg waterfront towers.
Greenpoint Landing (multiple buildings, 5,500+ units). Industry City (Sunset Park) mixed use.
Brooklyn Navy Yard adjacent development. Estimated 20,000+ new units.

Queens: Long Island City pipeline remains strong. Willets Point redevelopment (2,500+ units).
Astoria waterfront development. Jamaica rezoning pipeline. Estimated 12,000+ new units.

Bronx: South Bronx waterfront development. Fordham corridor. Limited compared to other
boroughs but growing. Estimated 5,000+ new units.

Impact: new supply concentrated in luxury and market rate rental segments. Minimal affordable
housing creation without government subsidy. Supply additions unlikely to meaningfully reduce
vacancy or moderate rents given population growth and demand intensity.
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Appendix H: Wall Street Bonus Cycle and Real Estate Correlation

Wall Street bonuses directly drive Manhattan luxury real estate activity. Bonuses typically
announced January to March, with real estate transactions following in Q1 to Q2. 2025 bonuses
expected to rise for first time in three years, supporting luxury market recovery.

Correlation: in years where total Wall Street bonus pool exceeds USD 30 billion, Manhattan
luxury transaction volume increases 15 to 25 percent versus prior year. Below USD 25 billion:
luxury activity contracts. The bonus cycle creates predictable seasonal patterns that
sophisticated investors use for timing entries and exits.

Technology sector compensation is increasingly rivaling Wall Street as a real estate demand
driver. Google (111 Eighth Avenue), Meta, Amazon, Apple, and numerous startups employ tens
of thousands of highly compensated workers in NYC. Tech compensation is less seasonally
concentrated than Wall Street bonuses, creating more evenly distributed demand throughout
the year.
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Appendix I: Local Law 97 and Environmental Compliance

Local Law 97 imposes carbon emission caps on buildings over 25,000 sqft. Compliance
deadlines: 2024 (lenient caps, most buildings comply), 2030 (stricter caps, estimated 40 to 50
percent of affected buildings will need upgrades). Penalties: USD 268 per metric ton of CO2
over the limit annually.

Impact on investors: buildings facing significant compliance costs (estimated USD 4 to 20 per
sqft for efficiency upgrades) may see value discounts. Due diligence must include LL97
compliance assessment. Buildings already compliant or recently upgraded represent premium
positioning. Energy efficient new construction is inherently advantaged.

Opportunity: distressed multifamily buildings facing LL97 compliance costs may trade at
discounts that, after renovation investment, produce both compliance and rent increases that
justify the capital expenditure. Value add investors targeting LL97 distressed acquisitions is an
emerging strategy in NYC multifamily.

29



Appendix J: The Rent Stabilization System Explained

Approximately 1 million NYC apartments are rent stabilized (buildings with 6+ units built before
1974, or receiving tax benefits). Rent increases set annually by NYC Rent Guidelines Board.
Recent increases: 2 to 5 percent for one year renewals. Tenants have right to lease renewal.
Landlord cannot refuse renewal except in limited circumstances (owner occupancy, building
withdrawal).

Investment implications: rent stabilized buildings trade at lower prices per unit (reflecting
constrained revenue) but provide extremely stable cash flows. Tenant turnover is low.
Regulatory risk is ongoing but the system has existed since 1969 and is politically entrenched.
For conservative investors seeking predictable income, stabilized portfolios offer utility style
returns with real estate appreciation upside.

Preferential rent: some stabilized tenants pay rent below the legal registered rent. When these
tenants vacate, landlord can charge the higher registered rent to next tenant. Buildings with
significant preferential rent gaps offer upside upon turnover.
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Appendix K: Scenario Modelling 2026 to 2036

Scenario A: Manhattan 2 bed condo, Midtown East, USD 1.5M. Rental income USD
5,500/month (USD 66,000 annually). Expenses: common charges USD 1,500, taxes USD
1,200, management (10%) USD 6,600, insurance USD 1,200, vacancy (3%) USD 1,980. Total
expenses: USD 44,580. NOI: USD 21,420. Net yield: 1.4 percent. Appreciation 4 percent
annually. Year 10 value: USD 2.22M. Total: USD 214,200 net rental + USD 720,000
appreciation = USD 934,200 (62 percent return). NYC is an appreciation play.

Scenario B: Brooklyn brownstone 3 family, Bed Stuy, USD 2.2M. Three units renting USD 3,000
average (USD 108,000 total). Expenses 45 percent. NOI: USD 59,400. Cap rate: 2.7 percent.
Appreciation 5 percent annually. Year 10 value: USD 3.58M. Total: USD 594,000 rental + USD
1.38M appreciation = USD 1.974M (90 percent return). Brooklyn multi family combines income
and growth.

Scenario C: Queens co op, Forest Hills, USD 400K. If subletting permitted: rent USD
2,200/month. Maintenance USD 1,200/month. Net: USD 12,000/year. Yield: 3.0 percent.
Appreciation 4 percent. Year 10 value: USD 592K. Total: USD 120K rental + USD 192K
appreciation = USD 312K (78 percent return). Entry level NYC investment with respectable total
return.

31



Appendix L: Twenty Key Takeaways

1. NYC median home price USD 770,000, Manhattan median USD 1.175M to 1.24M, with Q2
2025 recording second highest median ever. 2. October 2025: 2,191 contracts signed citywide
(+10.4% YoY), with luxury segment above USD 20M surging 58.3%. 3. Cash buyers dominate
Manhattan at 60 to 65 percent of transactions, insulating from interest rate sensitivity. 4.
Brooklyn median USD 998K with price per sqft up 6.4% to USD 1,019, the strongest
appreciating borough. 5. Vacancy at 1.9% citywide (near 60 year lows), giving landlords
exceptional pricing power.

6. Manhattan average rent USD 5,400/month mid 2025, renters paying 20 to 30% more than pre
pandemic. 7. Foreign buyers face no ownership restrictions on condos, making NYC the world's
most accessible major market for international capital. 8. Co ops are 20 to 26% cheaper than
comparable condos but restrict subletting and foreign buyers. 9. Gross yields: Manhattan
condos 2.5 to 4%, Brooklyn 3 to 4.5%, Queens 4 to 5.5%, Bronx multifamily 5 to 7%. 10. NYC is
a capital appreciation market: total returns combine modest yield with 3 to 6% annual
appreciation.

11. Population grew 87,000 between July 2023 and 2024 to 8.48 million, with all five boroughs
gaining. 12. New development pipeline: 50,000+ units across boroughs 2025 to 2028,
concentrated in luxury and market rate. 13. Rent stabilization covers approximately 1 million
apartments with annual increase caps of 2 to 5%. 14. Local Law 97 carbon caps will require
significant building upgrades by 2030, creating both risk and opportunity. 15. Wall Street bonus
cycles directly drive Manhattan luxury activity.

16. FIRPTA imposes 15% withholding on foreign seller proceeds (credited against actual tax
liability). 17. LLC structuring provides privacy, liability protection, and estate planning benefits
for foreign buyers. 18. Ten year base case: 60 to 105% total return (appreciation plus rental).
19. Family offices should allocate 15 to 30% of global real estate to NYC as the USD
denominated portfolio anchor. 20. NYC real estate is not the highest yielding market in the world
but it is the deepest, most liquid, and most transparent, providing the stability foundation for any
global property portfolio.
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Appendix M: Data Sources and Independence Declaration

Transaction data: NYC Department of Finance rolling sales files. StreetEasy market data.
PropertyShark market reports. Miller Samuel appraisal reports. Baruch College Zicklin School
NYC Housing Market Trends.

Rental data: StreetEasy rental index. RentCafe metropolitan analysis. MNS monthly rental
reports. Apartments.com market data.

Market analysis: CBRE NYC market outlook. Douglas Elliman market reports. Corcoran market
reports. Brown Harris Stevens quarterly analysis.

Independence: This analysis was conducted independently by Dr. Pooyan Ghamari through
ALand FZE. No developer, brokerage, government entity, or other stakeholder commissioned,
sponsored, reviewed, or approved this content. All opinions, projections, and recommendations
are independent.

The Decoded Series: RAK Decoded, Sharjah Decoded, Ajman Decoded (UAE trilogy). Bali
Decoded (Southeast Asia). New York Decoded (North America). Available through a.land.
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Appendix N: Manhattan Neighborhood by Neighborhood Price and Yield Deep
Dive

Tribeca: The pinnacle of downtown Manhattan living. Former industrial district transformed into
the city's most exclusive residential neighborhood. Median condo sale price exceeds USD 3
million. Price per sgft USD 1,800 to 3,500. Loft conversions dominate older stock while new
construction towers add supply. Celebrity density highest in NYC. Rental yield 2.0 to 2.8 percent
gross. Annual appreciation 3 to 5 percent. Tenants: finance executives, tech founders,
entertainment industry. Vacancy near zero for premium units. Investment thesis: trophy asset
capital preservation with moderate yield. Exit liquidity excellent.

SoHo and NoHo: Cast iron architecture landmark district. Loft living defined here. Median condo
USD 2.5M+. Price per sqgft USD 2,000 to 4,000. Strict landmark regulation limits new supply,
protecting values. Retail ground floors command premium. Mixed use zoning allows live work.
Rental yield 1.8 to 2.5 percent. Annual appreciation 3 to 4 percent. Investment thesis:
irreplaceable architectural stock in globally recognized brand location.

West Village and Greenwich Village: Charming tree lined streets, brownstones, and low rise
character. Median USD 1.8M to 2.5M. Co op dominated (limiting foreign buyer access). Condo
inventory extremely scarce and trades at significant premium. Rental: 1 bed USD 3,500 to
5,500, 2 bed USD 5,000 to 8,000+. Yield 2.0 to 3.0 percent. One of NYC's most desirable
residential neighborhoods with multigenerational appeal.

East Village and Lower East Side: Grittier character evolving into premium. Newer condo
development alongside older walk up stock. Median condo USD 1.0M to 1.8M. More affordable
Manhattan entry. Strong rental demand from young professionals. 1 bed rent USD 3,000 to
4,500. Yield 2.5 to 3.5 percent. Appreciation potential higher than established premium
neighborhoods due to ongoing transformation.

Chelsea and Flatiron: Gallery district (Chelsea) merging with tech corridor (Flatiron/Silicon
Alley). Premium condos include offerings from starchitects (Zaha Hadid at 520 West 28th). The
High Line elevated park created massive value appreciation in western Chelsea. Median condo
USD 1.5M to 2.5M. Google Chelsea Market headquarters anchors tech employment. Rental
yield 2.5 to 3.5 percent. Strong institutional and corporate tenant demand.

Midtown East: Classic corporate Manhattan. Proximity to Grand Central, UN headquarters, and
Midtown office towers. Co op heavy with condo new development. Sutton Place and Beekman
Place: quiet residential enclaves commanding premium. Median condo USD 1.2M to 2.0M.
Rental yield 3.0 to 4.0 percent (higher than downtown due to lower price per sqft). Pied a terre
demand strong from business travelers.
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Midtown West and Hell's Kitchen: Rapidly transforming from gritty to premium. Hudson Yards
mega development anchors western Midtown. Hell's Kitchen restaurants and theater district
proximity. Median condo USD 1.0M to 1.8M. New development pipeline significant. Rental yield
3.0 to 4.0 percent. Strong short term rental demand (though regulations limit Airbnb).
Appreciation 4 to 6 percent driven by ongoing development momentum.

Upper East Side: Traditional old money Manhattan. Museum Mile (Met, Guggenheim, Frick).
Largest concentration of co ops in NYC. Co op median USD 900K to 1.5M. Condo median USD
1.5M to 2.5M. Large apartments (3 bed+) command significant premium. Park Avenue co ops:
USD 2,000 to 4,000 per sqft. Rental yield 2.0 to 3.0 percent. Capital preservation supreme.
Board approval extremely rigorous.

Upper West Side: Academic and cultural center. Columbia University, Lincoln Center, American
Museum of Natural History. More progressive than UES. Co op dominant with some condo
options. Median co op USD 850K to 1.3M. Central Park West and Riverside Drive: trophy
addresses. Rental: 1 bed USD 3,200 to 4,800, 2 bed USD 4,500 to 7,500. Yield 2.5 to 3.5
percent. Family oriented, excellent schools.

Harlem: The most significant investment opportunity in Manhattan. East Harlem, Central
Harlem, and West Harlem each with distinct character. Median condo USD 500K to 900K (40 to
60 percent below downtown equivalents). Townhouse/brownstone stock available for USD 1M
to 3M requiring renovation. Express subway to Midtown in 15 to 20 minutes. Rental yield 4.0 to
5.5 percent (highest in Manhattan). Appreciation 5 to 8 percent as gentrification continues.
Columbia University Manhattanville campus expansion catalyzing West Harlem development.
Investment thesis: highest yield, highest growth potential in Manhattan.

Washington Heights and Inwood: Northern Manhattan value plays. Co op entry from USD 250K
to 450K. Condos USD 400K to 700K. Strong Dominican community with cultural vibrancy. Fort
Tryon Park and the Cloisters. A train express to Midtown 25 to 30 minutes. Rental: 1 bed USD
1,800 to 2,600. Yield 4.0 to 5.5 percent. Investment thesis: lowest Manhattan entry with genuine
yield and long term gentrification upside.

Financial District and Battery Park City: Southern tip of Manhattan. Post 9/11 renaissance
created residential district from former purely commercial area. Modern condo towers dominate.
Battery Park City: master planned waterfront community. One World Trade and Oculus transit
hub anchor. Median condo USD 800K to 1.5M. Rental yield 3.0 to 4.0 percent. Strong demand
from young finance professionals. Excellent transit (multiple subway lines). Views of Statue of
Liberty and harbor.
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Appendix O: Brooklyn Neighborhood Investment Analysis

Brooklyn Heights: NYC's first designated historic district. Promenade views of Manhattan skyline
and harbor. Brownstones USD 3M to 10M+. Median sale USD 1.7M. Co op median significantly
lower. Quiet residential character with excellent transit (2/3/4/5 trains to Manhattan in 10
minutes). The most blue chip residential address in Brooklyn. Rental yield 2.0 to 3.0 percent.
Capital preservation equivalent to premium Manhattan at lower absolute price.

DUMBO (Down Under the Manhattan Bridge Overpass): Former industrial district transformed
into tech hub and luxury residential. Cobblestone streets, converted warehouses, and new
towers. Etsy, WeWork (former), and numerous startups headquartered here. Condo median
USD 1.5M+. Views of Manhattan Bridge and Brooklyn Bridge. Rental: 1 bed USD 3,500 to
5,000. Yield 2.5 to 3.5 percent. Among the strongest appreciation stories in NYC over past 20
years.

Park Slope: Brooklyn's most established family neighborhood. Victorian and Edwardian
brownstones along tree lined streets. Prospect Park western border. Excellent public schools
(PS 321, PS 107 among most sought after). Brownstone USD 2M to 5M. Co op USD 600K to
1.5M. Rental: 2 bed USD 3,500 to 5,500. Yield 2.5 to 3.5 percent. Appreciation 4 to 6 percent
annually. The stable core of any Brooklyn portfolio.

Williamsburg: The neighborhood that defined Brooklyn's transformation. Former Hasidic and
Hispanic neighborhood became hipster capital, then premium residential. Waterfront towers
(Edge, 1 N 4th, Domino Sugar Factory redevelopment) adding thousands of luxury units. North
Williamsburg median USD 1.2M+. South Williamsburg more affordable. Rental: 1 bed USD
3,000 to 4,500. Yield 2.5 to 3.5 percent. L train to Manhattan (reopened after partial shutdown).
Investment thesis: established premium with continued waterfront development upside.

Crown Heights: The growth story of current Brooklyn. Caribbean heritage blending with new
development. Proximity to Prospect Park, Brooklyn Museum, Brooklyn Botanic Garden. Median
sale approaching USD 1M. Projected USD 1.25M to 1.35M by late 2026. Mix of brownstones,
low rise, and new condo development. Rental: 1 bed USD 2,200 to 3,000. Yield 3.5 to 4.5
percent. Appreciation 6 to 8 percent. Strong investment case for both rental income and capital
growth.

Bedford Stuyvesant (Bed Stuy): Largest collection of Victorian brownstones in NYC. Massive
renovation activity. 2 to 4 family houses attract investors and owner occupants. Brownstone
USD 1.2M to 2.5M. 2 family: potential for owner occupy one unit, rent the other. Rental: 1 bed
USD 2,000 to 2,800. Combined yield on 2 family (after owner unit imputed rent): 4 to 6 percent.
Appreciation 5 to 7 percent. Investment thesis: Brooklyn's deepest brownstone inventory with
ongoing renovation premium creation.

Bushwick: Brooklyn's emerging creative district. Street art, galleries, music venues, and
increasing restaurant scene. More affordable entry than Williamsburg or Bed Stuy. Condo USD
600K to 1M. Rental: 1 bed USD 2,000 to 2,800. Yield 3.5 to 5 percent. L and M trains to
Manhattan. Risk: gentrification backlash and community resistance to luxury development.
Investment thesis: early stage growth play requiring neighborhood engagement sensitivity.
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Downtown Brooklyn: High rise condo development hub. City Point mixed use complex. BAM
(Brooklyn Academy of Music) cultural anchor. Atlantic Terminal transit hub (LIRR, multiple
subway lines). Condo median approximately USD 1.15M. Significant new development pipeline
through 2028. Rental: 1 bed USD 2,800 to 4,000. Yield 3.0 to 4.0 percent. Investment thesis:
institutional grade Brooklyn with transit density.

Sunset Park and Industry City: Industrial waterfront in active transformation. Industry City:
massive adaptive reuse creating commercial, creative, and food hall space. Manufacturing
heritage with Chinatown extension. Lower pricing than most Brooklyn (condo USD 500K to
800K). Waterfront development potential. Yield 4.0 to 5.5 percent. Long term: if rezoning
proceeds, significant appreciation potential.

East New York: Brooklyn's most affordable established neighborhood. City rezoning created
new development pipeline. Entry from USD 550K for houses. New affordable housing
construction. D and C trains to Manhattan. Investment thesis: lowest entry Brooklyn with
municipal development commitment creating floor under values. Long timeline (10+ years for
meaningful transformation). Suited for patient capital.
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Appendix P: Queens Neighborhood Investment Analysis

Long Island City (LIC): Queens' premium market. Manhattan skyline views from waterfront
towers. Median condo USD 700K to 1.2M. Massive development pipeline: luxury rental and
condo towers along waterfront. 7 train to Midtown in 10 minutes. Amazon HQ2 was proposed
here (withdrawn but area continued growing regardless). MOMA PS1 cultural anchor. Rental: 1
bed USD 2,800 to 3,800. Yield 3.5 to 4.5 percent. The most institutional quality investment
outside Manhattan and Brooklyn.

Astoria: Greek heritage neighborhood evolving into diverse food and cultural hub. Strong rental
demand from young professionals. Mix of pre war walk ups and new construction. Co op USD
350K to 600K. Condo USD 500K to 900K. Rental: 1 bed USD 2,200 to 3,000. Yield 4.0t0 5.5
percent. N/W trains to Midtown. Excellent restaurants and nightlife. Investment thesis: best yield
to lifestyle ratio in NYC.

Forest Hills: Tudor style architecture (Forest Hills Gardens), tree lined streets, excellent schools.
Co op dominated with affordable entry (USD 250K to 500K). Rental: 1 bed USD 2,000 to 2,800.
E/F/R trains to Manhattan. Strong family demand provides stable tenancy. Yield 4.0 t0 5.5
percent. Investment thesis: stable, family oriented yield play with moderate appreciation.

Jackson Heights: One of America's most diverse neighborhoods. Historic garden apartments
and co ops. Entry from USD 250K for co ops. Strong transit (E/F/M/R/7 trains). Vibrant
commercial corridors. Rental demand intense at affordable price points. Yield 4.5 to 6.0 percent.
Investment thesis: affordable entry, strong rental demand, diversity driven resilience.

Flushing: NYC's primary Asian cultural and commercial hub. Significant Chinese, Korean, and
other Asian communities. Major development pipeline including Flushing Commons mixed use
project. Condo USD 400K to 800K. 7 train to Midtown (45 minutes). International buyer interest
(particularly Chinese investors). Rental: 1 bed USD 1,800 to 2,500. Yield 4.0 to 5.5 percent.
Growing as secondary Chinatown with increasing commercial significance.
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Appendix Q: Bronx Investment Deep Dive

The Bronx represents NYC's highest yield opportunity with the highest operational complexity.
Understanding the distinction between emerging Bronx and established Bronx is critical for
investor success.

South Bronx (Mott Haven, Port Morris, Hunts Point): The most transformative area in the Bronx.
Waterfront development along Harlem River and East River. Art galleries and restaurants
emerging in Mott Haven. Proximity to Manhattan (6 train, 15 to 20 minutes to Midtown). New
market rate and affordable development. Property values rising 8 to 12 percent annually from
low base. Multifamily cap rates 5.5 to 7.0 percent. Investment thesis: highest appreciation
potential in NYC from lowest base price. Requires hands on management approach.

Fordham and University Heights: Fordham University campus creates stable anchor demand.
Commercial corridor along Fordham Road. Dense residential neighborhood with multifamily
stock. Entry level multifamily buildings available at cap rates 6.0 to 7.5 percent. Transit: B/D/4
trains. Rental demand from students and working class families. Investment thesis: steady yield
from affordable housing demand.

Riverdale: Bronx's affluent enclave. Single family houses, garden apartments, and river views.
Completely different character from South Bronx. Co op median USD 250K to 500K. Houses
USD 500K to 1.2M. Excellent schools (Horace Mann, Riverdale Country School). Express bus
and Metro North to Manhattan. Yield 3.5 to 5.0 percent. Investment thesis: affordable entry to
guality neighborhood with institutional anchor demand.

Pelham Bay and Country Club: Northeastern Bronx with suburban character. Near Pelham Bay
Park (largest park in NYC). Houses USD 350K to 700K. More affordable single family entry than
any other NYC location with comparable space. 6 train to Manhattan. Yield 4.0 to 5.5 percent.
Long term: infrastructure improvements and Bronx repositioning will support appreciation.

Bronx Risk Factors: higher property management intensity (tenant issues, maintenance
demands, regulatory compliance), rent stabilization prevalence (limiting revenue growth),
property crime rates higher than other boroughs (improving but significant), insurance costs
elevated. Mitigate through professional management, thorough tenant screening, and physical
property investment.
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Appendix R: The NYC Rental Regulatory Framework

Rent Stabilization: Approximately 1 million apartments. Buildings with 6+ units built before 1974
(or receiving certain tax benefits). Rent increases set annually by Rent Guidelines Board (RGB).
Recent RGB guidelines: 2.5 to 5 percent for one year leases, 3 to 7 percent for two year leases.
Tenant has legal right to lease renewal. Landlord cannot refuse except in narrow circumstances.
Preferential rent (below legal maximum) can be raised to legal rent upon lease renewal under
current law.

Rent Control: A much smaller system (approximately 22,000 apartments) covering tenants (or
their successors) who have been in residence since before July 1, 1971. Rents set by maximum
base rent formula. Extremely low rents (sometimes USD 500 to 1,000 for large Manhattan
apartments). These units are being decontrolled as tenants depart. Any building purchase
should identify controlled units.

Good Cause Eviction: Expanded tenant protections limiting landlord ability to decline lease
renewals or impose excessive rent increases even in market rate units in certain building
categories. Enacted 2024. Still being interpreted and implemented. Potential to constrain
landlord pricing power in smaller buildings. Monitor legal developments.

421a/485x Tax Abatement: Development tax incentive programs that provide property tax
abatement for new construction in exchange for including affordable units. 421a expired; 485x
successor program under development. Buildings with tax abatement can offer lower carrying
costs (enhancing yield) but lose benefit upon expiration (increasing costs). Due diligence must
identify abatement status and remaining term.

Short Term Rental Regulation: Local Law 18 (2023) effectively banned most Airbnb style short
term rentals (under 30 days) in NYC unless host is present and registered. Enforcement has
significantly reduced short term rental stock. Investment strategy must focus on 30+ day rentals
or traditional 12 month leases. This regulation distinguishes NYC from markets like Bali or
Dubai where short term rental is a primary investor strategy.

Eviction Process: NYC eviction requires housing court proceeding. Timeline: 2 to 6 months for
non payment, longer for holdover cases. COVID era protections have expired but court
backlogs remain. Budget for potential tenant issues in financial projections. Never
underestimate the time and cost of eviction in NYC.

40



Appendix S: Property Tax Assessment Deep Dive

NYC property tax is among the most complex in the United States. Properties are classified into
four classes with different assessment ratios and tax rates. Understanding the system is
essential for accurate yield calculations.

Class 1 (1 to 3 family residential): Assessed at 6 percent of market value. Tax rate
approximately 19.5 percent of assessed value. Effective rate: approximately 1.17 percent of
market value. Assessment increases capped at 6 percent per year and 20 percent over 5 years,
creating lag between market value increases and tax increases. This benefits owners in
appreciating markets.

Class 2 (4+ family residential, co ops, condos): Assessed at approximately 45 percent of
income based value (not market sale value). Tax rate approximately 12.3 percent of assessed
value. Effective rate varies significantly: condos typically 0.6 to 1.0 percent of market value. Co
ops: monthly maintenance includes proportional share of building's total tax. New condos often
have 421a/485x abatement reducing tax significantly for 10 to 25 years.

Class 4 (commercial and mixed use): Assessed at 45 percent of income value. Tax rate
approximately 10.7 percent. Effective rate 4.5 to 5.0 percent of income value. Commercial
property taxes are significantly higher than residential.

Investment implication: the tax assessment system creates significant advantages for condo
and co op investors. Effective tax rates of 0.6 to 1.0 percent on condos are far below the 2 to 3
percent effective rates common in suburban markets. New development condos with tax
abatement can have effective rates near zero for the first 10 to 15 years, dramatically improving
net yields. Always verify tax abatement status and remaining term during due diligence.
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Appendix T: Case Studies for International Investors

Case 1: Middle Eastern family office, USD 10M allocation. Strategy: capital preservation in USD
with modest yield. Portfolio: 3 Manhattan condos (Tribeca USD 3.5M, Chelsea USD 2.5M, UWS
USD 2.0M) plus 1 Brooklyn Heights condo (USD 2.0M). Total USD 10M. Annual rental: USD
312,000 gross (average 3.1%). After expenses: USD 185,000 net (1.85%). Appreciation 4%
annually: USD 400K/year. Total annual return: USD 585,000 (5.85%). Role in portfolio: USD
anchor providing liquidity and store of value alongside UAE assets yielding 8 to 10%.

Case 2: Chinese tech executive, USD 3M. Strategy: single trophy asset plus EB 5 visa pathway.
Purchase: new development condo Hudson Yards USD 2.5M. EB 5 investment USD 800K
(targeted employment area project). Condo rental: USD 7,500/month (USD 90K annually). Net
after expenses: USD 48K (1.9%). Appreciation 5% (new development premium area). EB 5
provides conditional green card pathway. Total value: financial return plus immigration benefit.

Case 3: European family, USD 1.5M. Strategy: Brooklyn brownstone with rental income.
Purchase: Bed Stuy 2 family brownstone USD 1.5M. Unit 1: owner occupy during NYC visits (4
to 8 weeks/year). Unit 2: long term rental USD 2,800/month (USD 33,600 annually). Net rental
after expenses: USD 22,000 (1.5% on total, but effectively 4.4% on rental unit value).
Appreciation 5 to 7% (Bed Stuy growth trajectory). Lifestyle value plus income plus growth.

Case 4: Singapore based investor, USD 5M. Strategy: multifamily yield portfolio. Purchase: 2
small multifamily buildings (6 to 10 units each) in Astoria and Crown Heights. Total USD 4.5M.
Remaining USD 500K for renovation and reserves. Combined NOI: USD 225,000 (5.0% cap
rate). After debt service (if leveraged 50% at 6.5%): cash on cash 3.5%. Appreciation 4 to 6%
on unleveraged basis, 8 to 12% on equity with leverage. Total annual return on equity: 11.5to
15.5%. Most aggressive strategy with highest return potential but requires active management.
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Appendix U: The NYC Luxury Market Deep Dive

Billionaires Row (57th Street corridor): The global apex of residential real estate pricing. One57
(157 West 57th): pioneered supertall luxury (2014). 432 Park Avenue: 96 floors, pure
residential, minimalist design. Central Park Tower (Nordstrom Tower): tallest residential building
globally at 1,550 feet. 111 West 57th (Steinway Tower): world's thinnest skyscraper. 220 Central
Park South: Robert A.M. Stern limestone design, considered the most successful luxury
development in NYC history with numerous USD 50M+ sales.

Pricing on Billionaires Row: USD 3,000 to 10,000+ per sqft. Full floor apartments USD 30M to

100M+. Penthouses have traded above USD 100M. These are not yield investments; they are
stores of value and status symbols for the global ultra wealthy. Annual carrying costs (common
charges, taxes) can exceed USD 200,000 to 500,000. Rental yield effectively zero or negative.
Investment thesis: capital preservation in the most recognized residential brand globally.

Trophy Townhouses: Manhattan's rarest residential asset. Single family townhouses in prime
locations (Upper East Side, West Village, Gramercy) trade from USD 5M to USD 50M+. Supply
is finite (no new townhouses being built). Major renovation projects are common. Some
converted to multifamily (yielding 2 to 3 percent on total value). Others maintained as single
family residences. The ultimate lifestyle and legacy asset.

New Development Premium: New development condos in Manhattan typically command 15 to
30 percent premium over resale. Amenity packages (pool, gym, concierge, children's play room,
co working, simulation golf, private dining) justify the premium for luxury tenants and buyers.
Closings on new development take 2 to 4 years from contract (during construction). Buyer
assumes construction completion risk but locks in pricing at launch (which is typically below final
sellout pricing).

Luxury Market Cycle: NYC luxury is cyclical, driven by Wall Street performance, foreign capital
flows, and global economic confidence. Current cycle (2024 to 2025): recovery from 2 year
slowdown. Ultra luxury (USD 20M+) transactions up 58.3%. Contracts signed for USD 10M to
20M properties up 15.4%. Wall Street bonuses expected to rise in 2025, supporting continued
luxury recovery through 2026.
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Appendix V: Mortgage and Financing for Foreign Buyers

US mortgage availability: select US lenders offer mortgages to foreign nationals (non resident
aliens). Typical terms: 50 to 70 percent LTV (versus 80 percent for US borrowers). Interest rate:
50 to 150 basis points above domestic rate (approximately 7.0 to 8.0 percent in current
environment). Documentation: passport, proof of income, credit reference from home country,
US bank account.

Lender selection: HSBC, Citibank private banking, and specialized mortgage brokers serving
international clientele. Private banks may offer portfolio loans with more flexible terms for
UHNW clients. Some lenders require minimum loan amount (USD 500K to 1M+).

Cash purchase advantage: 60 to 65 percent of Manhattan transactions are cash. Cash buyers
close faster (2 to 4 weeks versus 6 to 10 weeks financed), can waive financing contingency
(stronger offer in competitive situations), avoid mortgage documentation requirements, and
eliminate interest cost. For foreign buyers, cash purchase eliminates the most complex aspect
of the transaction.

Co op financing: co op boards set their own financing requirements. Many require 20 to 50
percent down payment. Some require post closing liquidity of 1 to 2 years of carrying costs.
Foreign buyers often face additional scrutiny or rejection from co op boards, making financing
moot for non resident foreign investors. Focus on condos.

Leverage strategy for qualified buyers: purchase USD 2M condo with USD 1M cash and USD
1M mortgage at 7 percent. Monthly P&I: USD 6,653. Add common charges USD 1,500 and
taxes USD 1,000. Total carry: USD 9,153/month (USD 109,836/year). Rental income: USD
7,500/month (USD 90,000). Annual deficit: USD 19,836. But appreciation at 4 percent on USD
2M = USD 80,000. Net position: positive USD 60,164 on USD 1M equity deployed (6.0%
return). Leverage amplifies appreciation returns but requires cash flow patience.
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Appendix W: The NYC versus Global Cities Comparison

NYC versus London: Both are global financial centers with deep property markets. London
offers leasehold and freehold. NYC offers co op, condo, and freehold townhouse. London stamp
duty: 2 to 12 percent (plus 2 percent surcharge for foreign buyers). NYC transfer tax: 1 to 5.4
percent total. London yields: 2.5 to 4 percent. NYC: 2.5 to 5 percent. London has non domicile
tax advantages. NYC has FIRPTA exposure. Both are safe haven USD/GBP denominated
markets. Diversify across both.

NYC versus Dubai: Dubai offers freehold, zero income tax, and 5 to 8 percent yields. NYC

offers rule of law, USD denomination, and 2.5 to 5 percent yields with stronger appreciation.
Dubai is a yield market. NYC is an appreciation market. Optimal strategy: Dubai for income,
NYC for capital preservation and growth. Combined allocation produces balanced portfolio.

NYC versus Singapore: Both are dense city states with constrained supply. Singapore imposes
additional buyer stamp duty of 60 percent for foreign buyers (as of 2023), effectively deterring
foreign investment. NYC has no such restriction. Singapore yields: 2 to 3 percent. NYC: 2.5t0 5
percent. NYC offers dramatically more accessible foreign buyer framework.

NYC versus Hong Kong: Both are dense, expensive, transit oriented cities. Hong Kong political
risk has driven capital to alternative safe havens including NYC. NYC offers political stability,
rule of law, and USD denomination. Hong Kong yields: 2 to 3 percent. NYC comparable. But
NYC's political stability premium is significant for capital seeking long term safety.

NYC versus Paris: Paris offers European lifestyle, cultural richness, and euro denomination.
Wealth tax (IFI) applies to real estate above EUR 1.3M. Yields: 2 to 3.5 percent. NYC yields
comparable but with no wealth tax equivalent. Both are capital appreciation markets. Diversify
for currency exposure and lifestyle optionality.
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Appendix X: Year by Year NYC Price History 2005 to 2025

2005: Manhattan median USD 790K. Brooklyn median USD 380K. Queens median USD 350K.
Pre crisis boom building. New development pipeline expanding. Foreign buyer interest
accelerating post 9/11 recovery.

2006 to 2007: Manhattan peaked at approximately USD 1.1M median. Brooklyn USD 470K.
Unprecedented luxury development. 15 Central Park West launched and sold out rapidly.
Market showed signs of froth.

2008 to 2009: Financial crisis. Lehman Brothers collapse September 2008. Manhattan median
dropped to approximately USD 850K to 900K (15 to 20 percent decline). Luxury segment hit
harder (25 to 30 percent drops at peak). Brooklyn proved more resilient (10 to 15 percent
decline). Distressed sales created buying opportunity. Cash buyers (including foreign) active.

2010 to 2012: Gradual recovery. Manhattan median stabilized at USD 900K to 950K. Brooklyn
recovery faster. Low interest rates began supporting market. Foreign buyer activity increased
(Russian, Chinese, Brazilian, Middle Eastern capital). New development resumed.

2013 to 2015: Strong recovery and new peak. Manhattan median surpassed USD 1M. One57
completed, establishing Billionaires Row. 432 Park under construction. Brooklyn crossed USD
600K median. Record luxury prices. EB 5 investment driving development capital.

2016 to 2019: Market plateaued at high levels. Manhattan median USD 1.1M to 1.3M range.
Luxury segment oversupply in new development (too many ultra luxury units relative to buyer
pool). SALT tax cap (2017) affected demand from high earning domestic buyers. Brooklyn
continued growing, reaching USD 750K median.

2020 to 2021: Pandemic. Manhattan experienced exodus narrative. Median dropped 5 to 15
percent. Rental market crashed temporarily (Manhattan rents dropped 15 to 25 percent).
Concessions widespread. However: Brooklyn and outer boroughs saw minimal decline and
faster recovery. By late 2021, market recovering rapidly as remote workers returned.

2022: Strong recovery. Manhattan median returned to USD 1.1M+. Brooklyn approached USD
900K. Rental market surged past pre pandemic levels. Vacancy hit 60 year low (1.4 percent in
2023). Rising interest rates began but cash buyer dominance insulated luxury.

2023 to 2024: Market normalization at high levels. Manhattan median USD 1.175M to 1.34M
depending on quarter. Brooklyn USD 950K to 1M. Ultra luxury recovered (USD 20M+ sales up
58.3 percent in 2024). Inventory remained tight (down 9 percent). Mortgage rates at 6.5 percent
creating financed buyer caution but cash buyers active.

2025: Stable growth. Manhattan median USD 1.175M to 1.24M (Q2 2025 second highest ever).
Brooklyn USD 998K. NYC median USD 770K (up 2.1 percent YoY). October 2025: 2,191
contracts (up 10.4 percent). Market balanced with modest seller advantage. Luxury heating up.
Rental yields at multi year highs due to vacancy lows.
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Appendix Y: The Complete Foreign Buyer Checklist

Before committing: 1. Define investment objective (capital preservation, yield, appreciation, visa,
lifestyle). 2. Determine budget including all transaction costs (purchase price plus 3 to 7 percent
closing costs for buyer). 3. Engage US real estate attorney (not just agent). 4. Form US LLC
through registered agent. 5. Open US bank account. 6. Obtain ITIN (Individual Taxpayer
Identification Number) from IRS. 7. Engage CPA with international tax experience for FIRPTA,
reporting obligations, and home country implications.

Property search: 8. Engage buyer's agent (free to buyer). 9. Focus on condos (not co ops)
unless US resident. 10. Visit NYC for minimum 5 to 7 days of viewings. 11. View 15 to 25
properties. 12. Analyze building financials (reserve fund, pending assessments, litigation). 13.
Verify tax abatement status and remaining term. 14. Score each property against investment
criteria.

Transaction: 15. Submit offer through attorney. 16. Negotiate terms (price, closing date,
conditions). 17. Sign contract with 10 percent deposit (held in escrow). 18. Building approval
(condo: right of first refusal, typically formality; co op: full board approval). 19. Arrange title
insurance. 20. Final walkthrough. 21. Close at title company office. 22. Record deed.

Post acquisition: 23. Engage property manager if renting (8 to 12 percent of gross rent for full
service). 24. Arrange insurance (building policy covers structure; owner needs contents and
liability). 25. File annual US tax return reporting rental income. 26. File FBAR (foreign bank
account report) if US bank balance exceeds USD 10,000. 27. Monitor property value and rental
market annually. 28. Review exit strategy at year 5.
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Appendix Z: The Closing Thesis and the Decoded Series

New York Decoded completes the North American expansion of the Decoded Series. Together
with the UAE trilogy (RAK, Sharjah, Ajman) and Bali Decoded, the series now provides a
comprehensive analytical framework for international property investment across five of the
world's most important markets.

Each market serves a distinct portfolio function. The UAE provides freehold certainty in a zero
tax environment with yields of 5 to 10 percent. Bali provides the highest yields (8 to 15 percent)
in a tourism driven tropical economy with ownership complexity. New York City provides the
deepest liquidity, strongest rule of law, and USD denomination that anchors any global property
portfolio.

The optimal international property portfolio allocates across all three regions: 30 to 40 percent
UAE (yield and tax efficiency), 20 to 30 percent NYC (capital preservation and USD anchor), 15
to 25 percent Southeast Asia (highest yields and lifestyle), and 10 to 20 percent Europe or other
markets (diversification). This allocation captures yield, growth, safety, and lifestyle across the
world's strongest property markets.

The analytical precision in every Decoded volume transforms complex, opaque markets into
clear investment decisions. Where promotional content promises, independent analysis reveals.
Where opinion dominates, data decides. The investor who reads before investing makes better
decisions than the investor who invests before reading.

The analysis is complete. The data is presented. The structures are explained. The risks are
guantified. The markets are mapped. The decision, as always, belongs to the investor who has
done the work to understand it.
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Appendix N: Manhattan Neighborhood by Neighborhood Price History 2010 to

2025

Tribeca: 2010 median condo USD 1.8M. 2015: USD 2.5M. 2019: USD 3.0M. 2020 pandemic
low: USD 2.6M. 2025: USD 3.2M+. Fifteen year appreciation approximately 78 percent. Tribeca
consistently ranks among the three most expensive Manhattan neighborhoods. Celebrity
residents, converted loft buildings, and proximity to Hudson River Park maintain premium
positioning. Price per sqgft USD 1,800 to 2,500 for resale, USD 2,500 to 4,000 for new
development.

SoHo: 2010: USD 1.5M. 2015: USD 2.2M. 2019: USD 2.5M. 2025: USD 2.8M. Cast iron loft
buildings offer unique architectural appeal unavailable elsewhere. Retail at street level,
residential above. Instagram era has reinforced SoHo's global brand. Co ops dominate older
stock, new condos limited by landmark protections. Rental yields among lowest in Manhattan (2
to 2.5 percent) as buyers pay lifestyle premium.

West Village: 2010: USD 1.2M. 2015: USD 1.8M. 2019: USD 2.0M. 2025: USD 2.2M+. Tree
lined streets, brownstones, intimate scale. Among most sought after addresses globally. Limited
new development preserves character and constrains supply. Townhouses USD 5M to 20M+.
One bed co ops USD 700K to 1.2M.

Chelsea: 2010: USD 900K. 2015: USD 1.3M. 2019: USD 1.5M. 2025: USD 1.6M. High Line
park proximity transformed western Chelsea. Gallery district (200+ galleries) creates cultural
premium. New luxury condos along 10th and 11th Avenues. One bed condos USD 900K to

1.5M. Two bed USD 1.5M to 3M.

Upper East Side: 2010 co op median USD 750K. 2015: USD 900K. 2019: USD 950K. 2025:
USD 1.0M to 1.2M. Classic gold coast. Fifth Avenue and Park Avenue co ops are generational
assets traded within wealthy families. Museum Mile (Met, Guggenheim, Whitney) adds cultural
permanence. Co op boards among most restrictive in NYC. New condo insertions rare and
premium when available.

Upper West Side: 2010: USD 700K. 2015: USD 850K. 2019: USD 900K. 2025: USD 950K to
1.1M. Central Park West and Riverside Drive prewar co ops define the market. American
Museum of Natural History, Lincoln Center proximity. More academic and cultural demographic
than UES. Family oriented, excellent public schools (PS 87, PS 199).

Midtown East: 2010: USD 800K. 2015: USD 1.1M. 2019: USD 1.2M. 2025: USD 1.3M.
Corporate headquarters proximity (Park Avenue corridor). Waldorf Astoria, Plaza Hotel
adjacent. Billionaires Row supertall towers (432 Park, One Vanderbilt adjacent) anchor ultra
luxury. UN headquarters drives diplomatic community demand.

Harlem: 2010: USD 350K. 2015: USD 500K. 2019: USD 600K. 2025: USD 650K to 850K. The
transformation story of Manhattan. Brownstones that sold for USD 200K in 2000 now trade at

USD 1.5M to 2.5M. Apollo Theater, restaurant renaissance, Columbia University expansion all
drive demand. Still the most accessible entry to Manhattan ownership. Two bed condos USD

500K to 800K. Yields: 4 to 5 percent gross, among highest in Manhattan.
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Washington Heights and Inwood: 2010: USD 200K. 2015: USD 300K. 2019: USD 350K. 2025:
USD 350K to 500K. Northernmost Manhattan. Fort Tryon Park, The Cloisters museum. A train
express to Midtown in 25 minutes. Co ops dominate, extremely affordable by Manhattan
standards. Pre war buildings with large rooms. Foreign buyer access limited (co op boards) but
domestic first time buyers finding exceptional value.

Hudson Yards: 2015: did not exist as residential market. 2019: initial sales USD 2.5M to 15M+.
2025: established at USD 2,000 to 4,000 per sqft. The newest neighborhood in Manhattan.
Related Companies mega development includes The Vessel, The Shed cultural center, Neiman
Marcus, Equinox Hotel. Polarizing aesthetically but undeniably a major addition to Manhattan's
luxury inventory. Phase 2 will add thousands more residential units through 2030.

Financial District: 2010: USD 600K. 2015: USD 850K. 2019: USD 900K. 2025: USD 950K to
1.1M. Converted office buildings (One Wall Street, 20 Broad Street) added thousands of
residential units. Young professional demographic. Strong rental yields for Manhattan (3 to 4
percent). World Trade Center redevelopment and Brookfield Place retail anchor the
neighborhood. Proximity to Brooklyn via bridges and ferries.
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Appendix O: Brooklyn Neighborhood Investment Profiles

Brooklyn Heights: NYC's first designated historic district. Promenade overlooking Manhattan
skyline and harbor. Median USD 1.7M, listings near USD 2.3M. Brownstones USD 3M to 8M+.
Co ops in prewar buildings USD 500K to 1.5M. Extremely limited inventory (historic district
restricts new development). Yields among lowest in Brooklyn (2 to 3 percent) but capital
preservation exceptional. This is Brooklyn's Park Avenue equivalent.

DUMBO (Down Under the Manhattan Bridge Overpass): Tech hub. Former industrial space
converted to luxury lofts. Cobblestone streets, Brooklyn Bridge views. Two Bridges proximity.
Condos USD 1M to 3M+. Etsy, WeWork (original location), numerous startups. Young
professional and creative demographic. Strong rental demand. One bed rent USD 3,500 to
5,000.

Park Slope: Family neighborhood par excellence. Prospect Park adjacent. Brownstones USD
1.5M to 4M. Co ops USD 500K to 1.2M. Food Co op (legendary), independent bookstores, farm
to table restaurants. Public schools among best in NYC (PS 321, PS 107). Demand consistently
exceeds supply. Appreciation steady at 4 to 6 percent annually.

Williamsburg: The transformation narrative. 1990s industrial wasteland to 2025 luxury
waterfront. Domino Sugar Factory redevelopment (2,800 units). Kent Avenue towers with
Manhattan views. Median rent USD 3,500 to 4,500. Condo pricing USD 900K to 2M. Siill
appeals to creative demographic but increasingly family oriented. L train access to Manhattan in
minutes.

Crown Heights: The current growth story. Caribbean heritage, Brooklyn Museum, Brooklyn
Botanic Garden proximity. Brownstones USD 1M to 1.8M with renovation potential. Condos
emerging at USD 700K to 1.2M. Projected USD 1.25M to 1.35M by late 2026. Yield oriented
investors finding 3 to 4 percent gross for condos, higher for multi family.

Bed Stuy (Bedford Stuyvesant): Largest concentration of Victorian and brownstone architecture
in NYC. Two to four family houses attract investors seeking rental income plus owner
occupancy. Purchase price USD 1M to 2.2M for multi family. Rent two or three units, occupy
one (or rent all). Gross yields 4 to 5.5 percent on multi family. Appreciation strong (5 to 7
percent annually) as neighborhood continues gentrification trajectory.

Bushwick: Last major Brooklyn neighborhood to gentrify. Former industrial, now art galleries,
cafes, music venues. Lofts and converted warehouses. Entry pricing USD 600K to 1M for
condos. Multi family USD 800K to 1.5M. Highest Brooklyn yield potential at 4.5 to 6 percent.
Risk: gentrification backlash, regulatory intervention possible.

Prospect Heights: Barclays Center, Brooklyn Academy of Music, Brooklyn Museum walkable.
Atlantic Avenue commercial corridor. Condos USD 800K to 1.5M. Co ops USD 400K to 800K.
Pacific Park development (formerly Atlantic Yards) adding thousands of units over the next
decade. Strong rental demand from Barclays Center and cultural institution employees.

Greenpoint: Polish heritage neighborhood on Brooklyn's northern waterfront. Greenpoint
Landing mega development (5,500+ units) transforming waterfront. Manufacturing district
converting to residential and commercial. Proximity to Williamsburg without Williamsburg pricing
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(15 to 20 percent discount). Condos USD 700K to 1.3M. Strong appreciation potential as
waterfront development completes.

Downtown Brooklyn: High rise condo corridor. City Point retail complex. Multiple new towers
delivering 2025 to 2028. Median asking price approximately USD 1.15M. Strong rental demand
from students (NYU Tandon, LIU), young professionals, and borough government employees.
Transit hub (11 subway lines). Higher density, more urban feel than brownstone Brooklyn.
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Appendix P: Queens Deep Dive Investment Analysis

Long Island City: Manhattan skyline panorama from every high rise. Rapid transformation from
industrial to luxury residential. MOMA PS1, Gantry Plaza State Park, waterfront access. Condo
pricing USD 700K to 1.5M. Rental yield 3.5 to 4.5 percent. One bed rent USD 2,800 to 3,800.
New supply pipeline is significant, which may moderate appreciation but sustains rental
demand. One stop from Midtown on the 7 train.

Astoria: Greek heritage, now extraordinarily diverse dining scene (Egyptian, Brazilian,
Colombian, Thai). Steinway Street commercial corridor. N/W train to Manhattan in 15 to 25
minutes. Entry pricing: co ops USD 300K to 500K. Condos USD 500K to 800K. One bed rent
USD 2,200 to 3,000. Yields 4 to 5 percent gross. Excellent risk adjusted value for NYC
investment.

Forest Hills: Tudor style homes surrounding Forest Hills Gardens (private community). Strong
schools, family oriented. Co ops dominate at USD 350K to 600K. Houses USD 700K to 1.5M.
E/F/M/R trains to Midtown. Stable market with consistent appreciation (3 to 4 percent annually).
Lower volatility than trendier neighborhoods.

Jackson Heights: One of the most diverse neighborhoods on earth. Historic Garden Apartments
(landmarked). Co ops USD 250K to 450K (exceptional value for NYC). Strong rental demand
from immigrant communities. 7 train to Manhattan. Yields 4.5 to 5.5 percent for co ops where
subletting is permitted. Affordability attracts first time buyers priced out of Brooklyn.

Flushing: Chinatown equivalent in Queens. Major commercial hub. New development pipeline
significant. Condo pricing USD 400K to 800K. Strong demand from Asian buyer demographic. 7
train to Manhattan (40 minutes). Municipal parking, Main Street retail. Investment potential
strong as Flushing develops from commercial center to mixed use residential hub.

Sunnyside and Woodside: Working class, increasingly popular with young professionals.
Sunnyside Gardens (planned community, 1920s) architecturally significant. Co ops USD 300K
to 500K. Condos USD 450K to 700K. 7 train access. Quiet residential feel with strong
community character. Undervalued relative to adjacent Astoria and LIC.
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Appendix Q: The Bronx Investment Opportunity

The Bronx is NYC's most misunderstood borough for real estate investment. Vacancy at
approximately 1 percent means effectively every available unit is occupied. Rents have surged
40+ percent since 2020. Population growing. Transit infrastructure extensive (multiple subway
lines, Metro North to Connecticut and Westchester). Yet pricing remains 40 to 60 percent below
equivalent Brooklyn neighborhoods.

South Bronx: The emerging creative and residential district. Mott Haven and Port Morris
waterfront development. New luxury buildings arriving (Bankside, The Arches). Artists and
creatives priced out of Williamsburg and Bushwick relocating. Yankees Stadium proximity.
Bronx Museum of the Arts, Third Avenue commercial corridor. Multi family buildings USD 500K
to 2M depending on size and condition. Cap rates 5.5 to 7 percent.

Fordham: Commercial corridor anchored by Fordham University. High foot traffic, strong retail
tenancy. Multi family investment buildings USD 400K to 1.5M. Mixed use (retail ground floor,
residential above) particularly attractive. Yields 6 to 7.5 percent for well managed properties.

Riverdale: The affluent exception. Overlooking the Hudson River and Palisades. Single family
homes, prestigious private schools (Horace Mann, Riverdale Country School, Ethical Culture
Fieldston). Houses USD 500K to 2M+. Co ops USD 200K to 600K. More suburban than urban.
Appeals to families seeking green space with NYC address.

Pelham Bay and Country Club: Easternmost Bronx. City Island (nautical village) nearby. Pelham
Bay Park (largest park in NYC). Single family homes USD 400K to 800K. Quiet, residential,
almost suburban. Good value for family buyers. 6 train access. Emerging interest from buyers
seeking affordability with park lifestyle.

Investment thesis: The Bronx offers the highest yields in NYC with the lowest entry prices. The
risk is management intensity (tenant regulatory environment, building maintenance demands,
socioeconomic factors). For investors with strong property management capability or willingness
to engage professional management, the Bronx represents the income engine of a NYC
portfolio, generating 5 to 7.5 percent cap rates that are unattainable in other boroughs.
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Appendix R: The NYC Property Tax System Explained

NYC property tax is among the most complex in the United States. Properties are classified into
four tax classes with different assessment ratios and tax rates. Understanding the system is
essential for accurate investment underwriting.

Class 1: One to three family homes. Assessed at 6 percent of market value. Tax rate
approximately 19.9 percent of assessed value. Effective rate approximately 1.2 percent of
market value. Assessment increases capped at 6 percent annually or 20 percent over five
years, creating significant disconnect between assessed and market value for properties that
have appreciated substantially.

Class 2: Residential buildings with 4+ units, including condos and co ops. Condos and co ops
are assessed individually but treated as if they were rental properties (income approach).
Effective tax rate for condos typically 0.7 to 1.0 percent of market value, significantly below
Class 1. This assessment methodology is frequently criticized as inequitable but benefits condo
investors.

Class 3: Utility company property. Not relevant for most investors.

Class 4: Commercial and industrial. Assessed at 45 percent of market value. Highest effective
rate. Relevant for mixed use building investors.

Tax abatements: 421a (now replaced by 485x) provided property tax exemptions for new
residential construction. Buildings receiving abatements have significantly lower tax burdens
during the abatement period (10 to 25 years). When abatements expire, tax burden increases
substantially. Due diligence must verify abatement status and expiration date for any new
development purchase.

Co op property tax: paid by the cooperative corporation and included in monthly maintenance
charges. Individual shareholders receive their proportionate deduction. This simplifies payment
but obscures the actual tax cost from many buyers.
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Appendix S: The FARE Act and Broker Commission Changes

In November 2024, the NYC Council passed the FARE Act (Fair Access to Rental and Equity
Act), fundamentally changing how broker commissions work in the rental market. Previously,
tenants typically paid the broker fee (often 12 to 15 percent of annual rent, or one month's rent).
Under FARE Act, the party who hires the broker pays the fee.

Impact on investors: landlords who previously relied on tenants paying broker fees now absorb
this cost (typically one month's rent equivalent) or choose to list without brokers. This increases
landlord transaction costs by approximately 8 to 15 percent of one month's rent per new
tenancy.

For property investors, FARE Act slightly reduces effective rental yield (by approximately 0.3 to
0.5 percentage points) due to increased tenant acquisition costs. However, it also reduces
tenant turnover friction (tenants more willing to move when they do not face broker fees), which
could increase competition for units and support rental rate growth.

Strategic response: investors should factor broker commission into operating expense
projections. Buildings with low turnover (stabilized tenants, family neighborhoods) are less
affected than those with high turnover (luxury rentals, young professional demographic). Some
landlords are shifting to in house leasing or technology platforms (StreetEasy, Apartments.com
direct) to avoid commission entirely.
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Appendix T: NYC Real Estate Cycles and Timing Strategy

NYC real estate follows identifiable cyclical patterns that sophisticated investors exploit for entry
and exit timing.

Seasonal cycle: spring (March to June) is the strongest selling season with highest inventory
and competition. Summer (July to August) sees activity slow as buyers vacation. Fall
(September to November) brings a secondary activity peak. Winter (December to February) is
the slowest period with fewest listings but most motivated sellers. Buyers seeking negotiation
leverage should focus on winter months.

Economic cycle: NYC real estate lags the broader economy by 6 to 12 months. Recession
signals (rising unemployment, Wall Street layoffs) precede price declines. Recovery signals
(bonus growth, employment gains, IPO activity) precede price recovery. The lag creates
windows for informed investors to enter before the broader market recognizes recovery.

Interest rate cycle: NYC is less sensitive than most markets due to 60 to 65 percent cash buyer
concentration in Manhattan. However, outer borough markets (where financing is more
common) respond more directly to rate changes. Rate cuts catalyze activity in Brooklyn,
Queens, and the Bronx more than in Manhattan.

Political cycle: mayoral and city council elections can signal regulatory direction. Pro
development administrations support new construction and may relax zoning. Pro tenant
administrations may strengthen rent regulations and increase taxes. Monitor political dynamics
for regulatory risk assessment.

Optimal entry: winter (December to February) during an economic soft patch with elevated
inventory. Optimal exit: spring (March to June) during economic expansion with strong Wall
Street employment and bonus growth.
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Appendix U: NYC Versus Global Gateway Cities

NYC versus London: London offers freehold ownership and council tax that is modest by NYC
standards. Stamp duty is 2 to 12 percent (higher than NYC transfer taxes). London price per
sqft: GBP 1,200 to 3,000 for prime (USD 1,500 to 3,700). Manhattan: USD 1,500 to 4,000.
Rental yields comparable (2 to 4 percent prime). London faces Brexit uncertainty and non dom
tax changes. NYC offers more predictable legal and tax environment. Both are essential
holdings for global portfolios.

NYC versus Dubai: Dubai offers freehold, zero income tax, and 5 to 8 percent yields. NYC
offers rule of law certainty, USD denomination, 2 to 4 percent yields but in the world's most
liquid market. Dubai for yield and tax efficiency. NYC for capital preservation and institutional
liquidity. Complementary allocations.

NYC versus Hong Kong: Both ultra premium, constrained supply markets. Hong Kong faces
political uncertainty and mainland China integration complexity. NYC offers clearer property
rights and political stability. Hong Kong yields: 2 to 3 percent. NYC: 2 to 4 percent. Hong Kong
price per sqgft comparable to or exceeding Manhattan for prime.

NYC versus Singapore: Singapore's Additional Buyer Stamp Duty (60 percent for foreign
buyers) effectively restricts international investment. NYC has no equivalent restriction.
Singapore yields: 2 to 3 percent. NYC: 2 to 4 percent. Singapore offers Asian exposure; NYC
offers Western hemisphere anchor.

Portfolio recommendation: allocate across NYC (30 percent, capital preservation), London (20
percent, European exposure), Dubai/UAE (25 percent, yield), Singapore/Bali (15 percent, Asian
growth), and opportunistic emerging (10 percent). This structure captures global diversification
while anchoring in the world's most liquid property market.
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Appendix V: Multifamily Acquisition Process Step by Step

Step 1: Define investment criteria. Target borough, building size (5 to 20 units for first
purchase), mix (stabilized vs market rate), cap rate target, total budget including renovation.
Typical first multifamily investment: USD 1.5M to 5M.

Step 2: Engage team. Real estate attorney (NYC multifamily specialist). Buyer's broker
(multifamily focused). Lender (commercial mortgage broker for buildings with 5+ units). Property
management company (essential for out of state or international investors). Accountant (NYC
real estate tax specialist).

Step 3: Property search. Off market deals (broker relationships, direct outreach to owners) often
provide better pricing than listed properties. Online platforms (LoopNet, Crexi, PropertyShark)
for listed inventory. Target buildings where owner deferred maintenance or mismanaged
operations, creating value add opportunity.

Step 4: Underwriting. Verify rent roll (stabilized rents, market rents, lease expirations). Analyze
expenses (property tax, insurance, utilities, maintenance, management). Calculate NOI and cap
rate. Stress test with 10 percent vacancy and 5 percent expense growth. Model renovation
costs for value add scenarios.

Step 5: Due diligence. Physical inspection (engineer's report). Environmental (Phase 1, Phase 2
if needed). Title search. Zoning verification. Rent stabilization status (DHCR records). Violation
history (HPD, DOB). Local Law 97 compliance assessment. Insurance adequacy.

Step 6: Financing. Commercial mortgage: typically 65 to 75 percent LTV for stabilized buildings.
55 to 65 percent for transitional or value add. Interest rates: 6 to 8 percent (2025). Amortization:
25 to 30 years. Term: 5 to 10 years with balloon. Agency debt (Fannie Mae, Freddie Mac)
available for qualifying properties at better terms.

Step 7: Closing. Title insurance, transfer taxes, mortgage recording tax (1.8 to 1.925 percent for
loans above USD 500K). Attorney review. Fund escrow. Close and record deed. Total closing
costs: approximately 3 to 5 percent of purchase price.

Step 8: Operations. Engage property management (8 to 12 percent of gross revenue). Execute
renovation plan (if value add). Optimize rent roll (increase market rate rents, manage stabilized
portfolio). Monitor expenses quarterly. Annual financial review and strategy adjustment.
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Appendix W: The Luxury New Development Landscape

NYC's luxury new development market represents a distinct investment category. New condos
command 20 to 40 percent premiums over resale equivalents due to modern amenities
(doorman, gym, pool, rooftop, children's play room, package room), new construction warranty,
and tax abatement benefits.

Current notable developments: Central Park Tower (Extell, 217 West 57th): world's tallest
residential building. Prices USD 7M to 150M+. Aman New York (Crown Building, 730 Fifth
Avenue): ultra luxury hotel residences. 130 William (Lightstone, FiDi): luxury rental converting
market. Brooklyn Tower (JDS, Downtown Brooklyn): tallest building in Brooklyn at 93 stories.
Greenpoint Landing (multiple phases): 5,500+ units on Brooklyn waterfront.

New development economics for investors: purchase at USD 2,000 per sqft in Manhattan. Rent
at USD 80 to 100 per sqft annually. Gross yield: 4 to 5 percent. Common charges and taxes:
approximately USD 25 per sgft annually. Net yield: 2.5 to 3.5 percent. Appreciation expectation:
3 to 5 percent annually. Total return: 5.5 to 8.5 percent. The appeal is hassle free ownership
with modern building systems requiring minimal maintenance for 10 to 15 years.

Sponsor unit opportunity: unsold developer units in completed buildings may be available at 5 to
15 percent discounts if the building has been marketing for extended periods. These represent
potential value entries into new development at resale equivalent pricing. Check building
financials (percent sold, common charge arrears, building fund adequacy) before purchasing in
a building with significant unsold inventory.
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Appendix X: Climate and Environmental Risk Assessment

Flood risk: coastal and waterfront areas face increasing flood risk. FEMA flood zones cover
portions of Lower Manhattan, Red Hook (Brooklyn), Rockaway (Queens), Coney Island, and
Staten Island. Hurricane Sandy (2012) caused USD 19 billion in NYC damage. Flood insurance
mandatory in FEMA zones (USD 2,000 to 10,000+ annually). Properties in flood zones may see
appreciation discounts as climate awareness increases.

Sea level rise: projections of 1 to 6 feet by 2100 depending on emissions scenario. Waterfront
properties in low lying areas face long term risk. NYC has invested in resilience infrastructure
(East Side Coastal Resiliency Project, BIG U) but not all areas are protected. Due diligence
should include flood zone verification and building resilience assessment.

Heat and air quality: increasing extreme heat days affect livability and energy costs. Buildings
without central air conditioning face competitive disadvantage. Air quality events (wildfire smoke
from Canadian fires in 2023) create temporary but intense disruption. Well sealed, climate
controlled buildings are premium positioned.

Local Law 97: carbon emission caps will reshape building operations and values. Buildings that
fail to meet 2030 targets face annual penalties of USD 268 per metric ton over the limit.
Estimated compliance costs: USD 4 to 20 per sqgft for building upgrades (insulation, window
replacement, heating system conversion, solar installation). Non compliant buildings will trade at
discounts that represent the capitalized cost of compliance.

Investment implication: avoid or discount flood zone properties unless building has
demonstrated resilience and insurance costs are manageable. Favor buildings that are LL97
compliant or recently upgraded. Climate resilient, energy efficient buildings will command
increasing premiums as environmental regulation and insurance costs rise over the next
decade.
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Appendix Y: Family Office NYC Allocation Playbook

Portfolio Model A: Conservative (USD 10M NYC allocation). 4 Manhattan condos (Midtown,
UES, Chelsea, FiDi) at USD 1.5M average = USD 6M. 2 Brooklyn condos (Williamsburg,
Downtown Brooklyn) at USD 1.2M = USD 2.4M. 1 Queens multi family at USD 1.6M. Total: USD
10M. Annual gross rental: USD 420,000 (4.2 percent). Net: USD 250,000 (2.5 percent).
Appreciation: 4 percent = USD 400,000. Total annual return: USD 650,000 (6.5 percent).

Portfolio Model B: Growth Oriented (USD 10M). 2 Manhattan condos at USD 2M = USD 4M. 1
Brooklyn brownstone multi family at USD 2.5M. 2 Queens emerging neighborhood condos at
USD 800K = USD 1.6M. 1 Bronx multi family at USD 1.9M. Total: USD 10M. Gross rental: USD
520,000 (5.2 percent). Net: USD 330,000 (3.3 percent). Appreciation: 5 percent = USD 500,000.
Total: USD 830,000 (8.3 percent). Higher yield and growth, more management intensity.

Portfolio Model C: Ultra Premium (USD 25M). 1 trophy Manhattan condo USD 10M (capital
preservation). 1 Brooklyn Heights brownstone USD 5M. 2 Williamsburg waterfront condos at
USD 2.5M = USD 5M. 1 Manhattan new development at USD 3M. 1 LIC condo USD 2M. Total:
USD 25M. Lower yield (3 percent) but maximum capital appreciation potential and prestige.
Total return 6 to 8 percent.

Global integration: NYC allocation should represent 25 to 40 percent of total property portfolio.
Complement with UAE (20 to 30 percent, yield), Bali/Southeast Asia (10 to 15 percent, growth),
London (10 to 15 percent, European anchor), and opportunistic (5 to 10 percent). NYC provides
USD denomination, institutional liquidity, and capital preservation that anchors the entire global
structure.
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Appendix Z: The Definitive NYC Investment Thesis and Closing

Thesis one: New York City generates property demand from the deepest and most diverse
economic base of any city on earth. Wall Street finance, global technology, media and
entertainment, healthcare, education, government, tourism, and immigrant entrepreneurship
create demand layers that no single economic shock can eliminate. When one sector contracts,
others sustain baseline demand.

Thesis two: supply is structurally constrained. NYC is an island (Manhattan literally, the others
practically) with fixed land area, complex zoning, slow permitting, organized construction labor,
and community opposition to development. New supply consistently falls below demand,
supporting price floors and appreciation even during economic weakness.

Thesis three: the cash buyer phenomenon insulates NYC from the interest rate sensitivity that
drives most US markets. When rates rise and financed buyers retreat, cash buyers (60 to 65
percent of Manhattan transactions) continue purchasing, preventing the sharp corrections seen
in rate sensitive markets. This creates a structural floor under Manhattan pricing.

Thesis four: NYC rental demand is functionally unlimited. Population growing, vacancy at
historic lows (1.9 percent), household formation exceeding housing production, and 67 percent
renter population create an environment where rental income is as secure as any property
market globally. Rent growth of 3 to 5 percent annually is essentially guaranteed by supply
demand imbalance.

Thesis five: regulatory complexity creates opportunity for informed investors. Co op structures,
rent stabilization, LL97, transfer taxes, and FIRPTA all create barriers that deter casual capital.
Investors who master these complexities face less competition and can identify mispriced
assets that less informed buyers avoid.

Thesis six: NYC real estate is the world's deepest property market for a reason. When
sovereign wealth funds, family offices, UHNW individuals, and institutional investors need to
deploy USD 10 million, USD 100 million, or USD 1 billion in real estate, they can do so in NYC
without moving the market. This liquidity is the ultimate risk management tool: the ability to exit
any position at market price within a reasonable timeframe.

The analysis across the Decoded Series now spans four continents. The UAE trilogy (RAK,
Sharjah, Ajman) provides the highest yields in a zero tax freehold environment. Bali provides
the highest returns in a tourism driven tropical market. New York provides the capital
preservation anchor in the world's reserve currency. Together, they offer the international
investor a complete framework for building, protecting, and growing wealth through global real
estate.

The decision, as always, belongs to the investor who has done the work to understand it.
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Appendix AA: Detailed Case Studies for International Investors

Case Study 1: Middle Eastern family office, USD 15M allocation. Purchases: (a) Two bed condo
Hudson Yards USD 3.5M, rents USD 12,000/month. (b) Three bed condo Tribeca USD 4.5M,
rents USD 15,000/month. (c) Brooklyn brownstone 3 family, Bed Stuy USD 2.2M, rents USD
9,000/month total. (d) LIC waterfront condo USD 1.3M, rents USD 4,200/month. (e) Two
Queens condos USD 850K each, rent USD 3,000 each. (f) Remaining USD 1.95M in
opportunistic fund. Total annual gross rental: USD 666,000. Net after expenses: USD 390,000
(2.6 percent net yield). Five year projected appreciation at 4 percent blended: USD 3.3M. Five
year total return: USD 5.25M on USD 15M (35 percent). This is a capital preservation strategy
generating modest but extremely reliable income in USD denominated assets with deep
liquidity.

Case Study 2: European tech entrepreneur, USD 3M budget. Purchases Manhattan one bed
condo as pied a terre (Chelsea, USD 1.4M). Personal use 8 weeks per year, short term rental
remainder (where legally permitted). Annual rental gross: USD 85,000. Net: USD 52,000 (3.7
percent). Plus personal use savings of USD 40,000 versus hotel. Effective yield: 6.6 percent.
Purchases Brooklyn two bed (Crown Heights, USD 950K). Long term rental at USD
3,200/month. Net yield: 2.8 percent. Remaining USD 650K in Bronx multi family unit. Cap rate:
6.2 percent. Blended portfolio yield: 3.8 percent. Diversified across three boroughs, three
property types, and three income strategies.

Case Study 3: Asian institutional investor, USD 50M allocation. Acquires two multifamily
buildings: (a) 30 unit Upper Manhattan (Washington Heights) USD 18M. Mix of stabilized (18
units) and market rate (12 units). Stabilized rents averaging USD 1,400, market rate USD 2,800.
Annual gross: USD 705,600. NOI: USD 395,000 (cap rate 2.2 percent on acquisition). Value
add: renovate stabilized units upon turnover, convert to market rate where legally possible.
Projected NOI at stabilization: USD 620,000 (cap rate 3.4 percent). (b) 45 unit South Bronx
building USD 14M. All market rate. Average rent USD 2,200. NOI: USD 680,000 (cap rate 4.9
percent). (c) Portfolio of 5 Manhattan condos at USD 18M total. Rental income plus appreciation
anchor. Ten year projected portfolio value: USD 70M to 85M on USD 50M deployed.

Case Study 4: South American wealth preserver, USD 5M. Seeks USD denominated capital
preservation with privacy. Forms Delaware LLC. Purchases two Manhattan condos: FiDi two
bed (USD 2.2M) and UES one bed (USD 1.6M). Remaining USD 1.2M in Queens. No mortgage
(all cash, avoiding banking complexity). Total annual net income: USD 145,000 (2.9 percent).
Primary objective: capital preservation in USD outside home country jurisdiction. Secondary:
income. This investor prioritizes the safety of NYC real estate over yield, which is available at
higher levels in other Decoded markets.
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Appendix AB: The Short Term Rental Regulatory Framework

NYC has among the strictest short term rental regulations in the world. Local Law 18 (effective
September 2023) requires short term rental hosts to register with the Mayor's Office of Special
Enforcement (OSE). The host must be present during the stay (effectively banning Airbnb style
unhosted rentals). Maximum two guests. No full apartment rentals under 30 days without host

present.

Impact on investors: traditional Airbnb arbitrage (lease apartment, list on Airbnb at premium) is
effectively eliminated in NYC. Only condo and co op owners can legally host short term, and
only while personally present. This dramatically reduces short term rental supply and supports
hotel demand, but it means investors cannot rely on Airbnb income for condos they own but do
not occupy.

Legal long term rental alternative: 30+ day furnished rentals are not subject to LL18 restrictions.
Monthly furnished rentals in Manhattan command USD 5,000 to 15,000+ per month, often
exceeding long term unfurnished lease rates by 30 to 50 percent. This is the legal high yield
strategy for condo investors: furnish the unit and market for monthly rentals to corporate
relocations, project based professionals, and temporary residents.

Compliance is essential: penalties for illegal short term rentals include fines of USD 1,000 to
5,000 per violation, building violations, and potential legal action from co op or condo boards.
International investors must understand and comply with LL18 from the outset.
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Appendix AC: The NYC Commercial Real Estate Crossover

While this analysis focuses on residential property, NYC's commercial real estate market offers
significant crossover opportunities for investors comfortable with both sectors.

Office to residential conversion: post pandemic office vacancy has created conversion
opportunities. New York State and City have incentivized office to residential conversions in
Midtown and Financial District through tax incentives and zoning modifications. Former office
buildings at USD 200 to 400 per sgft converting to residential at USD 800 to 1,500 per sqgft
creates substantial development margins for well capitalized investors.

Mixed use buildings: ground floor retail with residential above is the classic NYC mixed use
model. Retail tenancy provides additional income stream. Restaurant and grocery tenants
create neighborhood amenity that supports residential rents above. Queens and Brooklyn
commercial corridors offer mixed use buildings at USD 1.5M to 10M with blended yields of 4.5
to 6.5 percent.

Retail condominium: individual retail units sold separately from residential above. High street
retail in premium locations (Madison Avenue, Fifth Avenue, SoHo, Williamsburg Bedford
Avenue) trades at cap rates of 3 to 5 percent but provides extraordinary long term appreciation.
Trophy retail is a store of value comparable to residential.
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Appendix AD: Insurance, Liability, and Asset Protection

Property insurance: mandatory for financed properties, strongly recommended for all. NYC
property insurance costs have risen 20 to 40 percent since 2020 due to climate risk
reassessment and litigation environment. Annual premiums: condos USD 1,500 to 5,000.
Multifamily buildings: USD 5,000 to 50,000+ depending on size, age, and location.

Umbrella liability: investors with multiple properties should carry umbrella policies (USD 1M to
5M coverage) above base property policies. NYC's litigious environment means slip and fall,
lead paint, and habitability claims are common in residential properties. Cost: USD 500 to 3,000
annually per million of coverage.

LLC protection: holding each property in a separate LLC provides asset isolation. If one property
generates a liability claim, other properties held in separate LLCs are protected. Series LLC
structures (available in Delaware) can provide this protection efficiently. Annual cost per LLC:
USD 500 to 1,500 for maintenance.

Flood insurance: mandatory in FEMA flood zones. Available through NFIP (National Flood
Insurance Program) or private insurers. Coverage limits: NFIP maximum USD 250,000 for
residential structure. Private flood policies available for higher limits. Cost: USD 2,000 to
10,000+ annually depending on risk zone and coverage level.

Directors and Officers insurance: for co op board members who are also investors in the
building. Covers personal liability arising from board decisions. Essential for investors who join
co op boards to protect their investment.
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Appendix AE: The NYC Construction and Renovation Cost Guide

Gut renovation (complete interior rebuild): USD 200 to 500 per sqgft in Manhattan. USD 150 to
350 in Brooklyn. USD 100 to 250 in outer boroughs. A 1,000 sgft Manhattan condo gut
renovation: USD 200K to 500K. Timeline: 4 to 8 months for condo, 8 to 14 months for
townhouse.

Kitchen renovation: USD 30,000 to 100,000+ depending on scope. Bathrooms: USD 20,000 to
60,000 each. Flooring: USD 15 to 50 per sqft installed. These are significantly above national
averages due to NYC labor costs, material delivery logistics (no easy truck access in
Manhattan), and building management requirements (insurance, working hours, noise
restrictions).

Building permits: NYC Department of Buildings (DOB) permit processing: 2 to 8 weeks for minor
alterations, 3 to 12 months for major work. Expediter services (USD 2,000 to 10,000) can
accelerate processing. Some work requires licensed architect or engineer filed plans.

Co op and condo board approval: most boards require alteration agreement before any
renovation work. Board review adds 2 to 6 weeks. Boards may impose working hours,
contractor insurance requirements, and security deposits. Some boards collect a renovation
deposit (USD 10,000 to 50,000 refundable) against potential building damage.

Investment implication: renovation costs are a critical factor in value add strategies. A USD
150K renovation of a USD 800K outer borough multi family unit that increases rent by USD
500/month across two units (USD 12,000 annually) produces an 8 percent return on renovation
spend. But scope creep, permitting delays, and contractor management in NYC are notorious
for exceeding budgets by 20 to 40 percent. Budget conservatively.
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Appendix AF: Technology Sector Impact on NYC Real Estate

NYC's technology sector has expanded dramatically, with Google (111 Eighth Avenue, St.
Johns Terminal), Meta (Hudson Yards), Amazon (multiple locations), Apple (expanding), and
thousands of startups employing hundreds of thousands of workers. Technology workers earn
median salaries of USD 120,000 to 200,000, creating substantial housing demand in the USD
3,000 to 6,000 monthly rental range.

Geographic impact: tech hubs in Chelsea, Hudson Square, Midtown South, DUMBO, and
Williamsburg have driven demand in these neighborhoods specifically. The Chelsea tech
corridor (Google's 111 Eighth Avenue anchoring) has pushed residential demand in Chelsea
and adjacent West Village and Flatiron. DUMBO's tech presence supports Brooklyn Heights
and Downtown Brooklyn residential.

Unlike Wall Street's concentrated bonus cycle, tech compensation is distributed more evenly
through the year (base salary, RSU vesting, performance bonuses quarterly). This creates
steadier housing demand without the seasonal peaks and troughs of finance driven markets.

Long term implication: if NYC continues growing as a technology hub (competing with San
Francisco, Austin, and international centers), tech employment could eventually rival or exceed
finance as a real estate demand driver. This diversifies NYC's economic base and strengthens
the structural demand thesis. Properties in tech adjacent neighborhoods benefit directly from
sector growth.
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Appendix AG: The Mortgage and Financing Landscape for NYC Investment

Conventional residential mortgage (1 to 4 units): down payment 20 to 25 percent for investment
properties. Interest rates: 6.5 to 7.5 percent for 30 year fixed (2025). Jumbo threshold: above
USD 766,550 (2025 conforming limit, higher for multi family). Most NYC properties require
jumbo financing. DTI ratio maximum: typically 43 to 50 percent. Reserve requirements: 6 to 12
months of payments.

Foreign national mortgage: available from select lenders (HSBC, Citi Private Bank, some
specialized lenders). Down payment: 30 to 50 percent typically. Higher interest rate (0.5 to 1.5
percent above domestic). Requires substantial documentation of foreign income and assets.
Processing time: 45 to 90 days. Many foreign investors choose all cash to avoid complexity.

Commercial mortgage (5+ units): LTV 60 to 75 percent. Interest rates: 6 to 8 percent.
Amortization: 25 to 30 years. Term: 5 to 10 years (balloon payment at term end). DSCR (debt
service coverage ratio) minimum: 1.2 to 1.3x. Agency debt (Fannie Mae DUS, Freddie Mac)
available for qualifying stabilized properties at better terms (lower rate, higher LTV, longer term).

Mortgage recording tax: NYC imposes 1.8 percent (loans under USD 500K) or 1.925 percent
(above USD 500K) on mortgage amount. This is a significant closing cost unique to NYC. On a
USD 1M mortgage: USD 19,250 in mortgage recording tax alone. This cost incentivizes cash
purchases and contributes to the high cash buyer concentration.

CEMA (Consolidation Extension and Modification Agreement): when refinancing or purchasing
a property with an existing mortgage, a CEMA allows the new lender to assign the existing
mortgage, avoiding full mortgage recording tax on the entire new loan amount. Tax is paid only
on the difference between old and new mortgage. Savings can be USD 5,000 to 50,000+.
Always explore CEMA availability before closing.
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Appendix AH: Staten Island Investment Analysis

Staten Island is NYC's forgotten borough for real estate investment. Population approximately
475,000. More suburban than urban. Single family homes dominate. Connected to Manhattan
by the free Staten Island Ferry (25 minutes) and to Brooklyn by the Verrazzano Bridge.

Pricing: median single family home approximately USD 550K to 650K. Significantly below other
boroughs. Entry level homes from USD 350K. Premium (waterfront, Todt Hill) to USD 1.5M+.
Price per sgft: USD 300 to 500 (versus Manhattan USD 1,500 to 4,000).

Rental market: median rent approximately USD 2,679/month. One bed USD 1,600 to 2,200.
Two bed USD 2,000 to 2,800. Yields: 4 to 6 percent gross for single family rentals, among the
highest in NYC for residential (excluding Bronx multi family).

North Shore development: St. George (ferry terminal area) is seeing new development including
the Empire Outlets (retail), mixed use residential, and waterfront improvements. The North
Shore is positioning as an affordable alternative for workers commuting to Manhattan via ferry.
New development condos: USD 400K to 800K.

Investment thesis: Staten Island offers the highest residential yields in NYC with the lowest
entry prices. The tradeoff is lower liquidity, longer time to sell, and limited appreciation history
compared to other boroughs. For income focused investors who do not require the prestige of a
Manhattan address, Staten Island provides compelling cash on cash returns.
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Appendix Al: Complete Transaction Cost Breakdown

Buyer closing costs (purchase): attorney fee USD 3,000 to 10,000. Title insurance USD 4,000 to
15,000. Mortgage recording tax (if financed) 1.8 to 1.925 percent. Mansion tax (above USD 1M)
1 to 3.9 percent graduated. Bank attorney and fees USD 1,000 to 3,000. Building application fee
(co op) USD 500 to 1,000. Total buyer costs: approximately 2 to 6 percent of purchase price (all
cash) or 4 to 8 percent (financed).

Seller closing costs (sale): broker commission 5 to 6 percent of sale price (historically, FARE
Act changes apply to rentals not sales). NYC transfer tax 1 to 1.425 percent. NY State transfer
tax 0.4 percent. Attorney fee USD 3,000 to 8,000. Building flip tax (some co ops) 1 to 3 percent.
FIRPTA withholding (foreign sellers) 15 percent (credited against tax). Total seller costs:
approximately 7 to 10 percent of sale price.

Annual carrying costs: property tax 0.7 to 2 percent of market value (varies by property class).
Common charges/maintenance USD 800 to 3,000+ per month for condos/co ops. Insurance
USD 1,500 to 5,000. Property management (if rented) 8 to 12 percent of gross rent. Repairs and
maintenance: budget 1 percent of property value annually.

Total round trip cost (buy and sell): approximately 10 to 18 percent. This high friction cost
means NYC real estate rewards long term holders (7+ years) and penalizes short term
speculators. The minimum recommended holding period to overcome transaction costs through
appreciation is 5 years, ideally 7 to 10.
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Appendix AJ: The NYC Opportunity Zone Program

Federal Opportunity Zone program (established 2017 Tax Cuts and Jobs Act) provides tax
incentives for investment in designated low income census tracts. NYC has 306 designated
Opportunity Zones across all five boroughs, concentrated in the South Bronx, East Brooklyn,
Central Harlem, Jamaica (Queens), and North Shore Staten Island.

Tax benefits: deferral of capital gains reinvested into Qualified Opportunity Zone Funds. If held
10 years, gains on the OZ investment itself are tax free. This provides substantial tax advantage
for investors with existing capital gains seeking NYC real estate exposure.

Investment vehicles: Qualified Opportunity Zone Funds invest in OZ businesses or OZ property.
Several NYC focused OZ funds target multifamily development, mixed use projects, and
commercial properties in designated zones. Minimum investment varies by fund.

Direct investment: investors can create their own QOF and directly invest in OZ property.
Requires compliance with substantial improvement test (must invest at least equal to basis in
improvements within 30 months). Suitable for value add strategies where significant renovation
is planned.

Overlap with opportunity: many OZ designated areas in NYC overlap with neighborhoods
experiencing gentrification and appreciation (South Bronx, Bed Stuy edges, East New York,
Jamaica). The tax benefits compound the organic appreciation, creating potentially outsized
after tax returns.

73



Appendix AK: Monitoring Dashboard and Annual Review Framework

Monthly monitoring: rental income received versus projected. Vacancy status. Maintenance
requests and costs. Property management reports. Tenant communication or issues.

Quarterly monitoring: comparable rental rates (is rent at market?). Building financial health
(reserve fund, common charge increases). Local market transaction activity (are comparable
properties selling?). Property tax assessment (annual cycle but check quarterly for changes).

Annual review: comprehensive property valuation (engage appraiser or review comparable
sales). Portfolio return calculation (income plus appreciation minus all costs). Tax filing (ensure
deductions are maximized: depreciation, mortgage interest, property tax, management fees,
repairs). Insurance review (adequate coverage? rate competitive?). Financing review (refinance
if rates favorable). Strategy assessment: continue holding, improve, or exit.

Five year strategic review: major capital expenditure planning (renovation, building system
replacement). Lease structure review (for leasehold if applicable). Market position assessment
(is the property still competitive for its target tenant segment?). Portfolio rebalancing (has one
borough or property type become overweight?). Exit planning (if target hold period
approaching).
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Appendix AL: The Complete NYC Property Glossary

ACRIS: Automated City Register Information System. NYC's public database of property
records, deeds, mortgages, and liens. Essential due diligence tool. BPHTB: not applicable (this
is Indonesian, included for Decoded Series cross reference). Cap Rate: Net Operating Income
divided by purchase price. The primary valuation metric for multifamily investment. CEMA:
Consolidation Extension and Modification Agreement. Reduces mortgage recording tax on
refinance. Class 1/2/3/4: NYC property tax classifications. See Appendix R. Co op: Cooperative
apartment. Buyer purchases shares in a corporation plus proprietary lease. Condo:
Condominium. Buyer owns unit and proportional common area share outright. DHCR: Division
of Housing and Community Renewal. Administers rent stabilization. DOB: Department of
Buildings. Permits and building code enforcement. DOF: Department of Finance. Property tax
assessment and collection. FARE Act: Fair Access to Rental and Equity Act. Shifts broker
commission payment to hiring party. FIRPTA: Foreign Investment in Real Property Tax Act. 15
percent withholding on foreign seller proceeds. Flip Tax: charge imposed by some co ops on
sellers (1 to 3 percent of sale price). HPD: Housing Preservation and Development. Housing
code enforcement and affordable housing programs. LLC: Limited Liability Company. Common
ownership structure for privacy and liability protection. LL97: Local Law 97. Carbon emission
caps on large buildings. Mansion Tax: graduated tax on purchases above USD 1 million (1 to
3.9 percent). NOI: Net Operating Income. Gross income minus operating expenses (before debt
service). Opportunity Zone (0OZ): federal tax incentive program for investment in designated low
income areas. RPIE: Real Property Income and Expense statement. Annual filing required by
DOF for income producing property. Rent Stabilization: regulatory system limiting rent increases
on approximately 1 million NYC apartments. StreetEasy: dominant NYC property listing and
data platform. Transfer Tax: NYC 1 to 1.425 percent plus NY State 0.4 percent on property
sales.
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Appendix AM: The Immigration and Population Growth Engine

NYC added approximately 87,000 residents between July 2023 and July 2024, bringing the
population to 8.48 million. All five boroughs gained population, with Manhattan leading at plus
1.7 percent growth. This population recovery after the pandemic exodus conclusively disproved
the narrative that NYC was declining.

Immigration is the primary population growth driver. NYC receives more immigrants than any
other US city. Immigrants create housing demand across all price segments: high skilled
workers in tech and finance drive demand in Manhattan and premium Brooklyn, while working
class immigrants fill essential service roles and drive demand in Queens, the Bronx, and outer
Brooklyn. This immigration driven demand is structurally permanent and politically supported
regardless of federal policy (NYC is a sanctuary city).

The population growth math directly supports housing demand. NYC adds approximately
30,000 to 50,000 new households annually through immigration, domestic migration, and
household formation. New housing production averages approximately 20,000 to 30,000 units
annually. The persistent gap between household formation and housing production is the
fundamental force that supports property values and rental growth.

Demographic composition: NYC's population skews young and economically active. Median
age approximately 37. High percentage of 25 to 44 year olds (peak household formation and
earning years). This demographic structure supports continued housing demand growth for at
least the next 15 to 20 years as millennials and Gen Z complete household formation.

For investors, the population growth thesis means that demand for housing in NYC is not
dependent on any single industry, economic cycle, or government policy. Even during the
pandemic exodus (2020 to 2021), the population dip was temporary and fully recovered within 3
years. This resilience is unmatched among global gateway cities.
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Appendix AN: The NYC 1031 Exchange Strategy

Section 1031 of the Internal Revenue Code allows US taxpayers to defer capital gains tax by
exchanging one investment property for another of equal or greater value. This is among the
most powerful wealth building tools available to US based NYC property investors.

How it works: sell investment property, identify replacement property within 45 days, close on
replacement within 180 days. All net proceeds must be reinvested. If done correctly, capital
gains tax (federal 20 percent plus 3.8 percent NIIT plus NY State 8.82 percent plus NYC 3.876
percent, totaling approximately 36 percent combined) is deferred indefinitely.

NYC specific strategy: sell appreciated co op or condo, exchange into multifamily building for
higher cash flow. Example: sell Chelsea condo purchased at USD 1M now worth USD 1.5M.
Capital gain: USD 500K. Tax at 36 percent: USD 180K. Via 1031 exchange, reinvest full USD
1.5M into Bronx multifamily generating 6 percent cap rate (USD 90K NOI versus approximately
USD 40K from the condo). Income nearly doubles and USD 180K in tax is deferred.

Limitations: 1031 exchanges do not apply to primary residences (only investment property).
Foreign investors can use 1031 but FIRPTA withholding may still apply at sale of relinquished
property (refundable upon completing exchange). The replacement property must be of like kind
(any US real estate qualifies). Cannot exchange into personal use property.

Generational wealth strategy: chain of 1031 exchanges allows investors to continuously
upgrade properties (smaller to larger, lower yield to higher yield) while deferring all capital gains.
Upon death, heirs receive stepped up basis, eliminating deferred gains entirely. This creates a
legal framework for building multi generational real estate wealth virtually tax free.
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Appendix AO: The NYC Residential Market Cycle Analysis 1990 to 2025

1990 to 1996: Severe downturn. NYC crime epidemic, fiscal crisis, Wall Street contraction.
Manhattan median fell approximately 30 percent from 1989 peak. Investors who bought
distressed in 1992 to 1994 captured the entire subsequent recovery.

1997 to 2000: Dot com boom. Wall Street expansion. Giuliani era crime reduction. Manhattan
median recovered to and exceeded prior peak. Brooklyn gentrification began in earnest (Park
Slope, Carroll Gardens). Co ops dominated market at approximately 70 percent of transactions.

2001 to 2003: September 11 aftermath. Downtown Manhattan devastated. Brief price dip (5 to
10 percent). Recovery faster than expected as government incentives (Liberty Bonds) and
resilience narrative attracted buyers. Downtown pricing recovered within 18 to 24 months.

2004 to 2008: Credit boom. Easy financing drove prices to record levels. Manhattan median
exceeded USD 1M for first time. Brooklyn appreciation accelerated (Williamsburg
transformation). Condo development boom added thousands of new units. Market peaked in
2007 to early 2008.

2009 to 2012: Financial crisis correction. Manhattan median declined approximately 15 to 25
percent. Lehman Brothers, Bear Stearns collapses reduced Wall Street demand. Distressed
sales created buying opportunities. Recovery began 2010, achieved prior peak by 2013 to 2014.

2013 to 2016: Strong recovery and expansion. Foreign capital poured into NYC (Chinese,
Russian, Middle Eastern buyers). Billionaires Row supertall towers launched. Manhattan luxury
hit record prices. Brooklyn continued strong appreciation. Queens began institutional investment
interest.

2017 to 2019: Tax reform impact. SALT (State and Local Tax) deduction cap at USD 10,000
increased effective tax burden for high income NYC residents. Luxury market softened. Mid
market remained stable. Brooklyn outperformed Manhattan in appreciation.

2020 to 2021: Pandemic shock. Manhattan vacancy spiked to 6+ percent. Rents dropped 15 to
25 percent in Manhattan. Prices dipped 5 to 15 percent. Exodus to suburbs. Media declared
NYC dead. Investors who bought during this period are already showing 20 to 40 percent gains.

2022 to 2025: Recovery and stabilization. Population returned. Vacancy collapsed to 1.9
percent. Rents recovered and exceeded pre pandemic levels. Sales volume recovered. Luxury
market rebounded with USD 20M+ segment surging 58.3 percent. Market stabilized at
sustainable growth trajectory of 3 to 5 percent annually.

Pattern recognition: NYC real estate has experienced three significant downturns in 35 years
(1990, 2009, 2020). Each time, prices recovered within 3 to 5 years and exceeded prior peaks
within 5 to 7 years. The recovery pattern is among the most reliable in global real estate.
Distressed periods create the best entry opportunities. Every NYC downturn has rewarded
patient capital.
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Appendix AP: The Complete International Buyer Checklist

Before visiting NYC: 1. Define budget and investment objectives. 2. Engage US based real
estate attorney. 3. Form US LLC for ownership (Delaware or New York). 4. Open US bank
account (may require in person, plan for this). 5. Research neighborhoods aligned with
investment goals. 6. Identify buyer's agent with international client experience.

During NYC visit: 7. View minimum 10 to 15 properties across 3+ neighborhoods. 8. Attend
open houses to understand market dynamics. 9. Meet with property managers for rental
properties. 10. Conduct preliminary due diligence on shortlisted properties. 11. Understand
building financials for condos and co ops (request financial statements). 12. Select preferred
property with backup option.

Transaction phase: 13. Submit offer through attorney. 14. Negotiate price, closing timeline, and
conditions. 15. Sign contract and submit deposit (typically 10 percent). 16. Complete due
diligence within contract period (usually 30 to 60 days for condos). 17. Arrange financing if
needed (or confirm cash transfer logistics). 18. Conduct final walkthrough. 19. Close at title
company office (can be done remotely with power of attorney if needed).

Post acquisition: 20. Record deed and mortgage (handled by title company). 21. Obtain property
insurance. 22. Engage property manager for rental properties. 23. Set up utility accounts. 24.
File for any applicable tax abatements. 25. Establish annual tax filing process (engage US
CPA). 26. Monitor property performance quarterly.

Ongoing compliance: 27. Annual federal tax return (Form 1040NR for non residents). 28. NY
State and NYC tax returns. 29. RPIE filing if required (income producing property). 30. Property
tax payments (quarterly). 31. LLC annual filing and registered agent. 32. Insurance renewal. 33.
Property management performance review.
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Appendix AQ: Interest Rate Sensitivity Analysis

Manhattan's 60 to 65 percent cash buyer concentration creates unusual interest rate dynamics.
When rates rise, financed buyer demand decreases but cash buyer demand often increases
(cash buyers face less competition). When rates fall, financed buyers return but cash buyers
face more competition and may see less favorable negotiations.

Outer borough sensitivity: Brooklyn, Queens, and the Bronx are more rate sensitive because a
higher percentage of transactions involve financing. Rate increases of 1 percentage point
reduce outer borough transaction volume by approximately 10 to 15 percent and price growth
by 2 to 3 percentage points. Rate decreases have the opposite effect.

Investment timing based on rates: buy Manhattan when rates are high (less competition from
financed buyers, better negotiation position). Buy outer boroughs when rates begin falling
(capture the demand wave as financed buyers return). This counter cyclical timing strategy can
add 5 to 10 percentage points of return over a market cycle.

Current rate environment (6.5 percent, late 2025): moderately restrictive. Financed buyers
constrained. Cash buyers active. Mid market (USD 1M to 3M) struggling due to financing costs.
Entry level and luxury performing well (different buyer demographics). If rates decline to 5.5 to 6
percent (possible 2026 to 2027), expect significant volume increase particularly in the USD 1M
to 3M segment that is currently constrained.
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Appendix AR: The Decoded Series Complete Portfolio Framework

The Decoded Series now provides comprehensive independent analysis across five markets on
four continents. Here is the integrated portfolio framework for international investors seeking
global real estate diversification:

UAE allocation (30 to 40 percent of portfolio): RAK Decoded identified catalyst driven growth
(Wynn Resort, Al Marjan Island). Sharjah Decoded identified commuter yield and freehold
maturation. Ajman Decoded identified maximum yield at minimum entry (studios from USD 47K,
yields 7 to 10 percent). Combined UAE thesis: freehold ownership, zero tax, highest yields in
established market, USD pegged currency.

Bali allocation (10 to 15 percent): Bali Decoded identified tourism driven yields of 8 to 15
percent, build to rent margins of 28 to 57 percent, and emerging area growth potential of 15 to
20 percent annually. Ownership structure complexity manageable with proper legal guidance.
Lifestyle premium unmatched globally.

NYC allocation (25 to 35 percent): New York Decoded identified the world's deepest, most liquid
property market with 60 to 65 percent cash buyer insulation, vacancy at historic lows (1.9
percent), and structural demand from immigration and economic diversity. Lower yields (2 to 4
percent net) compensated by capital preservation certainty, USD denomination, and institutional
liquidity.

Combined framework: a family office with USD 10M in real estate might allocate: UAE USD
3.5M (35 percent, yield engine, 7 to 10 percent). NYC USD 3M (30 percent, capital anchor, 3 to
4 percent yield plus 4 percent appreciation). Bali USD 1.5M (15 percent, growth play, 10 to 15
percent yield plus 8 percent appreciation). London/Europe USD 1M (10 percent, European
diversification). Cash/opportunistic USD 1M (10 percent, distressed opportunities, new market
entry). Blended portfolio yield: approximately 6 percent. Blended appreciation: approximately 5
percent. Total projected annual return: approximately 11 percent across five markets, four
currencies, and four continents. Geographic, currency, regulatory, and economic diversification
reduces any single market risk while capturing the highest available returns in each jurisdiction.

This is the power of the Decoded Series applied as an integrated investment framework. Each
book stands alone as the definitive analysis of its market. Together, they provide the analytical
foundation for a truly global property portfolio.
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Appendix AS: Twenty Key NYC Takeaways

1. NYC median home price USD 770,000, Manhattan median USD 1.175M to 1.24M. Q2 2025
recorded the second highest Manhattan median ever. 2. Cash buyers represent 60 to 65
percent of Manhattan transactions, insulating from interest rate driven volatility. 3. October
2025: 2,191 contracts citywide (+10.4% YoY). Ultra luxury above USD 20M surged 58.3%. 4.
Vacancy at 1.9% citywide, near a 60 year low. Bronx vacancy approximately 1% (effectively
full). 5. Population grew 87,000 to 8.48 million between 2023 and 2024, disproving the NYC
decline narrative permanently.

6. Manhattan average rent USD 5,400/month. Brooklyn USD 3,966. Queens USD 3,000.
Renters paying 20 to 30% above pre pandemic levels. 7. Co ops are 20 to 26% cheaper than
condos but restrict foreign buyers and subletting. Condos are the international investor default.
8. Brooklyn median USD 998K with price per sqft up 6.4%. Strongest appreciation among
boroughs over two decades (approximately 150% total). 9. Gross yields: Manhattan condos 2.5
to 4%. Brooklyn 3 to 4.5%. Queens 4 to 5.5%. Bronx multifamily 5 to 7%. 10. NYC is a capital
appreciation market. Total returns combine modest yield with 3 to 6% annual appreciation.

11. Foreign buyers face no ownership restrictions on condos. LLC structuring provides privacy
and liability protection. 12. FIRPTA imposes 15% withholding on foreign seller proceeds but this
is credited against actual tax liability. 13. Local Law 97 carbon caps will require significant
building upgrades by 2030, creating both risk and value add opportunity. 14. Rent stabilization
covers approximately 1 million apartments. Understanding this system is essential for
multifamily investors. 15. Transaction costs total 10 to 18% round trip, rewarding long term
holders (7+ years).

16. 1031 exchanges allow indefinite capital gains deferral through property upgrades, the most
powerful US wealth building tool. 17. New development pipeline (50,000+ units 2025 to 2028) is
concentrated in luxury and market rate, not relieving affordable housing shortage. 18. Wall
Street bonus cycles directly drive Manhattan luxury activity. Tech sector adding diversified year
round demand. 19. Ten year base case: 60 to 105% total return. Historical pattern: every NYC
downturn has recovered within 3 to 5 years. 20. NYC real estate is not the highest yielding
market but it is the deepest, most liquid, and most transparent property market on earth, making
it the essential anchor of any global real estate portfolio.
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Appendix AT: Detailed Monthly Cash Flow Models

Model 1: Manhattan 1 bed condo, Chelsea, USD 1.2M purchase (all cash). Monthly rent: USD
4,500. Annual gross: USD 54,000. Common charges: USD 1,200/month (USD 14,400/year).
Property tax: USD 850/month (USD 10,200/year). Insurance: USD 200/month (USD
2,400/year). Management (10%): USD 450/month (USD 5,400/year). Vacancy (3%): USD
1,620/year. Repairs reserve (1%): USD 12,000/year. Total expenses: USD 46,020/year. NOI:
USD 7,980. Net yield: 0.67%. This demonstrates why Manhattan condos are appreciation plays,
not yield plays. The yield is near zero but annual appreciation of 4% (USD 48,000) provides the
real return.

Model 2: Brooklyn 2 bed condo, Crown Heights, USD 850K purchase. Monthly rent: USD 3,200.
Annual gross: USD 38,400. Common charges: USD 700/month. Property tax: USD 500/month.
Insurance: USD 150/month. Management (10%): USD 320/month. Vacancy (3%): USD
1,152/year. Repairs: USD 8,500/year. Total expenses: USD 29,692. NOI: USD 8,708. Net yield:
1.02%. Better than Manhattan but still appreciation dependent. Brooklyn appreciation at 5% =
USD 42,500 annual gain.

Model 3: Queens co op, Forest Hills, USD 400K (if subletting permitted). Monthly rent: USD
2,200. Maintenance: USD 1,200/month (includes taxes). Insurance: USD 100/month.
Management (10%): USD 220/month. Vacancy (3%): USD 792/year. Total annual expenses:
USD 19,032. Net income: USD 7,368. Net yield: 1.84%. Co ops offer better yield than condos
(lower purchase price) but subletting restrictions limit applicability.

Model 4: Bronx 6 unit multifamily, South Bronx, USD 1.8M. Average rent per unit: USD
2,000/month. Annual gross: USD 144,000. Vacancy (5%): USD 7,200. Effective gross: USD
136,800. Expenses: property tax USD 18,000, insurance USD 12,000, water/sewer USD 8,400,
maintenance USD 14,400, management (10%) USD 13,680, reserves USD 7,200,
legal/accounting USD 4,000. Total expenses: USD 77,680. NOI: USD 59,120. Cap rate: 3.28%.
This Bronx multifamily generates meaningful cash flow that Manhattan and Brooklyn condos
cannot match.

Model 5: Brooklyn 3 family brownstone, Bed Stuy, USD 2.0M. Three units: owner occupied
garden + two rental floors at USD 3,500 each. Annual rental gross: USD 84,000. Expenses (pro
rata): property tax USD 12,000, insurance USD 6,000, maintenance USD 10,000, water/sewer
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USD 4,800, management self (owner occupied). Total: USD 32,800. Net rental income: USD
51,200 (2.56% on total, but effectively infinite yield on the owner occupied unit since no rent is
paid). House hack strategy: owner lives rent free while building equity and collecting rental
income.
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Appendix AU: The Hudson Yards and West Side Transformation

Hudson Yards represents the largest private real estate development in US history. Related
Companies and Oxford Properties invested over USD 25 billion to create a new neighborhood
on Manhattan's far West Side. The development includes: 16+ towers, 4,000+ residential units,
14 million sqft of office space (including Pfizer, WarnerMedia, BlackRock headquarters), 1
million sqft of retail (including Neiman Marcus), The Vessel (interactive sculpture), The Shed
(cultural center), and Equinox Hotel.

Residential pricing: condos at 15 Hudson Yards and 35 Hudson Yards have traded at USD
2,000 to 5,000+ per sqft. One bed from USD 2M. Two bed from USD 3.5M. Penthouses have
traded above USD 30M. Rental units at 55 Hudson Yards and other buildings rent at USD 4,000
to 10,000+ per month.

Phase 2 is underway on the western platform over the rail yards, adding thousands more
residential units, commercial space, and a new public school. Completion expected through
2030. Phase 2 will bring the total development to approximately 28 acres of new urban fabric.

Investment thesis: Hudson Yards created a neighborhood from nothing. Early buyers who
purchased in 2015 to 2017 at USD 2,000 per sqft have seen values stabilize or appreciate
modestly. The project's scale ensures ongoing activation and improvement. However, the ultra
modern aesthetic and distance from established Manhattan neighborhoods create a different
living experience than traditional Manhattan. For investors: strong rental demand from corporate
tenants (law firms, finance, tech) but appreciation may lag established neighborhoods.

The High Line effect: the High Line elevated park (opened 2009 to 2019) transformed West
Chelsea and the southern approach to Hudson Yards. Properties along the High Line have
appreciated 50 to 100 percent since the park opened. The park demonstrated that public
infrastructure investment in NYC directly drives residential property values. Future infrastructure
projects (BQX streetcar proposal, second Avenue subway extension, Gateway Tunnel) should
be monitored for similar catalytic effects.
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Appendix AV: The NYC Rent versus Buy Decision Framework

The rent versus buy decision in NYC is fundamentally different from the rest of the United
States. In most US markets, buying is financially advantageous over renting within 3 to 5 years.
In NYC, the breakeven period is often 7 to 12 years or more due to high transaction costs, high
carrying costs, and relatively low price to rent ratios.

Breakeven calculation example: purchase 1 bed Manhattan condo at USD 1.1M. Down payment
20% = USD 220K. Mortgage USD 880K at 6.5% = USD 5,561/month. Common charges: USD
1,100/month. Property tax: USD 750/month. Insurance: USD 150/month. Total monthly cost:
USD 7,561. Equivalent rental: USD 4,200/month. Monthly premium for owning: USD 3,361. This
premium must be offset by appreciation and equity buildup.

At 4% annual appreciation, the property gains approximately USD 44,000 in year one. Equity
buildup (mortgage principal) approximately USD 10,000 in year one. Total annual wealth
building: USD 54,000. Annual premium for owning: USD 40,332. Net annual advantage of
owning: USD 13,668 (before tax benefits and after opportunity cost of down payment).
Breakeven: approximately 7 to 8 years when accounting for transaction costs on sale.

Implication for investors: the high breakeven period means NYC real estate rewards long term
holders. Investors planning to hold less than 5 years should carefully evaluate whether
appreciation will cover transaction costs and carrying cost premium. For holds of 10+ years, the
math strongly favors ownership, particularly when rent escalation (3 to 5% annually) is factored
in.
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Appendix AW: The Second Home and Pied a Terre Market

NYC is a premier pied a terre market for wealthy individuals who maintain primary residences
elsewhere but want a NYC base. Approximately 75,000 NYC apartments are owned as pieds a
terre, primarily in Manhattan. These buyers are typically UHNW individuals, corporate
executives, foreign buyers, and retirees who split time between NYC and other residences.

Pied a terre tax: NYC considered but has not yet implemented a pied a terre tax on non primary
residences. If enacted, it could add 0.5 to 4 percent annual tax on market value for properties
above USD 5M. This proposal resurfaces periodically and creates uncertainty for high value
pied a terre buyers. Monitor legislative developments.

Building restrictions: some co op and condo buildings restrict pied a terre use (requiring
minimum occupancy). Others welcome it (lower wear on amenities). Co ops are more likely to
restrict. Luxury condos generally welcome pied a terre buyers. Due diligence should confirm
building policy before purchase.

Tax implications: pied a terre buyers may not qualify for primary residence capital gains
exclusion (USD 250K single, USD 500K married) upon sale. All gains are taxable. However,
depreciation deduction is available if the property generates rental income when not occupied
by the owner. Consult tax advisor for optimal strategy balancing personal use and rental
income.

Popular pied a terre neighborhoods: Midtown East (proximity to corporate offices and Central
Park). Upper East Side (cultural institutions, museum mile). Tribeca (downtown lifestyle).
Hudson Yards (modern amenity). Central Park adjacent addresses command premium for pied
a terre buyers valuing park access during short visits.
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Appendix AX: The Emerging Neighborhoods Investment Guide

Emerging neighborhoods offer higher yields and appreciation potential but carry higher risk.
These are areas where gentrification or development is underway but not yet reflected in pricing
comparable to established neighborhoods.

East Harlem (El Barrio): Second Avenue subway extension improving access. Rezoning
enabling new development. Current pricing: condos USD 500K to 800K (30 to 40% below UES
adjacent). Mexican and Puerto Rican cultural heritage. Museum Mile adjacent. Risk: community
opposition to gentrification, regulatory intervention.

Inwood: Northernmost Manhattan. Recently rezoned for growth. Fort Tryon Park and Cloisters
museum. A train express to Midtown. Co ops USD 250K to 400K (lowest Manhattan pricing).
Current demographics: Dominican immigrant community. Significant appreciation potential as
development arrives. Risk: rezoning legal challenges (partially invalidated, then modified).

Mott Haven (South Bronx): Waterfront development transforming former industrial area.
Bankside luxury rentals. Third Avenue corridor. Metro North access. Entry pricing: condos USD
400K to 700K. Multi family USD 500K to 2M. Yields: 5 to 7%. Risk: rapid gentrification may slow
if broader market conditions weaken.

Jamaica (Queens): Major rezoning and development pipeline. JFK airport proximity. Long Island
Rail Road hub. Affordable entry: condos USD 350K to 600K. Multi family USD 500K to 1.5M.
Opportunity Zone designation provides tax advantages. Risk: development timeline may extend.

Gowanus (Brooklyn): Former Superfund canal site undergoing environmental remediation and
massive rezoning. Thousands of new residential units approved. Current mixed use
neighborhood. Entry pricing: condos USD 700K to 1.2M. Adjacent to Park Slope (USD 1.3M to
2.5M). Appreciation potential of 30 to 50% as remediation completes and development
activates. Risk: environmental cleanup timeline, construction disruption.

Sunset Park (Brooklyn): Industry City mixed use campus. Asian and Latino cultural heritage.
Waterfront access. D/N/R trains. Entry: condos USD 500K to 800K. Multi family USD 800K to
2M. Strong rental demand from diverse demographic. Pricing 30 to 40% below adjacent Park
Slope and Brooklyn Heights.
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Appendix AY: The Complete Property Type Guide

Studio apartments: smallest unit type. Manhattan studio USD 400K to 800K (condo). Rent USD
2,500 to 4,000. Yields: 3 to 4.5% gross. Strong demand from singles, students, young
professionals. Highest turnover rate. Most liquid for rental.

One bedroom: the NYC workhorse. Manhattan condo USD 700K to 1.5M. Brooklyn USD 500K
to 1M. Rent: Manhattan USD 3,500 to 5,500. Brooklyn USD 2,500 to 4,000. Yields: 3 to 4%
gross. Broadest renter demographic (singles, couples, professionals). Strong rental demand
across all submarkets.

Two bedroom: family and roommate market. Manhattan condo USD 1.2M to 3M. Brooklyn USD
800K to 1.8M. Rent: Manhattan USD 5,000 to 8,000. Brooklyn USD 3,000 to 5,500. Yields: 2.5
to 3.5% gross. Stable tenancy (families stay longer). Lower turnover reduces management
costs.

Three bedroom plus: premium family market. Manhattan USD 2M to 10M+. Brooklyn
brownstone USD 1.5M to 4M. Rent: Manhattan USD 8,000 to 20,000+. Yields: 2 to 3% gross.
Limited supply (most NYC apartments are 1 to 2 bed). Premium pricing reflects scarcity.
Wealthy families pay significant premium for space in Manhattan.

Townhouses: the ultimate NYC property. Single family, 3 to 5+ stories. Manhattan USD 5M to
50M+. Brooklyn USD 1.5M to 10M. Often include garden level rental unit generating income.
Renovation often required (USD 200K to 2M+). Yields low but capital appreciation and lifestyle
value unmatched. Trophy asset class.

Multi family (2 to 4 units): Brooklyn and outer borough specialty. Purchase price USD 800K to
3M. Owner occupies one unit, rents remaining. House hack strategy enables living in NYC while
building equity. Qualifies for residential mortgage (conventional financing, not commercial).
Yields: 4 to 6% gross on rental units.

Multi family (5+ units): commercial property. Bronx and outer borough investment buildings.
USD 1M to 50M+ depending on size. Commercial financing required. Cap rates 4 to 7.5%.
Professional management essential. This is the institutional investor vehicle for NYC real estate
income.
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Appendix AZ: About ALand FZE and the Decoded Series

ALand FZE operates under a valid Business License issued by Sharjah Publishing City Free
Zone, Government of Sharjah (License No. 4204524.01). Under its licensed activities, ALand
provides independent real estate consulting, commercial intermediation, and investment
advisory services worldwide.

The Decoded Series: RAK Decoded (Northern Emirates). Sharjah Decoded (Northern
Emirates). Ajman Decoded (Northern Emirates). Bali Decoded (Southeast Asia). New York
Decoded (North America). Each volume provides 80 to 100+ pages of independent analysis
including market history, area deep dives, price databases, rental yield analysis, corporate
structuring guidance, family office allocation strategies, risk analysis, forward projections, and
comprehensive appendices.

The purpose of the Decoded Series is to provide international investors with the analytical
precision needed to transform complex, opaque property markets into clear investment
decisions. Where promotional content promises, independent analysis reveals. Where opinion
dominates, data decides. The investor who reads before investing makes better decisions than
the investor who invests before reading. That principle guides every page of every volume.

For more information, visit a.land or contact ALand FZE directly.
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Appendix BA: Infrastructure Projects and Their Property Impact

Second Avenue Subway: Phase 1 opened 2017 (72nd, 86th, 96th Streets). Phase 2 extends to
125th Street (estimated completion 2030s). Phase 1 properties appreciated 10 to 20% above
neighborhood average. Phase 2 will transform East Harlem accessibility, driving significant
appreciation in currently undervalued neighborhoods. Properties along the Phase 2 corridor
represent early positioning opportunity.

Gateway Tunnel (Hudson River): the critical Amtrak and NJ Transit link between New Jersey
and Penn Station. Federal funding approved. Construction underway. Completion estimated
early 2030s. Will improve commuter rail capacity from New Jersey, supporting property values
in Jersey City, Hoboken, and Newark as well as Penn Station adjacent Manhattan
neighborhoods.

Brooklyn Queens Connector (BQX): proposed streetcar along Brooklyn and Queens waterfront
from Sunset Park to Astoria. If built, would connect waterfront neighborhoods currently poorly
served by subway. Properties along the proposed route (Red Hook, Gowanus, Brooklyn Navy
Yard, Greenpoint, Long Island City) would benefit from improved transit access. Project status:
uncertain, funding not secured.

Penn Station Redevelopment: Governor Hochul's plan to rebuild Penn Station and surrounding
area. Includes new commercial towers, improved transit hall, and neighborhood activation. Will
transform the Midtown West area currently degraded by Penn Station's poor condition.
Properties in the 30s between 7th and 9th Avenues may appreciate significantly.

La Guardia Airport redevelopment: USD 8 billion rebuild (largely completed). Improved airport
access and experience. Indirect property benefit for neighborhoods in northern Queens along
airport approach routes (Jackson Heights, East EImhurst). Airport modernization signals
investment in Queens that supports broader borough property values.

Congestion pricing: implemented January 2025, charging vehicles entering Manhattan below
60th Street. Creates incentive for transit use, reducing congestion. Indirect property benefit:
neighborhoods well served by subway gain competitive advantage over car dependent areas.
Properties near subway stations in all boroughs become relatively more valuable.
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Appendix BB: The NYC Property Management Industry

Property management is essential for international investors who cannot personally oversee
their NYC assets. The management industry in NYC ranges from individual brokers managing a
few units to institutional firms managing thousands.

Fee structure: residential condo/co op management: 8 to 12 percent of gross monthly rent.
Includes tenant screening, lease execution, rent collection, maintenance coordination, and
financial reporting. Some managers charge flat monthly fees (USD 200 to 500 per unit). Multi
family building management: 4 to 8 percent of gross revenue for larger buildings (economies of
scale).

Selection criteria: licensed by NY Department of State. References from current clients.
Transparent reporting (monthly statements, annual summary). Tenant screening process (credit
check, income verification, references). Maintenance response time (24 hour for emergencies).
Lease renewal management. Regulatory compliance (rent stabilization rules, lead paint
disclosure, annual registrations).

Technology platforms: Buildium, AppFolio, and RentManager are common NYC property
management software platforms. These provide owner portals for real time financial visibility,
maintenance request tracking, and document storage. Insist on technology enabled
management for transparency and efficiency.

Red flags: managers who resist providing detailed financial reports. Managers who use in house
maintenance crews at above market rates. Managers who delay rent distribution. Managers
who do not conduct thorough tenant screening. Managers who are not familiar with rent
stabilization rules (critical for multi family investors).

Recommendation: interview minimum three management companies before selecting. Request
current portfolio occupancy rates and tenant satisfaction scores. Verify insurance coverage.
Establish clear performance benchmarks (target occupancy, rent collection rate, maintenance
response time) and review quarterly.
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Appendix BC: The Future of NYC Real Estate Through 2036

Near term 2026 to 2028: moderate price growth (3 to 5% annually). Luxury market continues
recovery. Rate sensitive segments (USD 1M to 3M) improve if mortgage rates decline. New
development deliveries add inventory in Brooklyn and Queens. Rent growth continues (3 to 5%
annually). LL97 compliance costs begin affecting building operations and values.

Medium term 2028 to 2032: infrastructure catalysts arrive. Second Avenue Subway Phase 2
begins transforming East Harlem. Gateway Tunnel improves regional connectivity. Penn Station
redevelopment progresses. Emerging neighborhoods (Mott Haven, East New York, Jamaica)
develop critical mass. Institutional capital increasingly targets outer boroughs as Manhattan cap
rates compress further.

Long term 2032 to 2036: NYC's position as the world's premier property market solidifies.
Population projected to reach 8.8 to 9.0 million. Climate adaptation infrastructure investment
increases. Office to residential conversions add thousands of units to formerly commercial
districts. Technology sector potentially rivals finance as primary economic driver. International
capital flows continue as geopolitical instability in other regions drives safe haven demand to
NYC real estate.

Wild cards that could accelerate growth: Al technology boom (NYC as global Al hub with
significant office and residential demand). Climate migration (population movement from
vulnerable US cities to relatively resilient northeast). Tax reform reversing SALT cap (restoring
state and local tax deductibility, making high tax states like NY more attractive). Each of these
events would drive outsized property demand and appreciation.

Wild cards that could slow growth: severe recession (temporary, historically recovers within 3 to
5 years). Pandemic recurrence (temporary, 2020 demonstrated rapid recovery). Regulatory
overreach (rent controls, pied a terre tax, LL97 penalties). Remote work permanence reducing
office demand (partially offset by residential demand from work from home workers). None of
these scenarios produces catastrophic, permanent loss. NYC's structural demand prevents the
type of market collapse seen in less diversified cities.

The definitive conclusion: NYC real estate has survived and thrived through two world wars, the
Great Depression, the 1970s fiscal crisis, 9/11, the 2008 financial crisis, and a global pandemic.
Each time, the market recovered stronger than before. This resilience is not accident or luck. It
is the mathematical consequence of operating the world's deepest, most diverse economy on a
physically constrained island where demand structurally and permanently exceeds supply. That
equation has held for 400 years and will hold for the next 400.
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Appendix BD: The Complete NYC Investment Decision Checklist

Before committing capital: 1. Defined investment objective (capital preservation, yield, growth,
or combination). 2. Selected target borough and neighborhood aligned with objective. 3.
Determined property type (condo, co op, multi family, townhouse). 4. Engaged US attorney,
accountant, and buyer's agent. 5. Formed LLC for ownership. 6. Established US banking
relationship. 7. Understood tax obligations (federal, state, city, FIRPTA if foreign). 8. Set budget
including 5 to 8% transaction costs above purchase price.

During acquisition: 9. Viewed minimum 10 properties. 10. Evaluated building financials
(reserves, budget, litigation). 11. Assessed LL97 compliance status. 12. Verified rent
stabilization status of rental units. 13. Confirmed subletting policy (co ops). 14. Obtained
insurance quotes. 15. Completed professional inspection. 16. Reviewed title report. 17.
Negotiated price and terms. 18. Signed contract and submitted 10% deposit.

Post acquisition: 19. Engaged property manager (if rental). 20. Obtained insurance. 21.
Furnished unit (if short term rental strategy). 22. Listed for rent or registered with management
company. 23. Set up financial tracking (income, expenses, appreciation). 24. Established
guarterly review schedule. 25. Filed first year tax returns. 26. Reviewed portfolio fit annually
against Decoded Series framework.

The analysis is complete. Five boroughs, fifty neighborhoods, twenty years of price history, co
ops versus condos, rental economics, foreign buyer framework, and ten year forward projection.
New York Decoded provides the analytical foundation for the most complex, rewarding, and
permanent property market on earth.

94



Appendix BE: Neighborhood Ranking by Investment Criteria

Ranking by yield (gross): 1. South Bronx multifamily 5 to 7%. 2. Fordham multifamily 6 to 7.5%.
3. Bed Stuy 2 to 4 family 4 to 5.5%. 4. Bushwick 4.5 to 6%. 5. Jamaica Queens 4.5 to 5.5%. 6.
Astoria 4 to 5%. 7. Jackson Heights 4.5 to 5.5%. 8. Crown Heights 3 to 4.5%. 9. LIC 3.5to
4.5%. 10. Harlem 4 to 5%. 11. FiDi 3 to 4%. 12. Williamsburg 3 to 4%. 13. Chelsea 2.5 to 3.5%.
14. UES/UWS 2.5 to 3.5%. 15. Tribeca/SoHo/Village 2 to 3%.

Ranking by appreciation potential (next 10 years): 1. Mott Haven/South Bronx 8 to 12% annually
(infrastructure + gentrification catalyst). 2. Gowanus 7 to 10% (remediation + rezoning). 3. East
Harlem 6 to 9% (Second Ave subway Phase 2). 4. Bushwick 5 to 8%. 5. East New York 5 to 8%
(rezoning pipeline). 6. Crown Heights 5 to 7%. 7. Jamaica Queens 5 to 7% (Opportunity Zone +
development). 8. Greenpoint 5 to 7% (waterfront development). 9. Inwood 4 to 6%. 10. LIC 4 to
6%. Manhattan established neighborhoods: 3 to 5% steady.

Ranking by safety/capital preservation: 1. UES Park Avenue (generational wealth). 2. UNS
Central Park West. 3. Tribeca. 4. West Village. 5. Brooklyn Heights. 6. Park Slope. 7. SoHo. 8.
Chelsea. 9. FiDi. 10. Midtown East. These neighborhoods have demonstrated resilience
through every NYC downturn, recovering fastest and losing least during corrections.

Ranking by liquidity (time to sell at market price): 1. Manhattan condos (30 to 60 days well
priced). 2. Brooklyn premium neighborhoods (45 to 90 days). 3. Queens established (60 to 120
days). 4. Co ops all boroughs (90 to 150 days, board approval adds time). 5. Bronx (90 to 180
days). 6. Staten Island (120 to 240 days). 7. Multifamily buildings (90 to 180 days depending on
size and complexity).
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Appendix BF: The NYC Investment Risk Register

Market risk: MODERATE. NYC real estate is among the lowest volatility major property markets
globally. Maximum historical drawdown: approximately 25% (1990 to 1993). Typical correction:
5 to 15% recovering within 3 to 5 years. Mitigation: long term hold period, diversification across
boroughs and property types.

Interest rate risk: LOW to MODERATE. Manhattan's 60 to 65% cash buyer concentration
provides insulation. Outer boroughs more sensitive. Mitigation: focus on Manhattan for rate
insensitive positioning, time outer borough entry to rate cycle troughs.

Regulatory risk: HIGH. NYC has among the most complex property regulation in the world. Rent
stabilization, LL97, co op governance, tenant protection laws, and tax policy all create regulatory
exposure. Mitigation: legal counsel, compliance first approach, diversification between stabilized
and market rate exposure.

Tax risk: MODERATE to HIGH. Combined federal, state, and city tax on rental income can
reach 45 to 50% marginal rate. SALT cap limits deductibility. Estate tax exposure for non
residents. Mitigation: LLC structuring, depreciation maximization, 1031 exchange strategy,
international estate planning.

Liquidity risk: LOW. NYC is the most liquid property market in the United States. Manhattan
condos sell within 30 to 60 days at market price. Even outer borough properties sell within 3 to 6
months. Mitigation: price at market, season exit timing (spring for fastest sale).

Natural disaster risk: LOW to MODERATE. Flood risk in coastal areas (Sandy demonstrated).
Earthquake risk minimal. No wildfire, hurricane (rare), or volcanic risk. Mitigation: avoid FEMA
flood zones unless building demonstrated resilience. Maintain adequate insurance.

Tenant risk: MODERATE. NYC's tenant protection framework heavily favors tenants. Eviction
proceedings can take 6 to 18 months. Non payment during COVID resulted in extended
moratoriums. Mitigation: thorough tenant screening, professional management, legal counsel on
retention. Rent stabilized tenants have lowest default rates.

Currency risk: LOW (for USD denominated investors). NYC property is USD denominated in the
world's reserve currency. For foreign investors, USD strength or weakness affects entry and exit
economics. Mitigation: time large USD purchases to favorable exchange rates. USD
denomination is itself a risk mitigation feature for non USD portfolios.

Overall portfolio risk assessment: LOW to MODERATE. NYC real estate is among the lowest
risk property investments available globally. The combination of deep liquidity, diverse demand,
constrained supply, and institutional market depth creates a structural safety net that prevents
catastrophic loss. The regulatory complexity is the primary risk factor, manageable through
professional guidance. For international portfolios, NYC provides the risk offset that enables
higher risk, higher yield allocations to markets like UAE and Bali.
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Appendix BG: The Definitive Decoded Series Summary

The Decoded Series how encompasses five markets across four continents, providing
international investors with the most comprehensive independent property analysis framework
available. Each volume applies rigorous analytical methodology to markets that are often
misrepresented by promotional content from parties with financial interests in investor
participation.

RAK Decoded: Catalyst driven growth. Wynn Resort, Al Marjan Island, freehold, zero tax. Entry
from USD 190K. Yields 6 to 8%. The highest growth potential in the UAE for investors
positioned before catalyst completion.

Sharjah Decoded: Commuter yield and freehold maturation. Post freehold regulatory evolution.
Entry from USD 60K. Yields 6 to 8%. The UAE's emerging freehold market with Dubai proximity
advantage.

Ajman Decoded: Maximum yield, minimum entry. Studios from USD 47K. Yields 7 to 10%. Al
Zorah luxury frontier. The highest yielding freehold market in the UAE at the lowest entry price
point in the country.

Bali Decoded: Tourism driven tropical yields. 6.3 million visitors. Yields 8 to 15%. Build to rent
margins 28 to 57%. Digital nomad demand. The world's highest yielding established tropical
property market for investors who navigate ownership structure complexity.

New York Decoded: The global capital preservation anchor. Median USD 770K. Cash buyers 60
to 65%. Vacancy 1.9%. The deepest, most liquid, most transparent property market on earth.
Lower yields (2 to 4% net) compensated by capital certainty, USD denomination, and
institutional liquidity that no other market can match.

Together, these five volumes provide the analytical foundation for building a global property
portfolio that captures the highest available yields (UAE, Bali), the strongest growth potential
(RAK, emerging Bali areas, outer borough NYC), and the most reliable capital preservation
(Manhattan, established UAE freehold). The investor who reads all five volumes possesses
more independent, data driven real estate intelligence than most institutional advisory firms
provide to their clients.

The decision, as always, belongs to the investor who has done the work to understand it.

Appendix BH: Additional Scenario Models and Return Projections

Scenario D: Staten Island single family, USD 550K. Rent USD 2,800/month. Annual gross USD
33,600. Expenses: tax USD 6,000, insurance USD 2,400, maintenance USD 3,300,
management (10%) USD 3,360, vacancy (5%) USD 1,680. Net USD 16,860. Yield 3.07%.
Appreciation 3%/year. Year 10 value USD 739K. Total: USD 168,600 rental + USD 189,000
appreciation = USD 357,600 (65% return). Staten Island proves viable for income focused
investors accepting lower appreciation.

Scenario E: Harlem condo, USD 650K. Rent USD 2,800/month. Annual gross USD 33,600.
Common charges USD 650/month, tax USD 450/month, insurance USD 150/month,
management (10%) USD 280/month, vacancy (3%) USD 1,008/year. Net income USD 14,592.
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Net yield 2.24%. Appreciation 5%/year (gentrification premium). Year 10 value USD 1,059K.
Total: USD 145,920 rental + USD 409,000 appreciation = USD 554,920 (85% return). Harlem
demonstrates the growth value play within Manhattan at affordable entry.

Scenario F: Luxury Manhattan new development, USD 3.5M. Rent USD 12,000/month
(furnished monthly). Gross USD 144,000. Common charges USD 2,500/month, tax USD
1,500/month, insurance USD 400/month, management (15% for luxury) USD 1,800/month,
vacancy (5%) USD 7,200/year. Net: USD 50,400. Yield 1.44%. Appreciation 4%/year. Year 10
value USD 5.18M. Total: USD 504,000 rental + USD 1,680,000 appreciation = USD 2,184,000
(62% return). Luxury is pure appreciation play with trophy asset characteristics.

Scenario G: Portfolio approach, USD 5M allocated across five properties. Manhattan luxury
condo USD 1.5M (0.8% vield, 4% growth). Brooklyn growth condo USD 900K (1.5% yield, 5%
growth). Queens value co op USD 450K (2.5% yield, 4% growth). Bronx multifamily share USD
1.2M (4.5% yield, 3% growth). Emerging neighborhood condo USD 950K (2% yield, 7%
growth). Blended portfolio: 2.1% net yield + 4.5% appreciation = 6.6% annual total return. Five
year projection: USD 525K cumulative rental + USD 1,275K appreciation = USD 1.8M return on
USD 5M (36% in 5 years, 7.2% annualized). Diversification reduces concentration risk while
capturing returns across multiple NYC sub markets.
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Appendix Bl: The Complete Foreign Buyer FAQ

Can foreigners buy property in NYC? Yes, without any restriction for condos. Co ops generally
reject non resident foreign buyers. No citizenship, visa, or residency requirement for condo
ownership.

Do | need a visa to buy? No. Property purchase does not require any visa. You can buy, own,
and rent out property as a non resident alien. If you wish to live in the property, you will need an
appropriate visa (B1/B2 tourist visa for short visits, or immigration visa for longer stays).

What taxes will | pay? Federal income tax on rental income (graduated rates up to 37%). NY
State income tax (up to 10.9%). NYC income tax or unincorporated business tax. Property tax
(approximately 0.7 to 1% of market value for condos). Transfer taxes on sale. FIRPTA
withholding of 15% on sale (credited against actual tax).

Should | buy through an LLC? Strongly recommended. LLC provides privacy (your name not on
public record), liability protection (personal assets shielded from property related claims), and
estate planning flexibility. Delaware or New York LLC, cost USD 1,000 to 5,000 to form.

Can | get a mortgage? Yes, from select lenders. Expect 30 to 50% down payment, 0.5 to 1.5%
higher rate than domestic, and extensive documentation requirements. Many foreign buyers
purchase all cash to avoid complexity.

What about estate tax? Critical concern. US estate tax applies to NYC real estate owned by non
residents at death. Exemption only USD 60,000 (versus USD 13.6M for US citizens). Top rate
40%. Planning through foreign corporation, trust, or life insurance is essential for holdings above
USD 1M. Consult international estate planning attorney before purchase.

What is the best borough for international investors? Manhattan for capital preservation and
prestige. Brooklyn for growth and appreciation. Queens for value and yield. The Bronx for
maximum cash flow. Each serves a different investment objective. Diversification across
boroughs is optimal for portfolios above USD 3M.

How long should I hold? Minimum 5 years to recover transaction costs (10 to 18% round trip).
Optimal: 7 to 10+ years. NYC rewards patience. Every decade has delivered positive total
returns despite interim corrections.

Is NYC real estate a good investment compared to other global markets? NYC offers the lowest
yields among Decoded Series markets (2 to 4% net) but the highest capital certainty, deepest
liquidity, strongest currency (USD), and most transparent market. It is the portfolio anchor that
enables higher risk allocations to higher yield markets (UAE, Bali). The optimal strategy:
combine NYC stability with UAE/Bali yield for maximum risk adjusted portfolio return.
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Appendix BJ: Final Author's Note

New York Decoded completes the North American expansion of the Decoded Series. This book
transforms the world's most complex property market from intimidating opacity into analytical
clarity. Five boroughs, fifty neighborhoods, co ops versus condos, rent stabilization, foreign
buyer framework, tax planning, and a decade of forward projection: every element an
international investor needs to deploy capital with confidence in the greatest city on earth.

New York is not the highest yielding market. It is not the most tax efficient. It is not the simplest
to navigate. What New York offers is something irreplaceable: the certainty that comes from
investing in the deepest, most liquid, most transparent, and most resilient property market
humanity has ever created. For 400 years, people have bet on New York. For 400 years, that
bet has paid off.

This book is the sixth volume in the Decoded Series. RAK Decoded, Sharjah Decoded, and
Ajman Decoded provide the UAE framework. Bali Decoded provides the Southeast Asian
expansion. New York Decoded provides the North American anchor. Together, these volumes
offer the most comprehensive independent global property investment analysis available to
individual investors and family offices.

Every page is independently researched. Every assessment is independently derived. Every
recommendation is free from developer influence, brokerage commission, or government
sponsorship. The reader receives analysis, not promotion. Data, not opinion. Precision, not
approximation.

The decision, as always, belongs to the investor who has done the work to understand it.

Appendix BK: Recommended Reading and Resources

Government data sources: NYC Department of Finance (property records, ACRIS, assessment
data). NYC Rent Guidelines Board (annual income and expense studies, rent stabilization data).
NYC Department of Buildings (permit data, violation records). StreetEasy Data Dashboard
(comprehensive listing and transaction data). US Census Bureau (population, household
formation). Bureau of Labor Statistics (employment, wage data).

Market research: Miller Samuel Inc (quarterly market reports for Manhattan, Brooklyn, Queens).
Douglas Elliman Market Reports (quarterly borough level data). Corcoran Group Market
Reports. Brown Harris Stevens market analysis. CBRE NYC market outlook (commercial and
residential). PropertyShark (transaction data and market trends). Baruch College Zicklin School
NYC Housing Market Trends (quarterly academic analysis).

Legal and regulatory: NYC Bar Association Real Property Section. NY State Attorney General
Real Estate Finance Bureau. NYC Department of Housing Preservation and Development.
Division of Housing and Community Renewal (rent stabilization). NYC Office of Special
Enforcement (short term rental registration).

Professional organizations: Real Estate Board of New York (REBNY). Building Owners and
Managers Association (BOMA) NYC. National Association of Realtors NYC affiliate. Urban Land
Institute New York. International Real Property Foundation.
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Tax and accounting: IRS Publication 519 (US tax guide for aliens). IRS Publication 515
(withholding of tax on nonresident aliens). NY State Department of Taxation and Finance
foreign investor guidance. NYC Department of Finance property tax information.
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VISUAL ANALYTICS: 20 Year Price History and Investment Recommendations
The following section presents comprehensive visual analysis of NYC real estate pricing across
all five boroughs and key neighborhoods, spanning 2005 to 2025. These charts synthesize
decades of transaction data into clear investment intelligence. Each chart is followed by
actionable analysis and specific recommendations.
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Chart 1: Five Borough Median Sale Price (2005 to 2025)

Median Sale Price by Borough (2005-2025)
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Figure 1: Median sale price trajectory across all five NYC boroughs over 20 years

This chart reveals the fundamental pricing hierarchy that has persisted for two decades.
Manhattan consistently leads, followed by Brooklyn which has closed the gap dramatically since
2010. The 2009 GFC produced a 15 to 25 percent correction in Manhattan and 10 to 20 percent
in outer boroughs. The 2020 pandemic dip was shallower (5 to 15 percent) and recovery was
faster (18 months versus 4 years for GFC). Every correction has been followed by recovery to
new highs. Brooklyn's trajectory from USD 400K in 2005 to USD 998K in 2025 represents the
strongest appreciation story, averaging 6 percent annually compounded.

Key insight: the gap between Brooklyn and Queens has widened from USD 50K in 2005 to USD
318K in 2025. This widening gap suggests Queens is the next borough positioned for catch up
appreciation, particularly in neighborhoods with new development and improved transit access.
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Chart 2: Manhattan Neighborhood Price History (2005 to 2025)
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In Thousands USD

=@ Tribeca
== UES
$3.0M | ~H UWS
=@= Chelsea
== Harlem
—@= FDi

$2.5M 1
$2.0M A

$1.5M A

$1.0M 1 w

T T T T T T T T T
2005.0 2007.5 2010.0 2012.5 2015.0 2017.5 2020.0 2022.5 2025.0
Year

Median Price (USD Thousands)

Figure 2: Manhattan neighborhood median prices showing divergent trajectories

Manhattan's internal price architecture reveals distinct investment profiles. Tribeca has
maintained its position as the borough's most expensive neighborhood, nearly doubling from
USD 1.8M to USD 3.2M. Chelsea demonstrated the strongest growth among established
neighborhoods (146 percent) driven by the High Line effect and tech sector presence. Harlem
shows the most dramatic transformation, tripling from USD 250K to USD 750K, and remains the
only Manhattan neighborhood with entry below USD 1M for condos.

Recommendation: Harlem remains the most compelling Manhattan value play in 2026. Entry at
USD 500K to 850K for condos positions investors in a neighborhood still 40 to 50 percent below
adjacent UES pricing. Second Avenue Subway Phase 2 extension to 125th Street will catalyze
further East Harlem appreciation. For investors seeking Manhattan exposure below USD 1M,
Harlem is the clear allocation.
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Chart 3: Brooklyn Neighborhood Price Evolution (2005 to 2025)

Brooklyn Neighborhood Median Prices (2005-2025)
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Figure 3: Brooklyn neighborhoods showing the gentrification appreciation wave

Brooklyn's neighborhood data reveals the gentrification wave in motion. Brooklyn Heights and
Park Slope, already established by 2005, appreciated 127 and 173 percent respectively. The
transformative stories are Williamsburg (267 percent), Crown Heights (300 percent), Bed Stuy
(377 percent), and Bushwick (325 percent). These neighborhoods were purchased at USD
200K to 300K and now trade at USD 850K to USD 1.1M.

The pattern is clear: neighborhoods gentrify from west to east, from Manhattan proximity
outward. The next wave targets East New York, Canarsie, and eastern Bushwick. Investors who
position in pre gentrification neighborhoods at current pricing (USD 550K to 750K) can expect
the same 200 to 300 percent appreciation trajectories over the next 10 to 15 years. Crown
Heights and Bed Stuy still offer growth at current levels, but the outsized returns will come from
neighborhoods currently perceived as frontier.
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Chart 4: Price Per Square Foot Comparison (2010 to 2025)
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Figure 4: Price per square foot showing Manhattan premium and outer borough value

Price per square foot eliminates unit size variation and reveals true comparative value.
Manhattan condos at USD 1,998 per sqgft are 96 percent above Brooklyn (USD 1,019), 233
percent above Queens (USD 600), and 440 percent above the Bronx (USD 370). These
differentials create arbitrage opportunities. A 1,000 sgft Queens condo at USD 600K delivers
comparable living quality to a Manhattan unit at USD 2M. The rental differential is smaller
(Queens rent is 60 to 65 percent of Manhattan), creating higher yield at lower entry.

Recommendation: Queens represents the strongest value per square foot in NYC. The
convergence between Queens and Brooklyn pricing (Queens was 64 percent of Brooklyn per
sqgft in 2010, now 59 percent) suggests Queens is undervalued relative to its rapid infrastructure
improvement and tenant demand growth. Focus on LIC, Astoria, and Sunnyside for the best
combination of per sqft value and appreciation potential.

107



Chart 5: Rental Price Trajectory (2015 to 2025)
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Figure 5: Monthly rental prices by borough showing pandemic dip and explosive recovery

The rental chart tells a dramatic story. The pandemic collapse of 2020 (Manhattan rents
dropped USD 750 per month, or 18 percent) was followed by the most aggressive rent recovery
in NYC history. By 2023, all boroughs exceeded pre pandemic levels. The Bronx and Staten
Island showed the steepest post pandemic rent increases (40+ percent and 48+ percent
respectively since 2020), reflecting demand displacement from higher priced boroughs.

The Bronx rent surge from USD 1,750 in 2020 to USD 2,820 in 2025 (61 percent in five years) is
the single most important rental market signal in NYC. It indicates that rental demand has
penetrated even the most affordable borough, leaving virtually nowhere in NYC with soft rental
conditions. Vacancy at 1 percent in the Bronx confirms this: every available unit is occupied. For
yield focused investors, the Bronx rental market offers the strongest income growth trajectory in
the city.
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Chart 6: Gross Rental Yield by Borough (2025)
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Figure 6: Gross yield ranges showing the inverse relationship between prestige and income

The yield chart confirms NYC's fundamental investment characteristic: an inverse relationship
between prestige and yield. Manhattan condos yield 2.5 to 4 percent gross. The Bronx
multifamily yields 5 to 7 percent. This is the tradeoff: Manhattan provides capital preservation
and trophy asset status at the cost of income. The Bronx provides income at the cost of
management complexity and lower prestige.

Recommendation: the optimal portfolio blends both. Allocate 40 percent to Manhattan and
premium Brooklyn (capital anchor, 2.5 to 4 percent yield). Allocate 30 percent to Queens and
emerging Brooklyn (balanced growth, 4 to 5.5 percent yield). Allocate 30 percent to Bronx
multifamily (income engine, 5 to 7 percent yield). This structure targets a blended yield of

approximately 4 percent with appreciation of 4 to 5 percent for total returns of 8 to 9 percent
annually.
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Chart 7: 20 Year Total Appreciation by Neighborhood
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Figure 7: Total appreciation 2005-2025 reveals the gentrification premium

This chart delivers the most important insight in the book: the neighborhoods that produced the
highest total returns over 20 years were NOT the most expensive or most prestigious. Bed Stuy
(377 percent), Bushwick (325 percent), Crown Heights (300 percent), and Williamsburg (267
percent) all dramatically outperformed Tribeca (78 percent), UES/UWS (50 percent), and even
Chelsea (146 percent).

The lesson is clear and actionable: emerging neighborhoods that are undergoing demographic
transformation produce returns that established neighborhoods cannot match. The highest
absolute dollar returns come from expensive neighborhoods. The highest percentage returns
come from affordable neighborhoods experiencing change. For international investors with
limited capital, this means outer borough emerging neighborhoods offer the most efficient return
per dollar deployed.
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Chart 8: Top Investment Hotspot Scoring (2026)
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Figure 8: Multi-dimensional scoring of the six most promising investment neighborhoods

This radar chart scores six neighborhoods across five critical investment dimensions. South
Bronx scores highest overall: exceptional yield (9/10), top growth potential (9/10), strong entry
price advantage (9/10), but lower liquidity (5/10) and safety (5/10). Gowanus scores highest on
growth potential (10/10) driven by massive rezoning and environmental remediation, but
currently offers lower yield.

Top advisor recommendation: South Bronx (Mott Haven specifically) and Jamaica, Queens are
the two neighborhoods that score above 7 on both yield and growth potential while maintaining
strong entry pricing. These represent the highest probability of outsized returns over the next 10
years. Gowanus is the speculative high conviction play: if remediation and rezoning proceed on
schedule, appreciation of 100+ percent within 5 to 7 years is achievable.
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Chart 9: 10 Year Forward Price Projection (2025 to 2035)
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Figure 9: Base case and bull case projections for major borough medians

Base case projections show Manhattan median reaching USD 1.84M by 2035 (48 percent
appreciation), Brooklyn reaching USD 1.63M (63 percent), and Queens breaking USD 1M for
the first time. Bull case (driven by tech sector boom, foreign capital acceleration, and rate cuts)
shows Manhattan at USD 2.22M and Brooklyn approaching USD 2M.

The Queens base case crossing USD 1M by 2035 represents a psychological threshold that
historically accelerates buyer interest (as it did for Brooklyn crossing USD 500K and then USD
750K). Investors positioning in Queens below USD 700K today will be holding USD 1M+ assets
within a decade under base case assumptions. This is the most predictable appreciation
pathway currently available in NYC.
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Chart 10: Investment Recommendation Matrix (2026)
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Figure 10: The definitive investment recommendation matrix plotting yield against growth potential

This is the definitive chart for investment decision making. The upper right quadrant (high yield
AND high growth) contains South Bronx multifamily, Mott Haven, Jamaica Queens, and
Bushwick. These neighborhoods offer the highest probability of outsized total returns. The upper
left quadrant (high growth, lower yield) contains Gowanus and Greenpoint, where investors
sacrifice current income for exceptional appreciation potential.

TOP ADVISOR RECOMMENDATIONS FOR 2026 IN ORDER OF CONVICTION:

1. SOUTH BRONX MULTIFAMILY (Mott Haven, Port Morris): Highest conviction. Entry: USD
1.5M to 3M for 6 to 12 unit buildings. Cap rate 5.5 to 7 percent. Growth potential: 8 to 12
percent annually as waterfront development completes. Total projected 10 year return:; 150 to
250 percent. The single best risk adjusted opportunity in NYC for investors comfortable with
multifamily management.

2. BED STUY TWO TO FOUR FAMILY: Second highest conviction. Entry: USD 1M to 2.2M.
House hack potential (owner occupy one unit). Yield: 4 to 5.5 percent on rental units.
Gentrification trajectory firmly established but further to run. Brownstone architecture premium
increasing. Total 10 year return: 120 to 200 percent.

3. JAMAICA, QUEENS: Best value play. Entry: USD 350K to 600K for condos, USD 500K to
1.5M for multifamily. Opportunity Zone tax benefits compound returns. LIRR hub connectivity.
Major rezoning and development pipeline. Yield: 5 to 6 percent. Total 10 year return: 100 to 180
percent.
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4. GOWANUS, BROOKLYN: Highest speculative upside. Entry: USD 700K to 1.2M.
Environmental remediation creating a new neighborhood from industrial past. Adjacent to Park
Slope (USD 1.5M+ median). When remediation completes and rezoning activates, appreciation
of 50 to 100 percent within 5 to 7 years is the thesis. Risk: timeline uncertainty.

5. EAST HARLEM: Best Manhattan value entry. Entry: USD 500K to 850K. Second Avenue
Subway extension will transform accessibility. Currently 40 to 50 percent below adjacent UES.
Yield: 4 to 5.5 percent. Cultural heritage and museum proximity add to long term appeal. Total
10 year return: 100 to 160 percent.

6. GREENPOINT, BROOKLYN: Waterfront transformation play. Greenpoint Landing (5,500+
units) creating new neighborhood fabric. Adjacent to Williamsburg without Williamsburg pricing.
Entry: USD 700K to 1.3M. Growth: 5 to 7 percent annually as development completes. Total 10
year return: 80 to 140 percent.
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VISUAL DATA APPENDIX: Twenty Years of NYC Price History

The following charts present the analytical core of New York Decoded in visual form. Each chart
is independently constructed from transaction data, rental market analysis, and the author's
proprietary projection models. Together, they provide the data driven foundation that
distinguishes this analysis from promotional content.
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Chart 1: Manhattan Median Sale Price, 2005 to 2025

Manhattan Median Sale Price (USD Thousands)
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Source: NYC Department of Finance, StreetEasy, Miller Samuel. Analysis: Dr. Pooyan Ghamari, ALand FZE.

Manhattan's median has demonstrated remarkable resilience through three major disruptions:
the 2008 financial crisis (15 to 25 percent correction), the 2017 SALT cap impact, and the 2020
pandemic (5 to 15 percent dip). Each time, recovery occurred within 3 to 5 years. The current
median of USD 1.24 million represents the second highest reading ever recorded, confirming

the structural demand thesis.
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Chart 2: Brooklyn Median Sale Price, 2005 to 2025

Brooklyn Median Sale Price (USD Thousands)
2005 to 2025
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Source: NYC Department of Finance, PropertyShark. Analysis: Dr. Pooyan Ghamari, ALand FZE.

Brooklyn's trajectory tells a fundamentally different story from Manhattan. From USD 400K in
2005 to USD 998K in 2025, Brooklyn has delivered approximately 150 percent total
appreciation, the strongest among all five boroughs. The pandemic barely registered as a
correction. Brooklyn's transformation from Manhattan's affordable alternative to a premium
market in its own right is one of the great real estate stories of the twenty first century.
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Chart 3: Five Borough Comparison, 2005 to 2025
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outer boroughs in absolute pricing, but Queens and the Bronx show steeper growth curves in
recent years. The gap creates opportunity: investors seeking value and yield find it in the outer
boroughs, while those seeking capital preservation and prestige invest in Manhattan and
premium Brooklyn. The optimal portfolio spans both strategies.
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Chart 4: Manhattan Price per Square Foot by Neighborhood

Manhattan Price per Square Foot by Neighborhood (2025)
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Source: StreetEasy, Miller Samuel, PropertyShark. Analysis: Dr. Pooyan Ghamari, ALand FZE.

Hudson Yards commands the highest price per square foot in Manhattan at USD 2,800,
reflecting new construction premium and mega development branding. Traditional premium
neighborhoods (Tribeca at USD 2,200, SoHo at USD 2,100) maintain strong positioning. The
critical observation: Harlem at USD 850 and Inwood at USD 650 represent the last value
territories within Manhattan proper, offering entry at 60 to 75 percent below the borough median.
For growth oriented investors, these neighborhoods are the single most compelling Manhattan

opportunity.
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Chart 5: Brooklyn Neighborhood Median Prices

Brooklyn Median Sale Price by Neighborhood (2025)
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Brooklyn's neighborhood pricing reveals a market with extraordinary depth. Brooklyn Heights

(USD 1.7M) and DUMBO (USD 1.5M) rival Manhattan premium. But East New York (USD
550K) and Bay Ridge (USD 700K) offer entry at 60 percent below borough median. The

rezoning of East New York creates a pipeline of new development that will transform pricing
over the next decade. Investors positioned now will capture the appreciation that occurred in

Crown Heights and Bed Stuy over the past fifteen years.

120



Chart 6: Gross Rental Yield by Borough

Gross Rental Yield by Borough (2025)
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Source: StreetEasy, Baruch College NYC Housing Trends. Analysis: Dr. Pooyan Ghamari, ALand FZE.

The yield gradient across boroughs reflects the inverse relationship between perceived prestige
and income return. Manhattan condos yield 2.5 to 4 percent gross, while Bronx multifamily
delivers 5 to 7 percent. For income focused family offices, the Bronx and Queens represent the
yield engine of a NYC allocation. Manhattan provides the store of value anchor. The optimal
portfolio combines both, with Brooklyn providing the growth bridge between them.

121



Chart 7: Twenty Year Appreciation by Borough
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Source: NYC Department of Finance rolling sales. Analysis: Dr. Pooyan Ghamari, ALand FZE.

Brooklyn's 150 percent twenty year appreciation far exceeds Manhattan's 55 percent. This
reflects Brooklyn's transformation premium: the borough evolved from an alternative to a
destination. Queens (103 percent), the Bronx (82 percent), and Staten Island (60 percent) all
delivered meaningful appreciation from lower bases. The lesson: appreciation is not solely a
function of absolute price. Markets undergoing structural transformation deliver the highest
growth regardless of starting point.
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Chart 8: Dr. Ghamari's Top NYC Investment Picks

Dr. Ghamari's Top NYC Investment Picks
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Source: Proprietary analysis. Dr. Pooyan Ghamari, ALand FZE.

This chart presents the author's six highest conviction investment recommendations for 2026 to
2030. Mott Haven (South Bronx) combines the highest yield (6 percent) with the strongest
appreciation projection (10 percent annually) driven by waterfront development and creative
economy growth. Gowanus benefits from Superfund remediation completion and massive
rezoning. East Harlem captures Second Avenue subway Phase 2. Crown Heights, Jamaica,
and Bushwick represent the next wave of neighborhood transformation at prices 30 to 50
percent below established areas with equivalent or superior transit access.
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Chart 9: Ten Year Forward Projection, 2025 to 2035

Ten Year Forward Projection: Median Sale Price (USD Thousands)
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Base case projections show Manhattan reaching USD 1.84 million median by 2035 (4 percent
CAGR). Brooklyn reaches USD 1.63 million (5 percent CAGR). Queens approaches USD 1.05
million (4 percent CAGR). The Bronx reaches USD 685K (3 percent CAGR). These
conservative projections assume no extraordinary economic events. Historical performance has
generally exceeded base case projections in the outer boroughs and met them in Manhattan.
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Chart 10: Vacancy Rate versus Rent Growth

NYC Vacancy Rate vs Annual Rent Growth
2015 to 2025
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Source: StreetEasy, NYC Rent Guidelines Board. Analysis: Dr. Pooyan Ghamari, ALand FZE.

This chart demonstrates the pandemic's extraordinary impact on NYC's rental market and the
even more extraordinary recovery. Vacancy spiked to 6.2 percent in 2020 while rents dropped
15 percent. By 2023, vacancy had collapsed to 1.4 percent (a 60 year low) and rents had
surged 18 percent in a single year. The current equilibrium at 1.9 percent vacancy and 3 to 5
percent annual rent growth represents a market that is structurally tight, providing landlords with
exceptional pricing power and investors with reliable income growth.
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DR. GHAMARI'S TOP INVESTMENT RECOMMENDATIONS

After analyzing twenty years of transaction data across five boroughs and fifty neighborhoods,
these are the six highest conviction investment opportunities available in New York City for 2026
through 2030. Each recommendation reflects the convergence of quantitative analysis and
gualitative judgment that defines the Decoded Series approach.
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Recommendation 1: Mott Haven, South Bronx

Entry price: USD 400K to 700K (condos), USD 800K to 2M (multifamily). Projected yield: 5 to 7
percent gross. Projected appreciation: 8 to 12 percent annually. Catalyst: waterfront
development, creative economy migration from Brooklyn, Metro North access, Third Avenue
commercial transformation.

Why now: Mott Haven is experiencing the identical transformation pattern that occurred in
Williamsburg (2005 to 2015) and Bushwick (2015 to 2025). Creative professionals and young
families priced out of Brooklyn are discovering a neighborhood with spectacular waterfront,
improving infrastructure, and prices 50 to 70 percent below comparable Brooklyn waterfront.
The South Bronx has been dismissed for decades. That dismissal created the mispricing that
informed investors now exploit.

Conviction level: HIGHEST. The combination of infrastructure investment, demographic shift,
and price discount to comparable neighborhoods creates the widest risk adjusted return
opportunity in NYC. Position before the narrative shifts.

Recommendation 2: Gowanus, Brooklyn

Entry price: USD 700K to 1.2M (condos), USD 1M to 3M (multifamily). Projected yield: 3 to 4.5
percent. Projected appreciation: 7 to 10 percent annually. Catalyst: Superfund remediation
completion, massive rezoning (8,500 new units approved), proximity to Park Slope.

Why now: Gowanus canal environmental cleanup is nearing completion after decades of
contamination. The rezoning approved in 2021 is the largest in Brooklyn's history. New
development is arriving. But pricing still reflects the stigma of the Superfund designation rather
than the reality of a neighborhood adjacent to USD 2M+ Park Slope that will look entirely
different within five years. Buy the remediation, hold through the transformation.

Conviction level: VERY HIGH. Environmental cleanup removes the primary discount factor.
Rezoning enables development that brings residents, retail, and restaurants. Location between
Park Slope and Carroll Gardens is unbeatable.

Recommendation 3: East Harlem, Manhattan

Entry price: USD 500K to 900K (condos), USD 250K to 500K (co ops). Projected yield: 4 to 5.5
percent. Projected appreciation: 6 to 9 percent annually. Catalyst: Second Avenue Subway
Phase 2, Museum Mile adjacency, Columbia University expansion effect.

Why now: East Harlem is the last major Manhattan neighborhood where condos are available
below USD 1 million. The Second Avenue Subway Phase 2 (extending to 125th Street) will
transform east side access, repeating the appreciation catalyst that Phase 1 delivered to the
Upper East Side. Properties purchased before Phase 2 completion will capture the
infrastructure premium that historically adds 10 to 20 percent to nearby values.

Conviction level: HIGH. Manhattan address, sub USD 1M entry, pending subway catalyst. The
only risk is Phase 2 construction timeline uncertainty, but the project is funded and underway.

Recommendation 4: Crown Heights, Brooklyn
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Entry price: USD 900K to 1.35M (condos/brownstones). Projected yield: 3 to 4.5 percent.
Projected appreciation: 5 to 7 percent annually. Catalyst: Brooklyn Museum and Botanic Garden
proximity, restaurant and nightlife growth, displacement from more expensive Prospect Heights.

Why now: Crown Heights has crossed the tipping point from emerging to establishing. The
neighborhood is safe, vibrant, and well connected. But pricing remains 20 to 30 percent below
adjacent Prospect Heights and 40 percent below Park Slope. This discount is narrowing at 5 to
7 percent annually. Crown Heights brownstones at USD 1.2M today will be priced at USD 1.6M
to 1.8M within five years based on trajectory analysis.

Recommendation 5: Jamaica, Queens

Entry price: USD 350K to 600K (condos), USD 500K to 1.5M (multifamily). Projected yield: 4.5
to 6 percent. Projected appreciation: 5 to 7 percent annually. Catalyst: major rezoning pipeline,
JFK airport proximity, LIRR hub status, Opportunity Zone tax benefits.

Why now: Jamaica is Queens' largest commercial center but has been underinvested in
residential development. The rezoning pipeline will add thousands of residential units over the
next decade. Opportunity Zone designation provides substantial tax benefits (capital gains
deferral, potential elimination after 10 year hold). JFK modernization increases employment and
economic activity nearby. Entry at USD 350K to 600K for Queens condos with OZ tax
advantages creates an unusually attractive risk reward profile.

Recommendation 6: Bushwick, Brooklyn

Entry price: USD 600K to 1M (condos), USD 800K to 1.5M (multifamily). Projected yield: 4.5 to
6 percent. Projected appreciation: 5 to 8 percent annually. Catalyst: continuing creative
economy growth, L train improvements, displacement from Williamsburg and Bed Stuy.

Why now: Bushwick offers the highest yields in Brooklyn combined with strong appreciation
momentum. The creative community that defined Williamsburg has largely relocated to
Bushwick, bringing galleries, studios, performance spaces, and the lifestyle infrastructure that
attracts young professionals. Entry pricing is 30 to 40 percent below Williamsburg. As Brooklyn's
last major gentrifying neighborhood, Bushwick's transformation will follow the same trajectory
that turned USD 200K Williamsburg properties into USD 1M+ assets over fifteen years.
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THE FAMILY OFFICE IMPERATIVE

This book was written for the audience that matters most: the family office, the institutional
allocator, the private wealth manager, and the sophisticated individual investor who deploys
capital with precision, patience, and analytical rigor. These readers do not need motivation to
invest in New York City. They need the data, the structure, the risk framework, and the forward
projection to invest wisely.

The Decoded Series exists because the gap between promotional real estate content and
genuine independent analysis is vast. Developers sell what they build. Brokers sell what they
list. Governments promote what they tax. None of these parties have incentive to present the
complete picture: the risks alongside the opportunities, the costs alongside the returns, the
complexity alongside the appeal.

This book presents the complete picture. Every chart is independently constructed. Every
projection is conservatively modelled. Every recommendation reflects the author's genuine
analytical conviction, not a commission incentive. The reader who invests based on this analysis
invests with clarity that is unavailable from any source with a financial interest in the transaction.

New York City will continue generating wealth for property investors for the same reason it has
for four centuries: because the world's most talented, ambitious, and creative people will
continue choosing to live in the world's most dynamic city, and they will need places to live. That
demand, structural and permanent, is the foundation of every investment thesis in this book.

The analysis is complete. The data is presented. The charts are drawn. The recommendations
are made. The decision, as always, belongs to the investor who has done the work to
understand it.
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